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NATIONAL FIRE INSURANCE CO. 


OF HARTFORD 


| STATEMENT, JANUARY 1, 1908 











ASSETS LIABILITIES 
Bonds and Stocks - - $5,459,041.00 Capital Stock - - ° $1,000,000,00 
Loans on Bond and Mortgage - 658,092.00 | Reserve for Re-Insurance . 4,473,102.18 
Real Estate unencumbered . 462,189.07 Unsettled Losses and other claims 477,202.34 
Cash on Hand and in Banks - 242,595.86 | Net Surplus - - : 1,503,660.76 
Cash in Hands of Agents - 632,047.35 
Total Assets - . $7,453,965.28 $7,453,965.28 





WESTERN DEPARTMENT 


171 LA SALLE STREET, CHICAGO, ILLS. 


GEO. W. BLOSSOM, 
ASS'T GENERAL AGENT 





FRED S. JAMES, 


CHAS. RICHARDSON, 
GENERAL AGENT 


20 AGS'T GENERAL AGENT 








PHILADELPHIA CASUALTY COMPANY 


ROBERT B. ARMSTRONG, President 


FINANCIAL STATEMENT 
DECEMBER 31, 1907 











Surplus and Reserves to Policy Holders " $789,853.38 
’ 
. RECORD FOR 1907 
. Increase in Admitted Assets, . ° ° $104,052.24 Increase in Net Surplus, ° $24,054.20 
secure MARKET VALUE LIABILITIES 
TF, BD Bate, cccccccceccceccccccscoce $ 60,948.00 Reserve for Re-Insurance as required by 
State and City Bonds.........s+seee0+ 255,485.96 New York Insurance Department. . "$817,240.16 
Railroad and other Bonds..........+.+. 293,127.50 Reserve for Claims as required by New 
Cash in Office, Bank and Trust Compa- Weeks Beate LAW. oc ccccccccccveccees 105,976.02 
WEED cecoccveccccecoccesoceooccccce 54,847.26 Reserve for Taxes, Commissions and all 
Premium in Course of Collection...... 168,537.44 Cher CRASHES cc cccccccecccccccsces 51,165,86 
Interest Accrued and Claims Purchased 13, 078.08 Capital and Surplus........sseeeseeees 366,637.20 
TOO, cccpocvcwsnscssineccccesceed $841,019.24 TOE ccveacveveessersstoocesecees $841,019.24 








We have audited the books and accounts of THE PHILADELPHIA CASUALTY COMPANY, and certify that the above statement is correct. 
We further certify that the valuation of securities as stated above is according to the current valuation as of DECEMBER 31, 3 


Yours verytruly, (Signed) 


The fe Compa mer ew York, 
. PERINE, President. 


Philadelphia, January 10, 1908. E. C. "RICHARDSON, Secretary. 














INVESIMENTS 
$60,000 U. S. Government 85..........ese0. ++++$ 60,948.00 = 8 $10,000 Georgia R & a | a $ 9,425.00 
. $ 5,000 Wilmington & Northern...................$ 4,662.50 thy — 
oe au of ae meena evccee coccce eee 10,000 Chic., R. I. & Pacific.............. 8,250.00 bey = a Sa bmg Co.. oe Batmy 
21000 County 5 | eteegeneeneenme 6,000 So, Pac. R. R. 48........0..4 vecseeesseee 4,806.00 : enn 0. 8448... eonccvese 8,688.00 
8, 2000000000000 Cepec cone cose y 25,000 Choc., Okla. & Gulf seca ees coven "95,172.50 8,000 Buffalo & Susquehanna ‘Ref. 4s. 699609 060040 15,480.00 
,000 Boro. hy Conemaugh 10,000 St. Louis, Iron Mt. & So.. : 8,266.00 24,000 Market St. Elevated, Fist 4s. 20,460.00 
= ae = sa pecessccccocseesceees 10,000 Atch., Topeka & Santa Fe.. 8,300.00 qussusenansmmnitio 
~— om — =..: 6,000 Peoria Gas & Electric Co.. 5,700.00 : $541,011.46 
10000 Boro. _— 10,000 Wilkinsburg & Verona St. Ry.. 10,275.00 First Mortgages on Real Estate, 50 per 
oy 000 ~~ Lighting i 25,000 Reading Co. & P, & R. C. & "4 Cent. valuation ...cccscccccccccccensccececeeses 68,550.00 
25,000 Coal & Nav. Co. 10 000 ones POORER EERE EHH wee ee HH HEED 23,487.60 G 4 
10,000 Co. & Jersey Central, p t wy. Investment Co.. 6,108.00 OnE Gabad scccccscccecccccccs cesses cvcccees 9609,561.46 
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McGREGORISGOOD WITNESS 


_ 


PUT THROUGH MISSOURI QUIZ 





Attorney-General Hadley Got No Con- 
victing Information at the Hear- 
ing—Hatch to Be Probed 





St. Louis, Jan. 11—(Special Corre- 
spondence)—Attorney-General Hadley 
has been well coached by some one 
acquainted with the affairs of the West- 
ern Union. He showed that in his 
questions in the antitrust hearing yes- 
terday. He has been told not a little 
about the ins and outs of union ma- 
chinery. Mr. Hadley had before him a 
special agent’s edition of union rules. 
He expected to find some choice mor- 
sels in the real rules. He was given a 
copy by the Chicago managers who 
came here and he took an hour to read 
* In his examination of Manager P. 


D. McGregor, of the Queen, he asked. 


about many of the rules and the smil- 
ing witness in most gracious speech 
expatiated at length on them. He gave 
no evidence on which anything could 
be hung of an antitrust nature. 
MoGregor Was a Good Witness 

Manager McGregor was an excellent 
witness. He got into a debate with 
the attorney-general on rating. 

Attorney-General Hadley went on 
the assumption that the Western Union 
is the power behind the throne in this 
state; that it controls all the rating and 
the bureaus are but blinds. But he 
could not prove it. 

Mr. McGregor dwelt at length on 
schedule rating and told the relation- 
ship between the bureaus and compa- 
nies. -He presented some letters that 
he had written the bureaus as a man- 
ager and subscriber, but said the union 
had nothing to do with it. 

Rates in Anti-Compact States 

When asked whether the anticompact 
law had increased competition, Mr. Mc- 
Gregor said it had, but in his opinion 
rates were higher than in states where 
no such law was in vogue. 

He said that he tried to get the bu- 
reau rates, but sometimes failed. He 
was interrogated about “open towns” 
and was asked if the union did not 
throw off rates in such places. Mr. 
McGregor said it was due to some 
company or companies opening the 
bars and the union had no hand in it. 

Graded Commissions and Separation 

Attorney-General Hadley thought he 
had a heavy gun in graded commis- 
sions and separation. Mr. McGregor 
said it was not a rule, but merely a 
practice. It was entirely voluntarily 
with an agent whether he would have 
companies paying the same commis- 
sions or not. There was nothing im- 
perative about it. In St. Louis, the 
companies pay more than outside be- 
cause the agents are as yet stronger 
than the companies. 

“What about the Connecticut being 
.forced out of 100 Missouri agencies be- 
cause of separation?” asked the attor- 
ney-general. 

“IT do not believe it lost any such 
number,” said Mr. McGregor, “at least 
its returns do not show it has suffered 
in Missouri.” Mr. McGregor explained 
why the Connecticut was expelled from 
the union. 

Mr. McGregor was asked about the 
“Bulletin.” He said it was a medium 
for interchange of information of a na- 


ANNUAL STATEMENTS 
Tue WESTERN UNDERWRITER calls spe- 
cial attention to the following annual 
statements in this issue: 





Equitable Life, Iowa........... Page 15 
terre Page 7 
BeeeerOrG Bise .......cscce cess k ee & 
OO SD eer Page 5 
Milwaukee Fire ............... Page 6 
National Fire, Ct.............. Page 1 
Ocean Accident . a ove ba 6 2 Se ae 
Philadelphia Casualty . ee Page 1 
 *. &% | eee Page 7 
EET. onind peta sccvnee eve Page 6 





ame that was not in violation of the 
aw. 
John Marshall, An Ornament 


John Marshall, of the Firemans 
Fund, secretary of the Western Union, 
proved disappointing to the inquisitors 
because they thought he was the cock 
of the walk. What they really desired 
was to get the secretary of the govern- 
ing committee. Mr. Marshall was un- 
able to give much information about 
the governing committee’s affairs and 
Mr. Hadley began inquiring as to Mr. 
Marshall’s duties. On being told he 
took the minutes of two meetings a 
year, Attorney-General Hadley inquired 
if his position was ornamental. Mr. 
Marshall acknowledged the soft im- 
peachment. 

Managers Littlejohn, of the North 
British; and Lenehan, of the Phenix, 
were on hand, but were not called on. 
Attorney Bates representing the com- 
panies did not get far in his examina- 
tion of Mr. McGregor when the hearing 
was adjourned. 

To Put Hatch on the Grill 

Another hearing will take place in 
Jefferson City next Saturday, when E. 
B. Hatch, assistant secretary of the 
governing committee, will be put on the 
grill. The companies will be allowed 
to introduce evidence. 

One of the interested listeners at the 
St. Louis hearing was Assistant Attor- 
ney-General Dawson, of Kansas, who 
came to get pointers to use in the 
antitrust cases in that state. 





C. E. CHASE IS PRESIDENT 

Charles E. Chase, vice-president of 
the Hartford Fire, has been elected 
president to succeed the late George L. 
Chase, his father. 

R. M. Bissell, who has been one of 
the vice-presidents, now becomes the 
only vice-president. 

Thomas Turnbull, assistant secretary, 
is elected secretary. 





Get Oklahoma General Agency 


E. L. Barkley and E. B. Bloom of 
Pine Bluff, Ark., have secured control 
of the Billingsley & McConnell gen- 
eral agency at Guthrie, Okla., and have 
put in $12,000 new capital. They will 
retain all companies at present in the 
agency and in addition have contracted 
with others which will enter the state. 
Mr. Billingsley will be superintendent 
of agents, while Mr. McConnell retires. 





New Bank Guarantee Company 

National banks in Oklahoma may 
not be permitted by the state govern- 
ment to comply with the new law pro- 
viding state insurance of deposits and 
a movement is on foot to organize a 
company to be known as the National 
Bank Depositors Guarantee Company, 
with $500,000 capital, to enable Na- 
tional banks to compete with state 
banks for deposits. 





Local Indianapolis News 


T. M. Goodloe was elected secretary 
of the Indianapolis Local Agents Asso- 
ciation this week, he receiving 44 votes 
to 22 for J. H. Drew, former secretary. 
There were sixty-six members at the 
meeting. 

E. H. Forry of the Central Trust 
Company of Indianapolis gave a ban- 
quet Monday evening to the field men 
whose companies are in his agency. 

Eugene Coleman, special agent of the 
Ohio Farmers, who goes to the Pacific 
coast for the Home, was presented with 
a fine ring by the Indiana League. 





People’s Surety’s New Chief 
John H. Sell becomes president of 
the People’s Surety, succeeding D. A. 
Sullivan. H. S. Pettit, the assistant 
secretary, has been elected secretary. 





Policyholders Must First Act 


The Nebraska state auditor has re- 
fused to grant the petition of the 
Bankers’ Reserve Life of Omaha, to 
change from a mutual to a stock basis 
until the policyholders act. 





Ghe WESTERN RESERVE 


INSURANCE COMPANY 
"of CLEVELAND, OHIO 


MARS E. WAGAR, President R. E. GOOCH, Secretary 
STATEMENT JAN. 3, 1908 


CAPITAL - ~ - ~ - ~ $200,000.00 
UNPAID LOSSES - . . 14,820.28 
REINSURANCE RESERVE - - - 145,455.08 
NET SURPLUS - . - - - - 143,441.80 
ASSETS - - - - - $470,717.16 
Sepeaas. 4 AGENTS 
A. P. ROSS. 505 Park ., Cleveland, — ~~, West Virginia 
A. R. PORTER, 723 B. 45 ’ St., Chicago—Michigan 


isconsin 
R. H. TAYLOR, 655% Wabash St., Ly sw Haute—Indiana and Illinois 
GEORGE H. STRATTON, 701 Locust St., St. Louis Mo.— Missouri 











Me Ohio German Fire 


Insurance Company of Toledo 
Capital Stock $200,000 


GROSS ASSETS, $717,019.78 


M. DONNELLY 
President 


Stock Company. 


F, D. PRENTICE 
Secretary and Treasurer 














The Old Reliable! An American Company Founded in 1792! 
Losses paid since organization to January 1, 1907, $130,978,798.69! 


Insurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF eee JANUARY 1, 1907 


Total Assets - - -  $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
Policy-Holders’ Surplus - - - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 
000, ee | to offer 


to the blic Ind ty against Loss or 
Damage by Fire ——————— 


Western Department, Erie, Pa. Established in 1864 
J. F. DOWNING, Gen’! Agt., W.N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 














—— ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y F. H. DOUGLASS, Gen. Agt. 


Western Department 


F, M. GUND, Manager 


FREEPORT, ILL. 











OHIO FARMERS INSURANCE GOMPANY 


LEROY, OHIO 
Fire, Lightning and Tornade Indemnity 


STATEMENT JANUARY 1, 1907 


Reserve for Reinsurance - - $1,201,432,15 
Reserve for Losses - - - 36,540.50 
Reserve for Contingencies - - 100,000.00 
Net Surplus - - - moh 

Total Assets - - -  $1,933,010.21 


JAS, C. JOHNSON, President 
M. L, BENHAM, Secretary 
ORGANIZED IM 1848 


Losses Paid More Than $13,000,000.00 
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INTEREST IN THE FIGURES 


SOME ANNUAL STATEMENTS IN 





Most Companies Show Up Well in 
Spite of the Marked Deprecia- 
tion in Securities 

Alliance, Minn.—Assets $261,754, gain 
$5,658; reserve $19,649, decrease $150; 
net surplus $139,489, gain $15,146. 

American, J.—Assets $7,230,738, 
gain $425,095; net surplus $1,601,615, 
gain $138,105; reserve $4,307,851, gain 
$1,165,923. 

Anchor Fire, Iowa.—Assets $350,500, 
gain $6,812; reserve $271,874, gain -$8,- 
339; net surplus $16,991, decrease $29,- 
778. 

Buffalo Commercial—Assets $643,920, 
gain $25,718; reserve $276,526, gain 
$29,643; net surplus $142,145, gain $989. 

Central Manufacturers Mutual, Ohio. 
—Assets (cash) $357,323, gain $48,604; 
reserve $170,605, gain $3,823; net sur- 
plus $167,626, gain $42,196; contingent 
liability $1,164,664; amount at risk 
$19,840,206; dividend rate 25 percent. — 

Columbia, O.—Assets $623,091, gain 
$22,643; reserve $117,971, decrease $609; 
net surplus $350,719, gain $18,785. 

Commercial, Iowa.—Began business 
May 20. Assets $52,368, reserve $23,833, 
capital paid in $25,000, net surplus 
$2,871. 

Cooper, Ohio.—Assets $505,296, gain 
$14,347; reserve. $152,795, gain $9,274; 
net surplus $249,248, gain $5,159. 

Forest City, Ill—Assets $801,927, 
gain $24,765; reserve $383,841, gain 
$8,204; net surplus $206,960, gain $20,- 
561. 

Franklin, Pa.—Assets $2,569,478, gain 
$77,902; reserve $1,639,762, gain $33,284; 
net surplus $415,750, gain $100,579. 

Hawkeye, Des Moines.—Assets $874,- 
055, gain $35,214; reserve $647,252, gain 
$45,014; net surplus $101,543, decrease 
$21,389. 

Milwaukee Fire—Assets $693,446, 
gain $21,375; reserve $317,152, gain $25,- 
119; net surplus $142,932, gain $1,174. 

Milwaukee German.—Assets $172,930, 
gain $34,634; reserve $30,574, gain 
$21,510; net surplus $34,206, gain $6,000. 

Milwaukee Mechanics.—Assets $2,- 
653,714, increase $148,438; reserve $1,- 
491,700, increase $55,755; net surplus 
$551,964, increase $50,182. 

Michigan F, & M.—Assets $1,134,390, 
gain $98,669; reserve $442,679, gain 
$69,011; net surplus $260,234, gain $70,- 
192. 





Millers National, Ill—Cash assets 
$1,357,583, gain $92,460; reserve $246,- 
308, gain $27,648; net surplus $883,105, 
gain $34,445; note assets $4,054,521, gain 
$503,316, amount in force, $40,340,771. 

Merchants & Manufacturers Mutual, 
Mansfield, O.—Cash assets $18,921, gain 
$6,521; note assets $213,458, gain $13,- 
517; net surplus $16,921, gain $4,521; 
amount in force, $1,820,122. 

North American Mutual, Mansfield, 
O.—Cash assets $32,400, gain $15,822; 
net surplus $2,367; reserve $21,988, gain 
$7,413; contingent assets $217,147. 

New Brunswick.—Assets $576,129, 
gain $109,790; reserve $245,852, gain 
$92,682; net surplus $98,811, gain $10,- 
460. 

Ohio Mutual, Salem, O.—Cash assets 
$96,752, gain $8,270; note assets, less as- 
sessments, $820,289, decrease $14,821; 
net surplus $92,811, gain $4,710; amount 
in force, $6,243,896. 

Queen City Fire.—Assets $706,670, 
gain $79,262; reserve $302,581, gain 
$142,616; net surplus $145,794, gain 
$119,673. 

Retail Druggists Mutual, O.—Cash 
assets $31,958, gain $4,678; reserve 
$9,192, gain $609; net surplus $22,091, 
gain $3,420; contingent assets $55,151, 
ain $3,654. 

St. Paul F. & M.—Assets $5,026,407, 
gain $586,722; reserve $3,011,052, gain 
$363,860; net surplus $1,151,640, gain 
$273,182. 

United American, Wis.—Assets $218,- 
633, gain $40,745; reserve $80,180, gain 





. 8. GADSDEN, Gen't Act. 
. 0. KOHTZ, Asst. Gen’t Act. 
COOK COUNTY, CHICAGO 





Losses Paid by Aetna in 88 years, $108,748,826.97 


THOS. E. GALLAGHER 
Gen’l Agent Western Branch, Cincinnati, O. 
About June first the Western Branch will be remo. ed to 159 LaSalle St., Chicago 











OTHERWISE. 





A SATISFIED CUSTOMER WILL BE A PER- 
MANENT CUSTOMER. 
SATISFACTION THE POLICY YOU CIVE HIM 
MUST BE PROOF ACAINST CRITICISM, AT 
ANY TIME, BY A COMPETING ACENT OR 


BEST PROTECT YOURSELF AND YOUR CUSTOMERS 
BY CIVING THEM CONTINENTAL POLICIES 


TO SECURE HIS 














CAPITAL 
$1,000,000. 
ASSETS OVER 
$16,800,000 


LIABILITIES LESS THAN 
$7,900,000 


SURPLUS TO POLICY- 
HOLDERS OVER 


$9,000,000 








Principal Office, 46 Cedar Street, New York. 


THE GONTINENTAL FIRE INSURANCE GO. 


Western Dept., 280 La Salle Street, Chicage, Ill. 








J. H. MITCHELL, Vice-President 
EDW. MILLIGAN, Vice-President 


Surplus to Policy-holders, $3,421 ,837.31 





Sette Cuma Fourth and Elm Streets 
LOVEJOY & SPEAR, Managers 


D. W. C. SKILTON, President 


Cash Capital, Two Milion Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 


Total Assets, $7,965,453-74 


THE WESTERN DEPARTMENT 


JOHN B. KNOX, Secretary 
THOMAS C, TEMPLE, Secretary 


Total Loses paid, $61,162,468.28 


Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


‘e ‘e CINCINNATI, OHIO 
Agencies in all cities and towns 











$19,270; net surplus $30,105, gain $13,- 
907. 

Teutonia, O.—Assets $685,662, gain 
$12,509; reserve $98,533, gain $4,468; net 
surplus $487,129, gain $10,041. 
Teutonia, La.—Assets $900,290, gain 
$60,948; reserve $470,101, gain $39,474; 
net surplus $125,705, gain $22,129. 
Western Mutual, Ohio.—Cash assets 
$36,970, decrease $354; net surplus $33,- 
370, decrease $2,934: notes $641,136, 
gain $26,411; amount at risk $4,889,033. 
Western Reserve, Ohio.—Assets 





$470,717, gain $58,766; reserve $145,455, 





gain $71,099; net surplus $113,442, de- 
crease $11,734. 

Westchester.—Assets $3,625,089, de- 
crease $113,587; reserve $2,201,896, gain 
$42,398; net surplus $907,460, decrease 
$103,815. 





Losses among woodworkers in Washington 
have been extremely light since the mills closed 
down for the winter season, in spite of in- 
crease in freight rate and prospective dullness. 





Cancellation Tables, 
$1.05 by mail. 


leather bound, 


TWO PONDS MEET TOGETHER 


JOINT MEETING AT DETROIT 





Michigan Ganders Have Buckeyes as 
Guests and Convince Them That 
Life Is Worth Living 





(From a Staff Correspondent) 

Detroit, Mich., Jan. 15.—Seventy gan- 
ders, mostly from Michigan and Ohio, 
with a few strays from other ponds, 
filled the assembly and banquet halls 
of the Fellowcraft Club last night. 
Twice have the ganders of Michigan 
gone to Ohio and this was in the na- 
ture of a return visit. As usual the 
Michiganders proved their hospitality 
in warmth of welcome and complete- 
ness of entertainment. 

The men from Ohio continued to ar- 
rive during the day and were welcomed 
at the Pontchartrain. The exercises of 
the evening began about 8:30. The Fel- 
lowcraft Club was profusely decorated, 
the works of art on the wall being the 
subject of especial attention, while the 
great blue goose, which held the place 
of honor in the middle of the hall, came 
in for her full share of homage. 

Members of Ohio Delegation 

When Most Loyal Gander Benallack 
called the pond to order there were 
upward of sixty present, among them 
the following Ohio ganders: H. E. 
Boning, Milwaukee Mechanics; Cecil 
Hall, independent adjuster; C. T. Deat- 
rick and C. O. Wood, Home; F. W. 
Ransom, Providence Washington; N. 
C. Rowland, London; Dana E. Latimer, 
German of Wheeling; L. F. Creamer, 
Teutonia; John Smith, Ohio Farmers; 
Thos. H, Smith, state agent; , 
Prentice, secretary, and R. Miles, su- 
perintendent of agencies, Ohio German; 
K. L. Walling, inspector; George T. 
Wilson, German of Pittsburg; John G. 
Wetzel, secretary, and R. C. Iddings, 
special agent, Springfield Underwriters 
Mutual; George H. Bell, North British; 
Wm. O. Vandervoort, Norwich Union; 
J. R. Balsmeyer, Dubuque; Joseph A. 
Cloud, Phoenix of London. Other gan- 
ders came later. 

Five Goslings Learn to Swim 

Stuart Morgan, of the Agricultural, 
was received by transfer from the Ohio 
pond and T. E. Flanegin, of the North- 
western National, from the Iowa pond. 

The following innocent and unsus- 
pecting goslings were then given their 
first swim: Harry E. Everett, Ohio 
special agent of the Michigan F. & M.; 
Howard V. Luce, Sun of London; G. 
W. Lines, New York Underwriters; 
James H. Maxwell, North America, and 
y ‘ os secretary of the Michigan 


A committee to prepare resolutions 
on the death of E. P. Foreman, of the 
Franklin of Philadelphia, was ap- 
pointed, consisting of Messrs. Hawx- 
hurst, Fletcher and N. B. Jones. 

A rising vote was taken to express 
sympathy for D. W. Wells, state agent 
of the Fire Association, who is ill. 
Visitors as well as Michigan men united 
in this. 

A committee was appointed to decide 
upon the place for holding the annual 
meeting and to arrange for it. 

D. W. Andrews, guardian of the nest, 
was advanced to the office of custodian 
of the goslings to fill the unexpired 
term the vacancy caused by resignation, 
and Joseph W. O’Brien, “general utility 
man and president of a bank at Grand 
Haven,” was elected guardian of the 
nest. 

The officers of the Michigan pond 
conduct the work of the order in 
splendid fashion. They get out of it 
all the fun there is in it, but at the 
same time there is an impressive dig- 
nity about their way of doing the seri- 
ous work. 

Barry Is “Roastmeister” 

After the exercises in the pond, came 
the Dutch lunch in the banquet hall of 
the clubhouse. The Michigan ganders 

(CONTINUED ON PAGE 20) 








4 te a 


Ee, THE WESTERN 


UNDERWRITER. January 16, 1908 








WORKED UP A HOLD-UP GAME 


Oklahoma City Officials Devise Schemes 
to Raise Funds by Taxing the 
Insurance Companies 





One of the bitterest political conten- 
tions ever raised in Oklahoma City is 
that of the “Occupation Tax,” which is 
being bitterly and stubbornly resisted 
by the masses. Prohibition having de- 
prived the city of the revenues derived 
from saloons, drunks, etc., Mayor 
Scales, and his henchmen of the city 
council, formulated several schemes for 
raising revenue and the salary of city 
officials as well. The mayor proposed 
a levy of a special tax on foreign cor- 
porations, and incidentally placed in- 
surance companies and agents in the 
front seats. 

Taking time by the forelock, the Ok- 
lahoma Life Underwriters’ Association 
assumed the initiative and advised the 
mayor that he had better not, and he 
did not. However, the city council hit 
upon the occupation tax, and here’s the 
trouble. Although operative Jan. 1, 
“there’s nothing doing,” save for an 
isolated payment or two. 

The original idea of Mayor Scales 
was to tax insurance companies $100 a 
year “for the privilege of hanging out 
a sign, or maintaining an office in the 
city,” and all agents a yearly tax of 
$50. Now, if Mayor Scales had not 
been roped and tethered by the Okla- 
homa Life Underwriters’ Association, 
every little one-horse town in the state 
would have followed suit and insur- 
ance companies of all classes would 
have been mulcted for a sum only ex- 
pressed by six figures. As the tax has 
been modified, insurance companies (it 
is proposed), are taxed $20 a year and 
agents nothing. 





Status of Roger Williams Fire 

The Roger Williams Fire of Provi- 
dence, R. I., which was chartered last 
year by the Rhode Island legislature, 
and suffered a heavy financial loss 
through the recent failure of the Jew- 
elers’ National Bank of North Attle- 
boro, Mass., has effected a reorganiza- 
tion, when the following officers were 
elected: President, William H. Hall, 
North Attleboro; vice-president, A. H. 
Humes, Providence; secretary and gen- 
eral manager, Arthur T. Parker, North 
Attleboro; treasurer, W. T. Hunting- 
ton. Clinton T. Gamwell and Walter 
S. Ingraham, of the Providence agency 
of Gamwell & Ingraham, respectively 
vice-president and secretary, have re- 
signed those offices and also the gen- 
eral agency of the company. 

It is stated unofficially that the com- 
pany’s recent loss has been made good. 
It has temporarily discontinued writ- 
ing business but will resume within a 
week or ten days. 

The company is now being examined 
by the Rhode Island department.— 
Standard. 





I. B. Beard, making his headquarters at Mem- 
phis, Tenn., has been appointed special agent of 
the St. Paul F. & M. for Mississippi and Arkan- 
sas. Mr. Beard was formerly special agent of 
the Security and Colonial. 





PLANS OF PEOPLE’S NATIONAL 


Company Will Incorporate at Once— 
Number of Prominent Business 
Have Become Interested 








At_a meeting of the stockholders of 
the People’s National Fire, in Phila- 
delphia, last week, which was attended 
by a large number of prominent finan- 
cial men, representing nearly all the 
banking, manufacturing and industrial 
interests in Philadelphia and other 
large cities in the east, who have be- 
come subscribers to the company’s 
stock, authority was given to the or- 
ganization committee to apply for a 
charter and complete all arrangements 
to get the company started. The com- 
pany is to have an authorized capital of 
$1,000,000 and a paid in surplus of equal 
amount. There will be issued 40,000 
shares of stock at a par value of $50 
per share. The state in which the com- 
pany will incorporate was left to the 
committee, although the sentiment of 
the meeting was in favor of Delaware. 

Louis S. Amonson, who has been the 
virile spirit in getting the organization 
of the company completed, announced 
to the meeting that over 400 eastern 
business men had subscribed to the 
stock in the past few months, in spite 
of the financial stringency. After the 
completion of the company Mr. Amon- 
son will become president and Hon. E. 
C. Stokes, president of the Mechanics’ 
National Bank, Trenton, N. J., will be 
chairman of the board of directors, The 
company will have a most auspicious 
start, as an agency plant of about 900 
is ready to take its supplies, owing to 
the strenuous year Mr. Amonson put in 
traveling over the country among his 
former agents. 

No definite arrangements for the 
large cities have as yet been made, ex- 
cept in Chicago, where Moore, Case, 
Lyman and Herrick will be Cook county 
managers for the company. 


Kinney Goes With the Eastern 

Gabriel O. Kinney, fifteen years with 
the Royal in its agency department of 
the New York branch, has resigned 
from that company and has assumed 
the position as chief examiner and as- 
sistant to H. F. Cornell, managing un- 
derwriter for the Eastern Fire at its 
home office, Atlantic City, N. J. Mr. 
Kinney has a wide acquaintanceship 
among insurance men in the east. 








Pray to Become Secretary 
A. F. Pray, formerly special agent of 
the Royal Exchange in Wisconsin and 
Minnesota, who has become underwriter 
of the Milwaukee German, will, it is 
understood, be chosen secretary at the 
annual meeting of the company. 





Companies Reporting Slowly 

The annual reports of insurance com- 
panies are coming to the Ohio insur- 
ance department unusually slow, and 
Superintendent Lemert interprets it to 
mean that many of the companies, be- 
cause of the enormous shrinkage in the 
value of securities, are having trouble 
to make the reports so that they will 
not indicate an impairment. 








CAPITAL $1,000,000 


FIDELITY 


FIRE INSURANCE CO., 
Continental Building. 


46 CEDAR ST., NEW YORK 
WESTERN DEPARTMENT: 
280 LA SALLE ST., CHICAGO, ILLS. 


RESPONSIBLE 


ACENTS WANTED. 


LOSSES PAID CASH 





WITHOUT DISCOUNT. 

















ASSETS $2,570,712. LIABILITIES $525, | 12. 


SURPLUS TO POLICYHOLDERS $2,045,600. 





Automobile Insurance 


COLUMBIA 
INSURANCE COMPANY 
of Jersey City, N. J. 
FIREMAN’S FUND 
INSURANCE COMPANY 


of San Francisco, Cal. 
ee AUTOMOBILES under the most liberal 


lic one = Sense 
from FIRE, EXPLOSION, SELF-IGNITION, ton TRIN @' and THEeT. loss by 
COLLISION done aad sustained, including legal expenses incurred foi 


ORR & WALL, General Agent, Chicago, Il. 
AGENTS WANTED IN DESIRABLE LOCALITIES 
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INSURANCE COMPANY, 












OF AIX-LA-CHAPELLE ,GERMARY. 
\ UNITED STATES ame” 
HARVEY W. MURRAY Qa NEW — 153 LA SALLE 8T. 


<A. i, ao 
GENERAL AGEN SELSEY, WE ~ 


C. K. HOLLOWAY, Prest. 


CAPITAL lalla 


FULLY PAID 


$200,000.00 


CHICAGO, ILL. 





O. P. CONAWAY, Sec'y. O. G. PARKER, Treas. 


SURPLUS | 


FIRE Golis 
INSURANCE 9399 316.95 
WALLA WALLA, WASHINGTON 


FIRE AND TORNADO INSURANCE—Agents Wanted 


CENTRAL DEPARTMENT 
Wisconsin, Illinois, Indiana, Michigan, Ohio, Missouri, Nebraska, Minnesota. 
H. W. COLSON, Manager 
H. E. CORNELL, Supervising Spl. Agt. 





FIGURES FROM ANNUAL STATEMENTS 








Re-ins. Res. Net Surplus. Premiums. Losses. 

Alliance, Minn. 19,649 $ 139,489 $ 21,771 7,879 
American ....... 4,307,738 1,601,615 4,009,912 1,336,310 
Anchor, Di hiethceeiatockapaawen 350,50 71,874 16,991 1,684 84,56 
Birmingham, Pa. .............- se 405,312 61,274 148,315 67,037 23,303 
Buffalo Commercial ...........%. 643,920 283,548 142,145 353,960 174,974 
Central Mfrs. Mut., O........... 857,323 170,605 167,626 361,026 169,610 
Columbia, ln Cece cccccccecccece 628,09 117,971 350,719 111,809 27,933 
CMMINOIOL, 10, occccccccccecces 52,368 23,834 2,871 59,929 6,025 
Di, SEM osccccscbeceoce 172,296 41,844 23,697 64,763 25,761 
PM <cuegeveceedecescescs 605,296 162,795 249,248 138,572 43,881 
Forest ‘City, Vege Conecccceecceces 801,927 383,841 206,960 177,485 49,805 
Cn wiesnecnecnp since 874,055 647,252 107,543 424,315 220,373 
Merch. & Mirs. Mut., Ohio...... 8,921 eesccce 16,921 27,348 13,995 
Millers National, Ill............. 1,357,583 246,808 883,105 498,442 328,136 
Milwaukee German ............. 172,980 80,574 $4,206 55,234 13,523 
Ohio Mutual, Salem, O.......... +752 ececcce 92,811 60,962 89,300 
een City, Ss. Meh seaseanaeve 706,670 302,581 145,794 405,738 200,980 
I 1] iBpists Bs Decexsecs 31,959 9,192 2,091 18,948 4,083 
x tonia, ID sccccccccccccccce 66 98,583 487,129 92,874 18,224 
Teutonia, De Mb abises+eaaencene 900,290 470,101 125,705 833,533 405,551 
to MEE wccccccccvccccecee 792,496 é 286,108 $54,063 149,088 
nio: Pitts eecccccscccccce 31,962 46,825 78,253 354,063 49,088 
United American .......sccccces 218,633 80,180 30,105 104, 411 25,230 


CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


LOSSES PAID IN SAN FRANCISCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961.46 
UNITED STATES NET SURPLUS, 4,623,651.46 


New York Office, 45 William St. 
J. M. DE CAMP, General Agent 
Ohio, Indiana, Kentucky, Tennessee, Arkansas, 


Northwestern Department: 
205 Lea Salle Street, . CHICAGO 
WILLIAM S, WARREN, Resident Secy. 





West Virginia at Cincinnati. 


171 La Salle Street, Chicago, Ill. 


Geo, H. Moore, John V. Thomas, Asst. Secys. 
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ASSETS CAN NOT BE LOANED 





New York Department Says the Prac- 
tice Will Not Be Allowed in 
Notice to Companies 





Superintendent Kelsey, of the New 
York department, sends out the follow- 
ing on loaning securities to banks: 

Consideration has been given to a proposi- 
tion submitted to the insurance department of 


whether an insurance company may, under the 
insurance law, after having made a legal in- 


RECIPROCAL PLANS ARE MADE 
German Union Expands and Places a 
General Agency With the 
Ohio German 





Smith, Stockham & Co., 417 East 
Baltimore street, Baltimore, Md., have 
been appointed general agents of the 
Ohio German for Maryland, Delaware, 
District of Columbia, West Virginia 
and North Carolina. 





Organized 1881 


F. H. WHITNEY, Vice-Pres. 


MICHIGAN 


E. J. BOOTH, Sec’y. 
E. P. WEBB, Ass’t Sec’y. 


Fire and Marine Insurance Co. 


of Detroit, Michigan 
ORGANIZED 1881. 


STATEMENT JANUARY Iet, 1908 





vestment of its funds in good securities, de- Smith, Stockham & Co., who are Assets - - - - $1,134,389.55 

liver such securities to a national bank or other general agents of the German Union of Capital - a i - a 400,000.00 

a ae “ ~~ Rag vith be ‘ante a "of —— Baltimore, have placed the general Losses Paid ° ° ° 4.540,000.00 
eir value, together wi ollater : . = 

character as insurance corporations are authorized | #8€ CY of that company in Ohio, Indi 

~ invest in, for the purpose of enabling such | ana and Michigan a og — ASSETS. 1907 1908 

ank or other institution to pledge such securi- i o ic . : 

ties as a basis for government deposits or in- A — ome o an " in avn 00 Cash on hand and in Bank - 7 . : - $ 50.369.00 $ 54 150.91 

creased bank note circulation. will operate the company City and County Bonds - - - - - - 248,200.76 375,523.60 
The view which the department takes of the | tion with its present plant. Mortgages on Real Estate ‘ * . = - - 565,128.00 524 358.00 

provisions of law regulating investment of funds | Smith, Stockham & Co. get the gen-|Real Estate - ~~ - = - = - 96404 90,346.08 

or 1 ci Hy e ‘ . ” 

such a geapediilan. Sean if ph wn safe | eral agency of the Cosmopolitan Fire | Interest on Loans due and accrued - - - - 10,240.40 9,353.78 

from loss in instances it does not relieve doubt | for Maryland, West Virginia and North | Due from Agents and others > F Pp . F 62,621.19 80.457 20 

as to approving such a practice by the depart- | Carolina. : 

ment. $1,035,721.89 $1,134,3889.55 
The insurance law contemplates only a straight nie 


investment of funds in prescribed classes of se- 
curities. To first invest and then loan the in- 
vestment, and perhaps again loan the second 
loan so held, might ey a dangerous practice 


Delaware of Dover’s Plans 
The reinsurance of the outstanding 
business of the Delaware of Dover in 


Capital Stock - 


LIABILITIES. 


- — = $400,000.00 $400,000.00 


in the contingency of a default and consequent is oe Amount required to Reinsvre all outstanding risks = - 373,667.51 442,679.27 
forfeiture of the collateral and inevitable litiga- | the Globe & Rutgers was caused by the | Losses unadjusted and not due i é 3 ‘ - 2011.89 31.476.05 
tion my ye B pope ag — — — depreciation in value of the securities Net Surplus. - pe im “ a . x o a 190/042 49 260 284.28 
remove the objection, as such hypothecated assets ‘ i re Sue. 
could not be available to the company in an the Delaware held, which reduced its 


emergency, 

Numerous applications have from time to time 
been made containing the substance of the fore- 
going proposition and have been denied. The 
position taken by the department in separate 
cases will be adhered to as above stated. 

Any company whose bonds are loaned in this 
manner must immediately withdraw these bonds 
and reduce them to possession at once, or such 
bonds will not be allowed as assets in the annual 
statement. 





Avery Made Assistant Manager 

F. M. Avery of San Francisco, state 
agent for California, Arizona and Ne- 
vada for the Fire Association, has been 
given the title of assistant manager of 
the western department under Belden 
& Bush, of Chicago. He will continue 
in his present location without change 
other than in title. The appointment 
is made in recognition of his long and 
satisfactory service. He will have ju- 
risdiction as at present over the three 
states. Mr. Avery was state agent in 
the mountain field with headquarters 
at Denver from 1896 until the San 
Francisco fire, when he had charge of 
the conflagration losses there. When 
the California department under Gutte 


assets to such an extent that it was 
deemed advisable to take the above ac- 
tion. This relieves it of a large load of 
accumulated liability, which, under nor- 
mal conditions, it could have carried 
easily, but which under the present con- 
ditions it was not deemed safe to carry. 
Its capital of $200,000 remains intact and 
there is a safe margin of surplus, so 
that there need be no fear that the 
company will not continue in business. 
This deal simply means that the 
company will reestablish its business on 
a more conservative basis and will 
write only moderate lines in the future, 
and it will also give it a chance to in- 
crease its surplus. Mr. Vedder, the 
general agent of the Delaware, is ex- 
pected to visit the western field late in 
January and will put the agents more 
fully in touch with the situation. 





Nearly Four Score Years 
The Franklin of Philadelphia, one of 
the good old-timers, is nearly four 
score years of age. This year it issues 
its seventy-eighth statement. The com- 
pany adds $78,000 to assets, $33,000 to 





$1,085,721 39 $1,134,389.55 





1794 


Cash on hand, in Bank, and Cash Items 
Cash in hands of Agents and in course of Transmission 


OLDEST INSURANCE COMPANY 
IN HARTFORD 


Ninety-eighth Annual Exhibit 


OF THE 


HARTFORD 


FIRE INSURANCE COMPANY 


OF HARTFORD, CONN. 
JANUARY 1, 1908 


ASSETS. 


ee 


1908 


3,257,707 13 











& Frank was disbanded and annexed to | reserve and $100,000 to net surplus. In Rents and Accrued Cs. nacackswectadeaswesdeasd cee 159,186 58 
Chicago, Mr. Avery was made state | view of the financial conditions, the Real Estate Unincumbered............. 0... ce cece eee eeees 1,085,187 75 
agent of their old field. company certainly had a most success- Loans on Bond and Mortgage (1st lien)..............+.+000+ 534,000 00 
ful year in its underwriting. A ee CEE, I cc cescccesssweetecsesecetvacs 101,000 00 

Bank Stock, Hartford, Market Value............ccccccccecs 429,129 00 

Westchester Had Good Year ‘ . 5 New York, ene weeeeneeeaew ee bane 365,385 00 

The Westchester made an excellent Pg sa ie ee ge i Boston, ' TT Pe re ere 12,750 00 
showing last year in spite of the fa t the annual meeting of the direct- ; " Montreal, TF) es righ ch ets vale ee Ade ae aca Tt 80,500 00 
that $400,000 vine alte on off yx ors of the Cooper of Dayton, Chas. W. Railroad and Miscellaneous Stocks...........sseeeeeeeeeeess 923,350 00 


preciation of securities, which were fig- | Schenk, for many years secretary of State, City, and Railroad Bonds 


ured on the basis of market values as 


the company, was elected vice-president 


Other Assets... 


RE ERED TIT NT SE 10,675,180 33 








SCS SR RSS CWO SE Ose eReENaes ah tthe ai 23,550 81 

f : : in- | 2nd will have charge of the underwrit- —— 

creaced by’ $12.908, and a hendsors: nue |ing in the agency field. He is suc- se btinsesiencinbancigainabanstancaens $18,920,603 84 
surplus over all liabilities is shown. | “¢¢ded as secretary by Sam L. LaRose, 

The loss ratio was lower than usual. | Who has heretofore been assistant sec- Contict Sends LIABILITIES. 9 aenaden 4 

- ’ | retary. apita _ ee ee TTP ETL TEC OT LOLOL ITT TT eT e TTT J ,0 0 

and ~ unpaid losses were less than A MN Ss ec acdin theses aeaad ua ed enened dace 11,885,769 88 

wouee. Shows Increased Income Reserve ier Cemeatite cs Livcusedenedsidekouian need 1,099,606 91 

. : : Reserve for a Ce SS 555 00d 060bKhebesncckessesthese 673,776 60 

National Mutual’s Status Pegg ra ede Por J Seger tyeaem in cadin deconanne einwunnéeunsinis 3,261,450 45 

The receiver of the National Mutual ence cep g P y' ne ee NS ov cbbssusnntwannbe scdenndebecser 

were but a few hundred dollars short of 





Fire of Omaha, Arthur C. Wakeley, 
has obtained authority from the court 
to sue the makers of the original de- 
posit notes given to the company in 
1896, when it was known as the Trans- 
Mississippi Mutual. Altogether they 
amounted to about $23,000, but a part 
have been returned to the makers as 
having been paid by the officers of the 
old company. This surrender of pre- 
mium notes is not recognized as legal 
by either the insurance department or 
the receiver. 

Besides these, there are about $15,000 
of other notes to be sued upon, in the 
hands of the receiver. 

The report of the receiver shows 
$59,000 in losses unpaid, $36,000 of 
which are adjusted and $23,000 unad- 
Justed. Total claims and liabilities, ex- 
clusive of losses amount to $194,199. 





$200,000 and about $11,000 in excess of 
the receipts of a year ago. The offi- 
cial state examiner has just completed 
examination of the books and methods 
of Commissioner Rittenhouse and re- 
ports the conduct of his office almost 
perfect. Governor Buchtel highly com- 
mended Commissioner Rittenhouse for 
the administration of his office and also 
of the satisfactory results obtained dur- 
ing the past year. 





Newman & McBain, of New York, become 
managers for E. T. Marshall & Co., the Chi- 
cago surplus line writers, for the territory east 
and south of the Ohio river. They succeed Ed- 
ward Cluff. 





The Electrocraft Publishing Company of De- 
troit has recently gotten out an edition of the 
Electrocraft Illustrated List of Approved Elec- 
trical Fittings and Revised National Electrical 
Code. Price, 50 cents. 








COFRAN & DUGAN, General Agents. 


Pacific Department, San Francisco, Cal. 
PALACHE & HEWITT, General Agents. 


EGLESTON & PRESCOTT, Gen’l Agents, ATLANTA, GA. 


All securities valued at present market prices. 


CHAS. E. CHASE, President. 
R. M. BISSELL, Vice-President. 
THOS. TURNBULL, Secretary. 


Western Department, Chicago, Ill. 


Agencies in all the Prominent Localities throughout the 


United States and Canada. 


W. C. BOORN, Ass’t Gen. Agent 


5,261,450 45 
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SUIT INVOLVES REINSURANCE 





Receiver of the Traders Has Begun 
Action Against the Louisville in 
Interesting Controversy 





Considerable legal interest attaches 
to a suit filed in Chicago last week by 
the State Bank of Chicago as receiver 
of the Traders against the Louisville 
Insurance Company on _ reinsurance 
contracts involved in the San Fran- 
cisco earthquake-conflagration. The al- 
legation of the receiver is that the 
Louisville owes the Traders $22,000 on 
the contracts but refuses to pay be- 
cause of differences on the legal point 
of liability. It asserts that the Louis- 
ville refuses to pay but 70 cents on the 
dollar. President S. R. Huston, of the 
Louisville Insurance Company, says the 
whole amount involved under the con- 
tract was $21,000. 

“We are not paying seventy cents on 
the dollar of our reinsurance with the 
Traders’ Insurance Company,” said Mr. 
Huston. “That statement is incorrect. 
We have refused to pay more than fifty 
cents on the dollar. Our company had 
a contract with the Traders’ that we 
should only pay the parties reinsured 
by us the same percentage of the whole 
as was paid to those insured by the 
Traders’. As the State Bank is only 
paying fifty cents on the dollar, we 
have refused to pay anything in excess 
of that amount. We believe that our 
contract is valid and that it has not 
been changed by the State Bank be- 
coming receiver for the Traders’. The 
insurance is on policies written for San 
Francisco. Our reinsuring treaty with 
the Traders’ is a broad one. Our at- 
torneys can find in it nowhere the 
clause that the Louisville is to pay the 
entire amount of reinsurance unless 
that amount is paid out to the policy- 
holders by the Traders’ or its re- 
ceiver.” 


CAUSE REVISION OF LINES 

The loss on the supposedly fireproof 
building in New York known as the 
Parker building being so heavy, will 
cause a revision of lines there on simi- 
lar structures. The estimated loss is 
$2,000,000. Lines ranging from $25,000 
to $75,000 were carried on the build- 
ing. The fire department was unable 
to cope with the blaze on the higher 
floors for a long time. In addition, 
considerable of the hose burst. It was 
originaily an office building, but was 
changed into a general occupancy build- 
ing. The rate, however, was low. 








Manager Driscoll Is Ill 

Manager M. F. Driscoll of the west- 
ern department of the Phoenix of Eng- 
land, was stricken with pneumonia last 
week, but it is not a severe case. He 
is confined to his bed in the Lakota 
hotel, Chicago. é 

Manager John S. Belden of the Fire 
Association is now on the mend and 
he hopes to be up soon. 





Shows Gains in Every Respect 

The Milwaukee Fire marked off $25,- 
000 for depreciation in securities and 
while adding over $30,000 to its rein- 
surance and tax reserve, its surplus re- 
mains about the same, there being a 
gain of $1,174. The company is in 
tip-top shape. 

Ohio German’s Loss Ratio 

The Ohio German experienced a 
good year, having a loss ratio of about 
43.5 percent. 





The fireproof Perry Apartments in Seattle have 
been captured by Johnson & Higgins of New 
York, who are said to have purchased stock in 
the enterprise in order to secure the line. 





The loss ratio for 1907 of the Washington Fire 
of Seattle is 28 percent. 


prices. 





Expiration Registers, various 





AS VIEWED FROM CHICAGO 


DEAN SCHEDULE TO BE APPLIED 


The Chicago board last week adopted 
the report of the committee on the 
Dean schedule, recommending that it 
go into effect at once. The work will 
proceed under the direction of the clas- 
sification committee. It will be applied 
first in the territory bounded by 
Twelfth street, Halsted street and the 
Chicago river. The rates will be pro- 
mulgated a block at a time. 

While a number of agents were op- 
posed to having the schedule applied, 
it seemed apparent that companies do- 
ing 80 percent of the business desired 
it. No opposition of consequence de- 
veloped at the meeting. 

The special committee that has been 
investigating the schedule for a year 
recommended that rates on preferred 
classes be equalized along with the 
adoption of the schedule. On com- 
menting on this subject a member of 
the committee said: 

“We felt that the arguments on be- 
half of the Dean schedule could well 
be applied to preferred rates. If we 
have a rate making system that can be 
defended on our mercantile classes and 
special hazards, we believe we should 
go before the public in a fair way and 
reduce the rates on preferred business 
which are too high and can not be de- 
fended. If we are to play fair with 
the business man, we should also play 
fair with the householder. If we de- 
mand adequate rates on our commer- 
cial classes, we should not ask the pre- 
ferred risk to pay more than it should.” 
_ The special committee denies the 
impeachment that it attempted to yoke 
the preferred rate matter to the Dean 
schedule to defeat the measure or at 
least complicate the situation. Such a 
charge was made at least and a political 
move was made to kill the preferred 
rate clause by having the member of 
the special committee who was op- 
posed to the clause raise a point of 
order that the committee exceeded its 
authority in that it was only delegated 
to report on the Dean schedule. Presi- 
dent Kohtz sustained the point and he 
was supported. 

The old officers were reelected as fol- 
lows: 

President—L. O. Kohtz, Aetna. 

Vice-President—C. N. Bishop. 

Treasurer—H. G. Buswell, Home. 

Thus all the elective offices went to 
salaried managers. 

President Kohtz in his brief address 
made the following recommendation: 

“If you permit me to make a sug- 
gestion for your future consideration 
it will be outside the regular routine 
and consists in a recommendation to 
cultivate the social side of our relations 
by an occasional gathering of some 
kind that would furnish opportunities 
for our members to become better ac- 
quainted with the good qualities of 
each, and in this way help to reduce the 
inevitable friction of the strife for 
business.” 





* * * 
MICHIGAN F. & M. GOING SOME 

The Michigan F. & M. is setting a 
good pace these days. In addition to 
having one of the finest, most artistic 
and modern home office equipments in 
the country, it is building up in bone 
and sinew. Last year it charged off 
$20,000 for depreciation in securities. 
It paid $24,000 in dividends and added 
$69,011 to reserve. Yet a gain of over 
$70,000 is made in surplus and nearly 
$100,000 in assets. The Michigan F. & 
M.’s loss ratio for 1907 was 37 percent. 

* * * 

LECTURE ON BUILDING CONSTRUCTION 

The Fire Insurance Club of Chicago 
held its regular meeting this week and 
listened to a lecture on “Building Con- 
struction” by Joseph B. Finnegan, Pro- 
fessor of Engineering in Armour In- 
stitute, covering slow burning or mill 
construction, as well as the meaning 
of the name “fire proof construction.” 
The lecture proved very interesting and 
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Gross Assets - - - - - - $3,625,088 93 
Unearned Premiums - - $2,201,896 25 
Unpaid losses - - - 185,732 45 
All other Claims - - - 30,000 00 

Total Liabilities - - - : $2,417,628 70 
Captal Stock - - - - - - 300,000 00 
Net Surplus, over all Liabilities - - = 907,460 23 





$3,625,088 93 
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Reserve for Re-Insurance - $317,151.77 
Reserve for Unpaid Losses - 27,362.17 
Reserve Fund for Taxes - - 6,000.00 $350,513.94 
Capital Stock - - - 200,000.00 
Net Surplus” - - - - $142,932.43 
Surplus to Policy Holders - $342,932.43 
$603,446.37 
Increase in Assets - $21,374.96 
Increase in Surplus -~ - 1,174.30 
Increase in Reserve for 
Re-Insurance - - 25,119.24 


Increase in Reserve for Taxes 6,000.00 
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instructive to the members, of whom 
over 100 were present. 

“Tom” Cooper, chairman of the en- 
tertainment committee, provided a few 
extra features. Francis L. Moore sang 
some Chinese songs most acceptably 
and Parvin Witte rendered some tenor 
solos. 

a * * 
PASSES THE $5,000,000 MARK 

The St. Paul F. & M. has passed the 
$5,000,000 mark in assets for the first 
time, that item now being $5,026,407, a 
gain of $586,722. The company marked 
off $173,836 for depreciation in securi- 
ties, after adding $363,860 to reserve, it 
increased its net surplus $273,182, that 
amount being $1,651,640. This is one 
of the best statements of the year, 
showing the momentum the St. Paul 
has gathered. C. H. Bigelow, its presi- 
dent, is the oldest chief executive in 
point of service in the country. 

~ * * 
FIELD MEN VISIT CHICAGO 

State and special agents galore are in 
evidence in Chicago at the present time. 
The journeying of the “road agents” 
to Mecca is for the purpose of getting 
in touch with the policy of their com- 
panies for 1908. Several companies call 
in field men at this season for the an- 
nual banquet. Some remarkable rec- 
ords were made in 1907, despite the 
stringent times, and the fortunate ones 
are not going unrewarded in a sub- 
stantial way, if reports are true. 

* . * 
REMARKABLE ACHIEVEMENT 

One of the remarkable showings of 
the year in fire company statements is 
that of the National of Hartford. It 
simply proves the vitality of a well 
managed company with an excellent 
agency plant. Before the San Fran- 
cisco fire the National had a net sur- 
plus of over $2,300,000. It paid out 
something like $2,600,000 to San Fran- 
cisco claimants. The company did not 
increase its stock or assess stockhold- 
ers. It depended on its own recuper- 
ative forces and on Jan. 1, 1907, its 
surplus was $1,228,442. 

Last year it marked off over $500,000 
due to shrinkage in valuation of assets. 
It added about $600,000 to reserve and 
yet its surplus increases over $275,000. 
It is a remarkable achievement. 

. . 7 
MANY ASSIGNMENTS COME IN 

Notices of assignment of policies 
covering mercantile stocks to assignees 
and trustees are still coming in to gen- 
eral offices in large quantities. As each 
assignment is accompanied by the local 
agent’s approval of existing conditions, 
after thorough investigation the com- 
panies are not refusing to continue the 
liability, in view of their opinion that 
the worst is over and that the financial 
embarrassment of the assured will be 
but temporary. They look askance at 
the short term offerings, however, not 
on account of the possibility of any 
moral hazard, but because, in event of 
loss, they are deprived of the yearly 
premium, having but the short premium 
with which to reduce the amount of 
loss in the aggregate. The companies 
as a rule are asking for the yearly con- 
tract and reminding agents that, if as- 
sured should desire, the policy can be 
cancelled in a few months on a short 
rate basis. This brings in yey pre- 
miums from a number of quarters, 
which strengthens the companies’ pay- 
ing capacities in connection with this 
class of business. 

* * ~ 
MILLERS NATIONAL’S YEAR 

Regarding the annual statement of 
the Millers National of Chicago, Sec- 
retary Reynolds says: 

“After voluntarily retiring $2,000,000 
of reinsurance, the amount at risk has 
been increased nearly $4,500,000. Pre- 
mium notes have increased over $400,- 
000 for the year and within two months 
will reach the $5,000,000 mark. With 
this increase of business, losses have 
been less than in 1906, permitting an 
assessment of but 6% percent for the 
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$3,011,052.19 
R ‘ ‘ 363,715.21 
$ 500,000. 00 


1,151,639.60 1.651,639.60 


$5,026,407.00 





$586,722.22 
363,859.57 
273,181.77 











year or but 32% percent of the annual 
rate, equal to a 67%4 percent saving on 
the basis of a cash premium for the 
rate charged. The shrinkage of values 
as compared with the same time last 
year is less than 5 percent. The inter- 
est earning capacity of our securities 
has not been impaired one cent.” 

The classification of its business is: 


Mutual flour mills, elevators and 
GREE ost oneccnnnecteenesecs $24,895,108.50 
Mutual general business.......... 3,867,495.00 

Cash flour mills, elevators and 
6,146,492.01 


5,431,675.45 


contents . 
Cash all other business........... 


* * + 
CARELESS AS TO EXPOSURES 


Attention has recently been called to 
the loose practice of companies as re- 
gards the exposure hazard. Particu- 
larly is this noticeable in Chicago and 
its suburbs, where monthly payment 
houses are being erected by contractors 
and builders. As an illustration, a 
builder will purchase a vacant block in 
the suburbs and erect a house for a 
buyer. The builder, who is to have a 
good sized mortgage on the house, of 
course controls the insurance and will 
cover the structure as soon as the sid- 
ing is on and for a period of five years, 
with permission to complete. This is 
written at the then basis rate of 1% 
percent for five years. Possibly in 
thirty days the builder will erect an- 
other house within twenty feet on one 
side, and this he will insure for $1.80 
for five years, also the then proper fig- 
ure. Then he builds another dwelling 
on the opposite side of the first one 
erected, and he must insure the latter at 
2% percent for five years, the basis for 
three dwellings within twenty feet of 
each other. Now, policy conditions re- 
quire that when there have been any 
additional exposures the company must 
be notified and proper additional pre- 
mium paid, otherwise the policy be- 
comes void. Around Chicago this is 
not done and, while the builder is pay- 
ing full rate for the last house erected, 
the rate on the first house remains at 
1% percent, and the second at $1.80, 
while each should be advanced to 2% 
percent. No notice is given the com- 
pany of the erection of additional ex- 
posures and no questions are asked. It 
is a violation of policy conditions that 
is being committed daily, yet no effort 


eee eee eee eee eee eeeee 





1829 


CHARTER PERPETUAL 


1908 


SEVENTY-EIGHTH ANNUAL STATEMENT 


OF THE 


FRANKLIN 
FIRE INSURANCE COMPANY 


OF PHILADELPHIA 
421 Walnut Street 





ASSETS 

Real Estate unencumbered........................ $209,500.00 
Bonds and Mortgages, first liens.................. 51,660.00 
SI Ps Sica cntncndarccncsconcsacccens 1,517.40 
Cash in Banks, Office and Agents’ hands........ 231,115.35 
Railroad and other Bonds and Stocks............ 2,000,685.00 
I Sars suiiccecehencass 6ockcuaksxen 75,000.00 

$2,569,477.75 

LIABILITIES 

Capital Stock............. arene incest $400,000.00 
Outstanding Claims................ 113,966.11 


Reserve for Re-Insurance 


Surplus - - = = 


iooes 1,639,761.63 


$2,153,727.74 





OFFICERS: 


JAS. W. McALLISTER, President 


GEORGE F. REGER, Vice-President 


EZRA T. CRESSON, Secretary 
AGENCY DEPARTMENT: JOHN M. DKREDGER, Secretary. 





has apparently ever been made to rem- 
edy the evil. 

Possibly after the buyer of the first 
house moves in he wishes to place a 
direct policy on the house, in addition 
to the insurance taken out by the mort- 
gagee. He must pay the full rate of 
2% percent and the same for his house- 
hold furniture. One of the many in- 
consistencies of the business. 

* + » 
SOME LOCAL EVENTS 


The local office of the - we its annual 
banquet at the Grand Pacific Hotel last week. 
Among the guests were a number of the officers 


“ 





and employes of the general office. E. J. Roger- 
son was toastmaster. It was decided to have a 
banquet quarterly hereafter, in which both offices 
will join, 

John E, Hoff has been appointed Cook coun 
special agent for the Aetna. He has been wit 
the Chicago de artment offices twenty-three years 
and has worked his way from the ground up. 

G. A. Deitch of the Indianapolis bar, the in- 
surance lawyer, will address the Fire Insurance 


Club of Chicago this season on the tornado con- 
tract. 
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OHIO AND WEST VIRGINIA 


CELEBRATES SIXTIETH YEAR 








Ohio Farmers Agents Gather at LeRoy 
and Are Nicely Entertained 
by the Company 





On Tuesday and Wednesday of last 
week the sixtieth anniversary of the 
Ohio Farmers was celebrated at the 
offices in LeRoy. In all about 280 per- 
sons were present, 115 being agents of 
the company from different points. 
Tuesday was spent by the agents in vis- 
iting and having a good time. No meet- 
ings of any kind were held. In the 
evening the visitors listened to a lecture 
in the assembly room of the office 
building by Edmond Vance Cook. The 
company always provides some kind of 
entertainment for this evening at the 
meetings. 

On Wednesday the regular annual 
meeting of the policyholders was held 
and Frank Hawley, W. E. Haines and 
Millard Jones were elected to the di- 
rectorate. All of them are residents of 
LeRoy or live nearby. The annual 
meeting of the directors is held in 
October. 

The agents also held a meeting on 
Wednesday and several interesting pa- 
pers were read and discussed. The 
greater part of the time was put in 
discussing business questions of various 
kinds that came up. At noon the agents 
partook of an elegant dinner prepared 
by the ladies of the Methodist chuch, 
the company doing the entertaining. 
This is also an annual event, the ladies 
of some one of the churches always 
preparing the dinner. 

he village of LeRoy has just been 
incorporated and the residents expect 
to make it a model place, although the 
population is very small. Within an- 
other few months there will be an elec- 
tric line that will connect the town with 
Cleveland, Wooster and other places. 
At present it is four miles from any 
railroad and rather hard to reach as a 
livery rig must be obtained to do so. 





TO GO AFTER DRY CLEANERS 





Fire Marshal Creamer Prepares to 
Wage Campaign on Users of Big 
Lots of Inflammables 





Columbus, Ohio., Jan. 14.—(Special) 
—D. S. Creamer, Ohio state fire mar- 
shal, is preparing to wage, through the 
councils of Ohio cities, an active cam- 
paign against the dry-cleaning and 
other similar establishments which use 
large quantities of gasoline and other 
inflammables. The first effective step 
in this direction was the passage re- 
cently by the Cincinnati city council, of 
the “model” ordinance prepared under 
the direction of the fire marshal’s office 
and approved by the attorney-general, 
regulating the use of gasoline and other 
light petroleum products. Mr. Creamer 
outlined and commented on the ordi- 
nance as follows: 

The ordinance is directed especially against 
the “dry-cleaning” works, and provides that the 
building shall be fireproof, one story, without 
basement, and not less than 30 feet from any 


other building; must be without sewer connec- 
tions, and have sprinklers. A fan must change 





the air in the building every three minutes, and 
all lighting and heating must be done without 
ame. Tanks for gasoline must not hold more 
than 250 gallons, and must be buried in con- 
crete. Vent pipes from the tanks and dry rooms 
must extend at least two feet higher than any 
building within 50 feet. 
he ordinance will make it difficult for the 

dry-cleaners to obtain suitable locations within 
the city limits, because they cannot secure the 
necessary vacant lots not less than 80 feet 
square, as required by the specifications contained 
in the ordinance, and the business would not 
stand the rent of such lots if they could do so. 

This ordinance has the entire approval of this 
department, and it is regarded by it as one of 
the most salutary measures ever enacted by a 
city council. e shall urge in all the other 
cities of the state the passage of similar meas- 
ures. Copies of the ordinance will sent to 
each of the 242 fire chiefs in Ohio, and the as- 
sistant fire marshals will each agitate the matter 
in the towns and cities of his district. It is not 
expected to secure the passage of identical ordi- 
nances in all of these places, but in the inter- 
est of safety of life and property the passage 
of ordinances containing the essential features 
of the original ordinance will be urged. 


WILL SHOW SLIGHT DECREASE 








Cincinnati Agents Report a Falling Off 
of 10 Per Cent in Premiums 
Over 1906 





Fire insurance agents of Cincinnati 
are claiming about a 10 per cent reduc- 
tion in business owing to the financial 
stringency. They say the retail mer- 
chants are not accepting their spring 
goods at this time as they usually do, 
but they are left on the jobbers’ hands 
to be delivered when needed, thus re- 
ducing the amount of stock usually car- 
ried by the retail merchants. The stock 
of the manufacturer is not affected 
much, but owing to the position the 
retailer has taken they are not manu- 
facturing any goods ahead of orders 
and consequently have no surplus stock. 
Agents are not anticipating any in- 
crease over last year’s business but 
hope they will be able to maintain an 
equal comparison with business done 
last year. 


The district in Cincinnati known as 
the “bottom lands,” has been put on 
the prohibited list by some of the in- 
surance companies. This includes the 
district from Fourth street to the river. 
Agents are having some difficulty in 
placing insurance in this locality, com- 
panies claiming that the business is 
undesirable. This is an injustice to 
many business enterprises which are 
located in this section. There are many 
very desirable risks included in this 
territory which come under the ban. 
The conditions have been improved in 
a great many places and are being im- 
proved constantly. Some of the com- 
panies are making Sixth street the 
boundary line, thus letting them out of 
the retail and wholesale district to a 
great extent. 





Expects to Start March 

The Akron Mutual Fire Insurance 
Company, Akron, Ohio, will be ready 
to do business by March 1, if nothing 
happens. Capt. W. M. Hiltabidle, for 
some years state agent of the North 
American Mutual Fire of Mansfield, 
has been visiting towns in the state for 
the past few months, getting matters in 
shape for the operation of the new 
company and within the next few weeks 
will visit many others. It is expected 
that the authority will be received from 
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the insurance department within a short 
time and then everything will be pushed 
forward as rapidly as possible. he 
offices are at 315 and 316 Hamilton 
building. 


Discards Premium Note Plan 

The Merchants & Manufacturers Mu- 
tual Fire of Mansfield, Ohio, is now 
preparing to branch out and increase 
its business. It was reorganized last 
October and is now on the contingent 
liability plan, collecting an annual pre- 
mium in advance, the contingent liabil- 
ity being three times the annual pre- 
mium. It will therefore take no more 
notes, but will carry the present note 
policies to expiration. 


PARKERSBURG REPORTED ON 











West Virginia Inspection Bureau Finds 
Inadequate Distribution System 
and Poor Electrical Conditions 





Manager T. B. Sellers, of the West 
Virginia Inspection Bureau, has fur- 
nished companies with-a report on the 
water supply, fire department and 
physical hazard of Parkersburg. The 
chance of a general conflagration is 
very remote on account of the wide 
streets, low buildings and large open 
areas in the rear of buildings. Build- 
ings in the business district are of ordi- 
nary construction with exception of 
two semifireproof, one mill-constructed 
and one fireproof building. The gen- 
eral condition is very fair, with the ex- 
ception of heating and lighting systems, 
which are poorly installed and main- 
tained. 

The waterworks system is reported 
inadequate for the present fire demands, 
although there is sufficient supply of 
water for domestic purposes obtained 
by pumping day and night. A break is 
liable to occur that would result in ex- 
hausting the small reservoirs by do- 
mestic consumption only within twelve 
hours. On account of the poorly quali- 
fied pumping station, defective mains 
and hydrants, small reservoirs, very de- 
fective electrical and gas installations, 
large frame areas, unprotected vertical 
openings, unprotected openings in ex- 
posed walls, unlined flues, fires are lia- 
ble to destroy large portions of the con- 
gested district. The small but well 
trained fire department, wide streets and 
vigilance of sanitary police in removal 
of rubbish, are of decided benefit in the 
protection of the congested areas. 

It is recommended that the National 
Electrical Code be adopted as the 
standard for wiring, also that the elec- 
trical inspector be given power to con- 
trol exterior and interior wiring of 
every kind; that high tension, low po- 
tential, telephone, telegraph and Game- 
well system wires be separated and that 
same be properly supported and pro- 
tected so as to prevent the entrance of 
dangerous currents into buildings, and 
that all electrical wires except trolley 
wires be installed in underground con- 
duits in the business sections. 

F. S. Thompson, who has been secre- 
tary of the Smith Insurance 
Agency at Bluefield, W. Va., goes to 
Syracuse, N. Y., as superintendent of 
agents for the companies in the R. R. 

uttle general agency. Harry Donald- 
son, of Baltimore, takes Mr. Thomp- 
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son’s place in the Smith agency. Mr. 
Smith, who is secretary of the German 
Union of Baltimore, divides his time 
between Bluefield and Baltimore. 


WANT TO INCREASE BUSINESS 








Cleveland Agencies Lay Plans to Make 
a Good Showing—Other Local 
Insurance News 





Cleveland, Ohio, Jan. 14—(Special 
Correspondence) — Local offices here 
are making preparations to increase 
their business this year and make a 
better showing that they ever have be- 
fore. While the outlook just now, so 
far as additional opportunities are con- 
cerned, are not as bright as they were 
expected to be directly after the first 
of the year, there are better prospects 
than a month ago. The offices will 
reach out, make new connections and 
in general take such steps as will in- 
sure them additional business. If the 
general business conditions improve, 
then they will go ahead faster than 
ever, but if not they will at least keep 
up former records and thus, in a meas- 
ure, satisfy their ambitions. 


In his annual report to the board of 
public safety, Chief Wallace has recom- 
mended four new houses for engine and 
hook and ladder companies. One of 
them, he says, should be located at 
Detroit avenue and Berea Road, an- 
other at Clark and Lorain avenues, the 
third near the corner of Carnegie ave- 
nue and East Seventy-ninth street and 
the fourth at Euclid avenue and Lake 
View. 

Insurance men are greatly interested 
in the movement to secure a more 
rigid electrical code for this city. The 
Ohio State Fire Prevention Associa- 
tion has recommended that the Na- 
tional Electrical Code be adopted in all 
cities in the state, but they hardly 
hoped that it would be taken up in the 
larger cities, since the officials gener- 
ally believe they are able to adopt 
something that will be superior and 
better fitted for their own needs than 
anything that has been prepared by a 
set of experts. If Cleveland adopts the 
requirements in that code it will be a 
long step toward securing its adoption 
in most of the smaller cities and towns 
of the state and will prove a great step 
in advance in the way of fire preven- 
tion. 


The D. T. Palmer Company becomes sole 
agent of the National Union Fire at Cleveland, 
oy 2 John L. Rice & Co. 

Louis M. Pierce, of Cleveland, succeeds C. 
J. Swift & Co. as agent at that city of the 
Queen City Fire. 

The Mechanics and the Lumbermens of Phila- 
delphia have taken up their supplies in the D. 
T. Palmer Agency at Cleveland, Ohio. 


OHIO NOTES 


Willhoff & Borman succeed Hoffman & Will- 
hoff at Coldwater, Ohio. 

The Indianapolis Fire was admitted to do 
business in Ohio last week. 

. Loeb & Sons get the German Union of 
Baltimore for Chicago and Cook county- 

The Ohio State Fire Prevention Association 
held an inspection meeting at Tiffin last week. 

The Millers National has just_ entered the 
following Ohio agencies: Hugo Standke, Can- 
ton; McIntosh-Baum Company, Akron; Ferrell 
& Schultz, Massillon. 

Mrs. Harriet Smith of Jamestown, the 
venerable mother of State Agent Thos. H. Smith 
of the Ohio German, died fost week. She was 
the oldest resident of that town. 

M. Sanford Rice, who disposed of his agency 
at Ashtabula, Ohio, a few days ago to a Mr. 
Cleveland, will shortly go to Texas, where he 
will remain for a time for the benefit of his 
health. 

The Ohio supreme court has affirmed the de- 
cision of the lower courts in favor of the Ohio 
Grain Dealers Mutual. This case was brought 
by the Semler Milling Company of Hamilton 
and has been in the common pleas, circuit and 
supreme courts and every trial resulted in a 
verdict in favor of the insurance company. 

A. E. Larter, vice-president of the American 
of New Jersey, was the guest of Special Agent 
I. W. Canfield of Cleveland for several days 
last week, and together they visited a number 
of the larger agencies in the state. Mr. Larter 
wanted to get acquainted with the business in 
Ohio to some extent. 








MICHIGAN AND INDIANA 


ee 


DETROIT SUFFERS HEAVY LOSS 








Forrester & Cheney Knitting Mills’ 
Fire Put $180,000 on the Wrong 
Side Early in Year 





Detroit, Mich., Jan. 13.—(Special Cor- 
respondence)—Manager Chapman of 
the Michigan Inspection Bureau has 
sent a circular to all agencies in the 
city, asking them to furnish him with 
their premium record during the year, 
also amount of losses, with a view of 
determining the premium and loss in 
the city of Detroit. I am satisfied he 
can not get the information he desires 
through these sources. The agents are 
suspicious. They don’t want any one 
to know how much business they do. 
Some years ago an effort was made 
along this line without success. 


The burning of the Forrester & Che- 
ney knitting mills on the 10th, entail- 
ing a loss on stock and building 
amounting to about $130,000, gives the 
fire insurance companies a hard rap 
for the new year. I find the business 
pretty well scattered among the differ- 
ent agents. The bulk of the stock, I 
understand, was placed through the 
Bierce & Sage agency, and the build- 
ing, through the agency of Carl Schme- 
mann & Son. The starting off with a 
loss of this kind the first month of 
the year makes the agents who were 
on, sick. It is a funny thing, when a 
loss of this kind comes along, that 
agents, while they have no favorites in 
their office, wish they had given it to 
some other company. 

The new. Steamer “City of Cleve- 
land” being built for the Detroit & 
Cleveland Navigation Company, when 
about ready for delivery, took fire May 
13, 1907. The shipbuilding company 
carried construction insurance amount- 
ing to $700,000. This insurance was 
placed largely in the London Lloyds. 
An agreement as to the amount of loss 
has been reached. The shipbuilding 
company gets $525,000. This is the only 
construction loss the shipbuilding com- 
pany ever had and the only boat it 
ever built on which it could have so 
great a loss. The new steamer is well 
under way again and carries full in- 
surance. 


Some agents have an idea that the 
inspection bureau has supervision of 
forms and rates. As a matter of fact, 
it has not. The question of form and 
rate is up to the companies. The 
province of the inspection bureau is to 
apply the schedule to all risks and issue 
an advisory rate. It is up to the agents 
and companies whether the rate pro- 
mulgated will be adopted or not. 

Some say fire insurance is scientific, 
others say it is guesswork. As a mat- 
ter of fact, it is based on experience. 
Some companies find fur stocks are 
not profitable; others, that millinery 
stocks are losing propositions; others, 
that woodworkers do not pay; others, 
that foundry and machines are good 
things to let alone; so they cut them 
off. Of course, all companies have a 
prohibited list. These lists are made 
up on the basis of general experience 
and do not apply to all companies 
alike. The other day I had a line to 
write amounting to $2,500. I had to 
take the business, though I did not 
think it good. I had, however, a large 
line of very acceptable business from 
my client, so had to take this. I wrote 
five policies of $500 each. One special 
came in and asked about the line. I 
suggested he inspect it, and he did. 
After looking over the plant he came 
back and astonished me by offering to 
write the whole line, saying they had 
made money on this kind of business. 
Prejudice sometimes is quite a factor. 
I had $5,600 to write on the contents 
of the Biddle House block, rate 5 per- 





cent. I could not place a dollar of it. 
My own companies would not look at 
it. Other agents laughed at it. The 
Biddle House block has paid in the 
last forty years fire insurance pre- 
miums enough to rebuild the building 
twice over and I predict when some of 
the best buildings we have are burned 
and built up again, the old Biddle 
House will stand. Larned street, be- 
tween Griswold and Shelby streets, was 
hoodooed for a long time. Davis's 
wholesale drug store burned; the Jour- 
nal building blew up; the Jupp Paper 
Company burned twice, and the Free 
Press Printing Company three times; 
the Campau building had a small fire, 
but the old Butterfield building stood 
like a monument, notwithstanding fires 
all around it. It got to be known as 
the only fireproof building on the 
street. Yet, occupied for all kinds of 
purposes, general and special hazards, 
almost all companies refuse to write 
the building or contents. I have come 
to the conclusion that fire insurance is 
a great guessing proposition or a mat- 
ter of luck. In twenty years’ experi- 
ence I have had only one risk burn 
that was cut off by special agents. 
Op Detroiter. 





Detroit’s Fine Protection 

In contrast with the recent Parker 
building fire in New York, where the 
heavy loss was attributed to bursting 
hose, was the recent George fur fire in 
Detroit. The department laid 10,500 
feet of hose, used thirty-seven streams 
from twelve engines and two fire boats, 
with water pressure at the engines vary- 
ing from 180 to 225 pounds, and not a 
hose burst. Two couplings sprung 
small leaks. 

Besides, a few small engines in out- 
lying districts, Detroit has twenty-nine 
engines each with a capacity of 900 gal- 
lons a minute or more and two fire 
boats with capacities of 7,500 and 6,500 
pounds respectively, the largest pump- 
ing capacity for the number of engines 
of any city in the country. Every por- 
tion of the city is under adequate water 
supply. The per capita expense for fire 
protection last year was $2.85. 





Farewell to Penfield and Coleman 

The Indiana League held its monthly 
meeting Monday, but transacted no 
business other than routine. The meet- 
ing was largely social, a sort of fare- 
well reception to Fred S. Penfield, who 
goes to the Pacific Coast as superin- 
tendent of agencies for the Germania 
and to Eugene Coleman, of Warsaw, 
special agent of the Ohio Farmers, who 
also goes to the Pacific Coast for the 
Home of New York. No further com- 
munication was received from the state 
board concerning any action it may 
have taken with regard to cooperation 
with the league, since its action early 
in December, disbanding its committee 
on cooperation. 

The Indiana League presented Mr. 
Penfield with an exquisite Shriner and 
Scottish Rite watch charm, set in jew- 
els. D. A. Rudy made the presentation 
address. Mr. Penfield is in Chicago 
this week en route to his new field. 





Terre Haute Board’s Officers 

The Terre Haute, Ind., board held its 
annual election last week. The follow- 
ing officers were elected: President, 
Horace M. Smith; vice president, John 
F. Joyce; secretary, Charles Fox. 

Harry A. Boggs, W. E. Houk and 
John F. Joyce were appointed a com- 
mittee of arrangements for the annual 
banquet, with power to name the date 
which will be in the near future. 

President Smith leaves for a three 
months’ trip through the west next 
week. 





Agent H. H. Wykom Disappears 

Harry H. Wykom, the Grand Rapids 
local agent, is missing. His agency 
was supposed to be profitable, but he 
has been a man about town and a free 
spender. His wife is in charge and 
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finds the books complicated. The Cap- 
ital has begun attachment proceedings. 
He also had the Farmers & Merchants, 
Mechanics and Ohio German. His sten- 
ographer left the city about the same 
time as Wykom did. 





Jones and Preston Hitch Up 

Charles M. Preston, the Detroit local 
agent, and Perley B. Jones, who has 
just resigned as Michigan special of 
the Spring Garden, have formed a part- 
nership under the firm name of Preston 
& Jones. Their office is 333 Majestic 
building, Detroit. Recently Mr. Pres- 
ton secured the Southern National of 
Austin, Texas, for Michigan and he 
also has the National of Cincinnati. 
The new firm starts, therefore, with 
two companies in the general agency 
and have lines out for more. 





Michigan Agency Appointments 
German, Ind.—W. A. Wyman, McBain. 
Northern, Eng.—O. H. 
Rudd, Bronson; J. E. 

Shawnee—H. B, Carr, Grand Rapids; Geo. N. 
Stray, Ludington; Wm. Sebright, Otsego; B. 
Newton Savidge, Reed City. 


Brown, St. Joh 





Indiana Agency Appointments 

American—J. W. Mitchell, Bristol; J. E. Car- 
son, Brokston; Wesley Forbes, Farmersburg; W. 
H, Bainbridge, Lawrenceburg; C. L. Metzger, 
Mishawaka; E. C. Olds, Roanoke; Ryan & Ryan, 
West Terre Haute; C. C. Rossiter, Williamsport; 
Walter St, Clair, Whitestown. 

Germania—Powell & Henderson, Greenwood; 


. F, Cornelius, Linton; C. S. Rohrer, New 
Paris. 





To Govern Nickel Theaters 

An ordinance is being prepared for 
passage by the Indianapolis city coun- 
cil giving the building inspector juris- 
diction over 5-cent theaters. It will 
provide that the outer walls of such 
buildings or rooms shall be of incom- 
bustible material and the floors fire- 
proof, or if of joist construction, then 
of fireproof material between joists. 
The moving picture shows must be on 
the first floor and not run in connec- 
tion with any other business or in a 
room opening into another room. The 
picture machines must be in a fireproof 
booth and all electric wiring must be 
in conformity with the national code, 
the operator of the machine shall pass 
an examination before the building in- 
spector, electrical inspector and chair- 
man of the council committee on pub- 
lic safety. The building inspector pro- 
poses other amendments to the build- 
ing laws, now four years old. One will 
provide that all hot air, steam or hot 
water pipes in buildings shall be cov- 
ered with standard fire-resisting cover- 
ing, either of magnesium carbonite with 
binders of asbestos fiber, or asbestos 
fiber and metal sheeting. 





MICHIGAN NOTES 


C. H. Royce and_A. E, Ferguson have or- 
ganized the BR gt Company at De- 
pe and will handle insurance among other 

ings. 





INDIANA NOTES 


Frank S. Lumbard of Ft. Wayne, Ind., former 
ag agent of the National Lumber, says he 
$s leaving that city indefinitely. 


T. S. McMurray, Jr., has been appointed man- 
ager of the Indianapolis fire inspection bureau, 
succeeding T. M. Goodloe. He was cashier of 
the bureau under Mr, Goodloe. 


The Indiana state board met Monday, having 
a special order of business, the hearing of the 
report of the committee on Hammond. The re- 
port was accepted and the committee discharged. 

While none of the notices were received in 
Indianapolis, it was reported there that Horace 
M. Smith, president of the Indiana Association 
of Local Agents had sent letters to the agents 
of the state, that since the state bodies, the 
State Board and Indiana League, had failed to 
get together on cooperation, it is up to the local 
agents to bind themselves in harmony on fair 
rates and good practices. 





No official record has yet been compiled, but 
the fire insurance agents of Nashville, Tenn., es- 
timate that the loss ratio for 1907 was about 54 
—, an improvement of 4 percent over 1906, 

he 1906 loss ratio was about 58 reent, 
which was considerably more favorable than for 

5. 





Superintendent Lemert of Ohio is preparing 
a table showing the receipts and losses of fire 
insurance companies, and the percent of losses 
on receipts, in this state for the last ten years. 
concluding with 1907, and it will be pub ished 
in pamphlet form as soon as the reports for 
1907 are in. 








IN ILLINOIS AND WISCONSIN 


HEARING ON ANTITRUST SUIT 








Evidence Is Being Taken This Week 
at Belleville Before a Master 
in Chancery 





The hearing in the antitrust suits 
brought against the fire insurance com- 
panies in Illinois is on this week at 
Belleville, Ill A number of local 
agents in East St. Louis and Belleville 
have been summoned to give evidence 
and Compact Manager Zent, it is 
stated, will also be subpoenaed. The at- 
torneys for the companies and the at- 
torney-general’s office were not able to 
agree on questions of fact. It is likely 
that the hearing will drag on for some 
time. Inasmuch as the companies have 
changed the rating system in Illinois, 
even if a permanent injunction is se- 
cured, it will make but little difference. 
However, the companies will fight the 
case as a matter of principle. If the 
injunction is secured, the stamping sec- 
retary system will probably have to be 
abandoned. The attorneys for the com- 
panies are confident that they will gain 
a victory. 





New Stamping Secretaries 

The following stamping secretaries 
have been appointed in former compact 
territory, they formerly having been 
connected with the compact offices: H. 
R. Bills, Peoria; Miss M. E. Coffey, 
Joliet; Miss M. Lesem, Quincy; A. J. 
Zent, East St. Louis. 





Cancellation on State Property 

As to whether a fire company has the 
option to cancel a policy on state prop- 
erty without request from the state, 
Attorney General Gilbert, of Wiscon- 
son, says: 

“T do not see that it makes any differ- 
ence under the terms of such a con- 
tract whether the property insured be 
state property or the property of an 
individual. Either party may cancel 
upon the terms set forth in said stat- 
ute.” 





Conklin to Go to Milwaukee 
Walter W. Conklin, of Stillwater, 
Minn., state agent of the Queen in Wis- 


consin, will change his headquarters to 
Milwaukee in the spring. 





Will Report to Detroit 

Within a few days Preston & Jones, 
of Detroit, general agents of the Na- 
tional of Cincinnati for Michigan, ex- 
pect to have Illinois, outside of Cook 
county, added to their territory. The 
company has a number of agents in 
Illinois. 





Cancel Line on State Property 

The threat of the fire companies to 
cancel policies on the Wisconsin In- 
dustrial School for Girls at Milwaukee, 
because the state refused to bear its 
proportionate share of a recent loss by 
fire, has been carried into effect. 

The insurance was cancelled by 
Greene Brothers & Hansen, local agents 
of Milwaukee, for the reason that the 
attorney-general of Wisconsin held 
that the state is not a coinsurer with 
these companies, because of the lately 
installed state insurance system. The 
companies return to the state $95.60, 
which goes into the insurance fund. 
Companies cancelling policies on the 
school and the amount of the risks are: 
Continental, $10,000; Girard, $4,000; Na- 
tional Union, $3,000; Spring Garden, 
$3,000. 

The only company insurance at pres- 
ent is a policy for $2,000 on a dwelling 
house that is connected with the school. 
It is carried in the Continental and 
expires next September. The state it- 
self carries $109,000 insurance on the 
school. Under the law passed a few 
years ago Wisconsin is gradually as- 





We write for LLOYD’S at LONDON 


AUTOMOBILES—Covering anywhere in the United States, Canada, Western Europe 
and elsewhere if desired. Rate 2% without collision clause; 44% collision included. 
FIRE AND TORNADO INSURANCE—$2,500 to $10.000 lines. Territory: United 
States except San Francisco. Warranty: any reliable Company. SURPLUS BUSI- 


NESS AT ESTABLISHED RATES ONLY. 

TOURIST’S FLOATERS—Rate 2%%. Covers anywhere; everywhere. Includes loss 
by theft. 

SHIPMENTS OF HORSES AND VEHICLES—From and to points in United States 
—if in transit S days OF 1668 «0.0.00 ccccccccccccscccccccsccccccccccccsccccess Rate 50c 
DE i Greelt OCT B GANG ooo 0c cccccccsccsccvesccscsccccssoees POPPI Mere A Rate 75c 
From or to points in Mexico or Canada............cececeeeccec cece cececeees Rate 1% 


All losses adjusted and paid by us, either by check on Chicago or draft on London. 
BINDERS AND POLICIES ISSUED AT THIS OFFICE 


Klee, Rogers & Company, 159 La Salle Street, Chicago, Ill. 
A. T. GRAHAM, Manager Surplus Line Department 
OHIO KENTUCKY WISCONSIN 


BIERCE & SAGE 


COMPANIES REPRESENTED GENERAL AGENTS 


CONCORDIA FIRE INS. CO. Detroit, Mich. 





MICHIGAN MINNESOTA 








NORTH RIVER FIRE INS. CO. SPECIAL AGENTS 
New York City F. M. SAGE, We write a general Class of 
GERMAN FIRE INSUR CE CO. MICHIGAN, caltaamant Giles eogmemtaiion 
COLONIAL ASSURANCE CO. F. A. in every Town, Village and City in 


New York ore the above States. We have the 
JEFFERSON FIRE . CO. . largest Non-Union Agency in the 


NASSAU FIRE INSURANCE co. oHio AND KENTUCKY, United States and any agent repre- 


. ¥. Garfield Bidg., Ci Ohio. senting one or more of our com- 
DIXIE FIRE INSURANCE co. GEO. B. SEDOWI 1k. panies tecntitie’ to the full capan- 
NATIONAL LUMBER INS. CO. 


orthern and Wisconsin 
Box 556, Milwaukee, Wisconsin. : ity of our Office. 











3uffalo, N. Y. . C WRITE US. 
BEN FRANKLIN INSURANCE CO. [Minneapolis and St. Paul. 
Allegheny, Pa. Minneapolis, Minn. 











SUN INSURANCE OFFICE 


©f London 


98TH YEAR OF 
ACTIVE BUSINESS EXISTENCE 


UNITED STATES BRANCH, 54 PINE STREET. New YORK 
J. J.GUILE, Manacer 
Paciric Coast DEPARTMENT, OAKLAND, Cat. 


C. A. HENRY &CO, GENERAL AGENTS 


FOUNDED I710 Agents wanted in cities and towns where not rep- 
OLOEST IN THE WORLD resen ed. 


WESTERN DEPARTMENT, 171 LaSalle St., Chicago 


H.N. KELSEY, MANAGER P. T. KELSEY, Assistant MANAGER 


INDIANA GENERAL AGENCY FOR INDIANA AGENTS 
GEO. M. COBB é CO., General Agents for Indiana 


OF THE 

Globe & Rutgers Fire Insurance Company of New York 

Cosmopolitan Fire Insurance Company of New York 

Hamilton Fire Insurance Company of New York 

Pacific Fire Insurance Company of New York 

Ins. Underwriters Agency of the Spring Garden Ins. Co. of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, Eng. 


Agents wanted at all points in Indiana where not now represented. 
All business reported direct to Indianapolis. 
All agents are given the benefit of the entire capacity of our office. 


Newton-Claypool Bldg. INDIANAPOLIS, IND. 


JOHN J. HENRY, Pres. GEORGE F, REEVE, Vice-Pres. 


INSURANCE CO. 


Ope 


A COMPANY THAT WRITES A GENERAL BUSINESS 
AND APPRECIATES AND HELPS ITS AGENTS 
For representation in Ohio, Indiana, Illinois, lowa, Wisconsin, Michigan, 
- Minnesota and Missouri address 
CARROLL L. DEWITT, General Agent, 153 La Salle St., CHICAGO 















CHARLES M, HENRY, Sec. - 
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suming its own insurance on its insti- 
tutions. Each year there is set aside 
enough money to carry the “insurance 
fund” as it is termed. Its sum is equal 
to the amount that would be charged 
by insurance companies if policies in 
these were carried. 





Big Deal at Barron 
J. H. Coe has consolidated two or 
three agencies at Barron, Wis., form- 
ing a large union agency. He has 
bought the Borum, R. L. Hoskin and 
A. E. Coe agencies. 





To Have a New Special 
C. R. Virgin, of Fairbury, Ill., who 
has been acting as special agent of the 
Norwich Union in Illinois, has re- 
signed and a new man will be ap- 
pointed. 





Goes With the Calumet 

Geo. A. Stickney of Chicago, former- 
ly special agent of the Hamburg-Bre- 
men in northern Illinois, has been ap- 
pointed to a similar position with the 
Calumet, making Chicago his head- 
quarters. Special Agent Espenscheid, 
who has handled Illinois and Missouri, 
will now have southern Illinois and 
Missouri. The rearrangement of ter- 
ritory throws out F. J. Sauter, who has 
made an excellent record as Cook 
county special, as Mr. Stickney’s field 
will include Cook county. 





Wing Returns to Neenah 
W. C. Wing, formerly local agent at 
Neenah, Wis., who went to the Pacific 
northwest as special agent for the Prus- 
sian National, has returned to Neenah 
and will endeavor to connect with some 
company to travel in Wisconsin. 





Firebugs Still Prevalent 

The firebugs are still prevalent at 
Mattoon, Ill. A number of losses have 
occurred there which insurance men 
believe are due to people burning out 
to realize on their insurance money. 
One man was indicted by the grand 
jury, but the petit jury was hung by 
one man, so another trial will be held. 
The prosecuting attorney states that 
he is handicapped in his attempts to 
convict the firebugs because the insur- 
ance companies do not make a fight, 
but settle or compromise with the 
claimants. 





Death of Peyton Roberts 

Peyton Roberts, local agent at Mon- 
mouth, Ill., for forty-one years, presi- 
dent of the local board there and prom- 
inent in the Illinois Agents’ Associa- 
tion, died this week. He had conducted 
his agency in the same location since 
April, 1867. Mr. Roberts was one of 
the old time local agents of the finest 
brand. He was born in Hancock coun- 
ty, Ill., Jan. 21, 1839. 





News From Milwaukee. 

F. H. Feasley has applied for admit- 
tance to membership in the Milwaukee 
board. Mr. Feasley has an office in 
the Empire block and represents the 
National of Allegheny and the West- 
ern Reserve. 

The hazard in the operation of mov- 
ing picture machines was demonstrated 
by the fire in the 5-cent theater at 136 
Grand avenue last Sunday. This is the 
second fire in the same theater within 
two months. By quick work of the 
fire department the damage to the 
building was not very great, although 
the department was hampered by the 
worst blizzard of years. 





Edler Succeeds Hosford 

Fred. Edler has been appointed spe- 
cial agent of the New York Under- 
writers in Wisconsin to assist State 
Agent Robe Bird. Mr. Edler has been 
with the company for a number of 
years and has filled positions in the 
home office and has done special work 
in several states. E. W. Hosford, who 





has been Mr. Bird’s assistant, resigned 
the position about a month ago. 





Wisconsin Agency Appointments 

Camden—C, > Steen, Crandon. 

City of N. . Hobbins, Madison. 

Car pivental--Rickart “Roll Hustisford; B. W. 
tyne, Shullsburg; A. E. Summer, Fennimore; 

H. Schenning, wg Lake. 

eo Ind.—The Wettengel Agency, Apple- 
ton; Baer & Newald, Gillett. 

Germania—John Murphy, DePere; M. W. 
Knapstein, New London. 

Glens Falls—J. A. jon agg 8 Sepecier. 

Hawkeye—C. W. Lloyd, Ashland. 

National, Pa.—W. T. Smith, Prairie du Chien. 

New Hampshire—G. E. Bunsa, Columbus. 

Northwestern F. & M.—W. F. Pinnow, Chil- 
ton; ¥; J. _—— Marinette; Mary A. Mar- 
=, eae 

Nat’I—M. JV. Kasoeten, New London. 

Norwich Union—J. T. Roach, Waterloo; G. 

C. Pauling, Supenies 


Phenix—J. A Smith, Eau Claire; O. R. —_ 
eroy, Gays Milis; H. T. Hunt, Hortonville; A. 
E. Weisbrod, Weyauwega; E. G. Brown, Han- 
over; T. N. Adland, North Cape; Elmer Jeffers, 
Saxeville. 

Phoenix, Eng.—J. Barry, Phillips. 

; gad = Uielgesen New Glarus. 

Eng. ickerson, Sparta; C. B. 
Giihert hs ‘A. . 3 Richards, Milwaukee. 





Illinois Agency Appointments 

Nat’l Union—G, E. Dodd, Eldorado. 

N. W. Natl.—J. H. Baer, Sterling; J. R. 
Gathereval, i : L. en Clay City; 
J. W. Neal, Willow Hill: Se School, Jewett; 
S. R. Traylor, Coffeen; Wm. Muser, Leneberg: 
oo A. Hunker, Taylorville; F, McVeig! 

ora. 


Pelican—Farmer & Burlison, Mt. Vernon. 
“ome Eng.—Binkley & Garrison, Marion; 
J. E. Carr, Pm Ci 


ty. 
Phoenix, t.—J. E. Sarbacher, Woodlawn, 
oo . ~ German—C. F. Wuestenay, East St. 


Royal—Mills & Howie, Austin. 

Scot, U. & N.—J. D. Metzgar, Moline. 

Security, Ia.—Roberts & iller, Monmouth; 

I. Hall, Belvidere; Roach & Flynn, Elgin; 

Jacob, Gummersheimer, Belleville; A a Delay, 

anville; E. }- Haines, Decatur; W. . J. King, 
Litchfield; C, —e€* Galesburg. 

Loouthern NatlL—W. H Horner, East St. 


5 roy & esting, © Chicas; W. L. 
Palmer, Carpentersville; Tase: Harpold, 
Edgewater. 

pring Garden—D. M. Bishop, Madison; E. 
S. Sherwood, Springfield; J. Z. and E. L. 
Bechtold, Girard. 

Walla ——— O. Fish, Aurora; J. M. 
Martin, Sterling; H. B. Madison, Tuscola; F. 
A. Hathaway, wa; Michael Lennon, Joliet. 

Western, Pa.—E, L. Eastman, Moline. 

Aetna—F. C. Gataett, Birds; W. T. Allum- 
baugh, Browning; C. H. Call, Cambrid es O& G 
Wherry, Catlin; i. E- "Franzen, Roselle 

American—Shere & Foulks, Farmer City. 

Buff. Com’l—Dennis & Keady, Normal; Allton 
& ace Canton; C. W. Dough erty, Mon- 
mout 

Calumet—John A. and James J. Carroll, Hyde 
Park; F. R. Schweitzer, Ohio. 

Continental—Eugene Wiese, Cu Wan G 
W. Parkinson, St. Francisville; ahn, 
Percy; S. H. Morton, Coulterville; W. B. Mar- 
tin, Benton. 

Fire “* n—Miss Luella J. Hazelman, Tre- 
mont; Dd. be ae <p Ellsworth. 

Ger. 2 N. —Jacob Schrepfer, Meta- 


=e 
& G.—Mrs. D. C. McKimon, Morgan 

Park: &) LS Rosborough, Lawrenceville. 

New i gg ag f S. White, Aurora. 

Phenix—H. Kidd, Catlin. 

Royal—G. ES “Reeder, Garrett; John Sheller, 
a 

Spring Garden—C. A. Swanson, Galesburg; 
eary, Kiunchorte, Bechemeyer; H. S. Shields, 
Greenfield 

Western Reserve—W. S. Donaldson, Charles- 
ton. 

Sun, Eng.—Felts & Binkley, Marion. 

Walla ben ggg -~ A Cornie M. Wilson, Pontiac; 
A. S. Goddard, Elgi 

Western Ssaree-—Seteher & — Paris. 

Calumet—B. L. Smith, Mt. Carroll. 

Continental—C. H. Holt, Salem. 

Equitable—Andrew Simpson, Evanston. 

Federal—E. — & Co., Peoria; E. E. 


— Sp se 
ermania x Duff, Clay City. 
Guardian—S. F. Connor, Alton. 
ee = _ oA * Callan, Aurora. 
& L —J. R. Smith, Rossville; R. E. 
Trickle, ‘24. Eli Peck, Cerro Gordo. 





ILLINOIS NOTES 

Kirby & Knight succeed the Kirby agency at 
“7 City, Ill. 

W. Miller has purchased the agency of C. 
H. FNoble at Champaign, III 

Geo. W. Threlkeld has purchased the agency 
of E. W. Threlkeld at Mount Vernon, Ill. 

Schwartz & Cone, of Peoria, Ill., have dis- 
solved partnership and are succeeded by Schwartz 
& Day. 

J. T. Bennett has opened an agency at Galena, 
Ill., taking the American Central and Sun of 
Louisiana. 

George W. Scott and his son, G. Roy Scott, 
have entered the fire insurance business at 
Jacksonville, Ill. 

Fred Tucker, an insurance agent of Decatur, 
Ill., has been arrested on the charge of passing 
worthless checks and his personal property has 
been attached. 

The German of Peoria’s Illinois premiums last 
year were $80,495, losses $39,091. 








F. C. Haselton, special agent of the Northern 
of England, and his wife, are going to Florida 
for a short rest. He has not fully recovered 
from his recent sickness and it was thought ad- 
visable for him to go south to recuperate. 





WISCONSIN NOTES 


C. D. Beardsley, who has been assisting in 
the application of the Dean schedule to Milwau- 





kee risks during the past year, has been ap- 
pointed manager of the rating bureau at Mem- 
phis, Tenn., and will assume his new position 
about Feb. 1, Mr. Beardsley has made a num- 
ber of friends in Milwaukee, who are sorry to 
see him leave the city. 


The Queen, Commercial Union, Phoenix of 
London and Phenix at Weyauwega transfer from 
A. L. Hutchinson to A Weisbrod, who 
comes from Park Falls, 





Save Money on Your Printing 


Through an agreement with a printing plant in a smaller 
town located not far from Chicago, we are in position to 
quote you low rates on all classes of printing. 








GIVE US A CHANCE AND SEE IF 
OUR PRICES ARE NOT LOWEST 








Send for quotations of printing to 


Printing Department o 


Western Underwriter Company 


145 LA SALLE STREET, CHICAGO, ILL. 








PERMITTED Without Extra Charge 





FIRE PROOF 


2nd—A \——— 
3rd—The im 
will stan 





By all Leading Insurance Companies In Twenty-three States and Territories in the United States. 





‘*F-P’’ GASOLINE GAS MACHINE. 


MODEL C 


1st.—A seamless copper tank without a screw or soldered joint. 
merator without a soldered or a screw joint. 
ility to create a pressure in the tank of more than one-fifth of what it 


4th—The impossibility of liquid gasoline squirting from any valve under any condition. 
5th—The impossibilities of spilling gasoline while filling the tank. 

6th—The automatic governing of the pressure. 

7th—No liquid gasoline conveyed through the building of hollow wires, 

8th—The impossibility for gas to escape in room while filling tank. 


THE INCANDESCENT LIGHT AND STOVE CO, £19-418-+20-+22-«24-420 East Peart st 


CINCINNATI, OHIO, U.S. A. 


HACPrPOES 


FOOL PROOF 





WRITE FOR CATALOGUE. 











The Stuyvesant Insurance Co. 


ORGANIZED 1850 


Capital $200,000.00 


Assets December 31, 1906, $553,600.74 


Surplus to Policyholders, $281,670.18 





Pacific Fire Insurance Co. 


ORGANIZED 1853 


Capital $200,000.00 


Assets December 31, 1906, $637,724.68 


Surplus to Policyholiders, $389,680.74 





Insurance Underwriters 


Capital $400,000.00 


Assets December 31, 1906, $2,067,333.15 


Surplus to Policyholders, $570,641.67 





Writing only Sprinklered Risks 


Manufacturers Lloyds, 
Merchants Fire Lloyds 


Applications Accepted by 


Rollins & Burdick 


Agents for Chicago and Surrounding Territory 
159 La Salle Street, Chicage 


JOSEPH S. FRELINGHUYSEN 


76 William Street 


NEW YORK 
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THE RANKING PRESIDENT 


Wir the death of Geo. L. Cuase of 
the HartrorD Fire and Geo. T. Cram of 
the AMERICAN CENTRAL, the two oldest 
insurance company presidents in point of 
service have passed away. Mr. Cram was 
the oldest president only for a few hours, 
as he died shortly after President CHASE 
on the same day. 

This leaves President BiceLow of the 
St. Paut F. & M. as the oldest president. 
He was elected secretary in 1871 and 
president in 1876. Mr. BiceLow while re- 
taining all his faculties, leaves the guid- 
ance of the company largely to the other 
officers. Until some years ago he gave his 
entire time to all the departments of his 
company, both financial and underwrit- 
ing. He has been a prominent figure in 
the northwest and made a great success of 
his company. 





CONTINGENT LIABILITY 

CERTAIN mutual fire companies of late 
have shown a desire to issue cash poli- 
cies without any contingent liability on 
policyholders. A body of business men 
at Bloomington, IIl., in the effort to 
hammer down rates, desired to organ- 
ize a mutual, but they were not willing 
to render themselves liable for any- 
thing further than the cash premium. 

Attorney Hamitt of the Illinois de- 
partment rendered an exhaustive opin- 
ion on the laws governing mutual com- 
panies, showing that the Bloomington 
proposition was merely an effort to 
defeat the principle of mutuality. 

The mutual plan is based on the par- 
ticipating doctrine. If a policyholder 
expects to get lower rates or share in 
the profits, he must also be a partner 
in the losses. 

If a policyholder merely desires to 
pay a premium and be relieved from 
further liability, he should insure in a 
stock company, where the stockholders 
bear the burdens and participate in the 
profits. 

It is an erroneous plan and contrary 
to the underlying mutual principle for 
a mutual company to issue nonassess- 
able or cash policies with no liability 
on the holders. 

The same question is becoming pretty 
well settled in life insurance. Some 
states prohibit companies from writ- 
ing both participating and nonpartici- 
pating business. It has gotten to be a 
well defined sentiment in life insurance 
which has become crystallized into law 
that a mutual company must confine its 
acceptances to participating policies. 

So, in fire insurance, if an assured 
expects to reap a benefit from insuring 
in mutual companies, he becomes a 
partner, and should be forced to share 
in the losses and meet every obligation. 

If some incompetent or nincompoop 





starts a mutual company and property 
owners are foolish enough to bite at so- 
called “cheap” insurance offered by an 
ill-managed concern, they should not 
be allowed to escape when it goes on 
the rocks. 

If a property owner desires mutual 
insurance, let him go to companies that 
have competent men back of them. 





CAUSE FOR REJOICING 


Two successive years have brought the 
severest kind of test to a number of 
fire insurance companies. We can not 
imagine any greater trial to which they 
might be subjected to try their souls. 

In 1906 occurred the San Francisco 
disaster, sweeping and sudden in its 
annihilation of values. As stupendous 
as was that catastrophe, the companies 
met it with courage and met their ob- 
ligations. With a resourcefulness that 
seemed magic, they went to work to 
bolster up their shattered fortunes. But 
in few instances was heard the cry of 
despair. The companies were fire tried 
to the satisfaction of all reasonable per- 
sons and not found wanting. 

Last year came the storm in the 
financial skies that promised disaster. 
Severe indeed it was, but the companies 
have weathered it with the same cour- 
age that has been evinced in the past. 
No company that we know of has even 
taken advantage of the more liberal 
terms of valuation allowed by the in- 
surance departments. The companies 
voluntarily have valued their securities 
at current figures. 

We believe that agents do not over- 
look these times that try the com- 
panies. The manner in which they are 
met should be fully appreciated. These 
points should be sent home to the in- 
suring public. The companies have 
met their obligations on a cash basis 
promptly. There has been no delay, no 
haggling. 

These tests of real strength have 
been encountered as if they were daily 
details. There has been no funereal 
outcry of hopelessness. Courage and 
determination have been reinforced. 

It is such crises in corporate exist- 
ence that really reveal the permanency 
of the soundly managed companies 
that are furnishing indemnity and 
which render fixed and unyielding the 
foundations of commercial credit. 





LESSON FROM INDIANA 


Prepictions have been made _ that 
disaster would follow in the wake of 
some of the newer life companies that 
were pursuing a wide open policy and 
not following those methods which 
reason and judgment have proved to 
be safe. 

The InpranaA Nationat Lire has been 
making considerable noise. It has re- 
insured two or three companies and 
engaged in the rebating debauch last 
year. 

Now the chief factor in the home 
office is out, its capital is impaired and 
the Indiana insurance department has 
been forced to lay its heavy hand on 
the company. 

Ambitious home office pilots, with 
little regard as to the trust fund nature 
of their business, thrusting aside the 
chart and compass, soon run on the 
shoals. 





Personal Side of the 
Insurance Business 


J. H. Law, of Law Brothers, man- 
agers of the Royal, left this week for 
a protracted stay in Florida. George 

. Law, of the firm, who has been in 
—— for some time, will return this 
week. 





The death of David F. Vail, general 
adjuster for the Hartford Fire at St. 
Paul, this week, removes one of the 
quaintest characters in the insurance 
field. He was one of the leading ad- 
justers of the northwest and was al- 
ways looked up to as an authority, but 
he would never divulge anything per- 
taining to his own business. Starting 
in the Chicago office of the Hartford 
in 1867, he quickly forged to the front, 
was soon promoted to the position of 
examiner, then became special agent 
for Michigan and Wisconsin. He was 
one of its adjusters at the time of the 
Chicago fire. He afterward went to 
St. Paul to become the company’s gen- 
eral adjuster. He was about 70 years 
old and his wife, who survives him, is 
all the family he had living. 


The funeral of the late President 
Chase of the Hartford Fire was held 
at Asylum Hill Congregational church 
in Hartford last Friday. Hartford in- 
surance and business men attended in 
large numbers. The honorary pall- 
bearers were J. W. G. Cofran, of Chi- 
cago; Jonathan B. Bunce, president of 
the Society for Savings in Hartford; 
Thomas Egleston, of Atlanta; Presi- 
dent D. W. C. Skilton of the Phoenix 
of Hartford; Col. W. C. Skinner, vice- 
president of the Colt Firearms Com- 
pany; J. H. Stoddart, of New York; 
President Meigs H. Whapler, of the 
Connecticut Trust & Safe Deposit 
Company; R. M. Bissell, vice-president, 
and Thomas Turnbull, assistant secre- 
tary of the company. 


L. B. Thomas, one of the oldest fire 
insurance agents at Bloomington, III, 
died last week. The Thomas agency 
was started soon after the war by his 
father, who had the agency of the 
Hartford, Home and other companies 
and became one of the leading offices 
of the town. L. B. Thomas’ son, who 
became a partner in the agency in 1897, 
died about four years ago, and since 
then Mr. Thomas seemed to have lost 
heart. The companies are transferring 
to Miss Leone Robinson, who has been 
in the office for some time, and will 
likely continue the business, at least 
for a time. 

Capt. Miletus Garner of Columbus 
has resigned as district manager of 
the American Assurance for Ohio, but 
will continue to write some business in 
Columbus. He took this action in or- 
der to accept a position offered him 
in the Taft headquarters at Columbus, 
by former Insurance Superintendent 
Vorys, the Taft campaign manager. 
Captain Garner formerly was chief 
clerk in the insurance department and 
the personal relations between him and 
Mr. Vorys are close. He made a fine 
record with the American Assurance. 
The fact that Mrs. Garner’s health is 
not the best was also an inducement to 
him to quit traveling. 


About sixty Iowa special agents gave 
a banquet and testimonial at the Cham- 
berlain in Des Moines last week to W. 
A. Hand, special agent of the Aetna 
Fire; W. C. Miller, special agent for 
the Citizens of St. Louis and M. E. 
Lease, special agent for the Pennsyl- 
vania Fire. The three men thus hon- 
ored are to leave the Iowa field and 
take up residence elsewhere. 

Mr. Hand has represented the old 
Aetna for over twenty years, and has 
been in Iowa for most of that time. 
Mr. Miller is also one of the veteran 
field men in the Hawkeye state. These 

(CONTINUED ON PAGE 22) 





More Equitable System 
of Taxation Needed 


Milwaukee, Wis., Jan. 14.—To the Ed- 
itor—The question of equitable and just 
taxation of both fire and life insurance 
companies, as well as their transac- 
tions, is becoming one of great im- 
portance among nearly all states of the 
nation. It seems to be a difficult prob- 
lem upon what basis to levy the tax, 
one that will be just both to the com- 
pany and to the policyholder. The 
present system of taxation is generally 
admitted to be unnecessarily burden- 
some, besides being an unfair discrim- 
ination between policyholders of life 
insurance of the different states. The 
taxation of premium receipts of a life 
or fire insurance company, to me seems 
an uncalled for burden upon the indi- 
vidual paying the premium. 

* * * 

I realize that the question of just 
the proper basis on which to tax either 
fire or life insurance companies is open 
to considerable difference of opinion, 
but I am inclined to believe that the 
only tax which any company should 
pay would be such a proportion of the 
expenses of conducting the department 
as the premiums paid by the people to 
any company within the state bear to 
the total premiums paid by the people 
of the state. To illustrate—should the 
total premium payments by the people 
of Wisconsin to insurance companies 
amount to $300,000,000 a year and the 
expense of conducting the department 
should be, say, $30,000—10 cents per 
$1,000 of premiums would be all that 
would be necessary to carry on the 
business of the insurance department, 
and that is all, in my judgment, that 
any insurance company should be re- 
quired to pay. Hence it seems to be 
self-evident that a tax on. insurance 
companies is simply an indirect tax on 
the people, and it seems to me that in- 
stead of making it a burden to the 
people who carry insurance of various 
kinds, that they should be encouraged. 
And while there is a large amount of 
expense attached to the proper conduct- 
ing of an insurance department, it is 
hardly fair to tax people who do not 
carry insurance for the conducting of 
that department. Accordingly the tax 
should be on the companies, of such a 
proportion of their premiums as would 
equitably be required to maintain that 
department without any burden of ex- 
pense upon the people in the state who 
do not carry insurance. 

= * * 


I desire to say, also, in this connec- 
tion that the expense of the insurance 
department should include the services 
of good, experienced professional men, 
those who understand the insurance 
business in all its different phases. And 
while it may be impossible for one man 
to have within his head sufficient wis- 
dom and knowledge to be able to com- 
prehend and fully understand all the 
various forms and kinds of insurance 
written, nevertheless the department 
should have an experienced life insurance 
actuary, one who is thoroughly famil- 
iar with the fire insurance business, 
also one who is thoroughly conversant 
with all other departments of insur- 
ance, including surety and fidelity com- 
panies, and all of these men should be 
paid well for their services. 

. a“ . 


All examinations of companies subse- 
quent to that made upon admission to 
the state should be made without ex- 
pense to the company, except as it pays 
for it in the proportion of the business 
that is done in the state. The recent 
action of the National Convention of 
Insurance Commissioners in appointing 
a committee of its members to investi- 
gate the system of taxation is a step 
in the right direction, and their report 
will be looked for with great interest. 
The members of this committee are 

(CONTINUED ON PAGE 22) 
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AS VIEWED FROM THE EAST 


DECISION AS TO EQUITABLE 


Gossip As to Whether James H. Hyde 
Has Relinquished His Entire 
Control in the Company 





New York, Jan. 13.—(Special Corre- 
spondence)—The decision of Supreme 
Court Justice Crane of Brooklyn in the 
constitutionality upholding of the act 
of legislature which permitted the mu- 
tualization of the Equitable Life is re- 
ceived with interest here. The ques- 
tion came before Justice Crane on a 
demurrer by the Equitable to a com- 
plaint by Franklin B. Lord, who sought 
to have the mutualization act declared 
unconstitutional. Lord, who is a stock- 
holder of the Equitable, has persist- 
ently opposed efforts to mutualize, 
claiming that the majority stock inter- 
ests were sacrificing the interests of the 
minority. He has been successful in 
his fight until the way was paved by 
an act of legislature providing for mu- 
tualization. Realizing ultimate defeat 
if this law remained in effect, he at- 
tacked its constitutionality, with the re- 
sult as stated herewith. 

*” * * 


The outcome of this suit revives the 
mooted question of ownership of the 
Equitable Life. There are remarkably 
few in New York who believe that 
James H. Hyde has really sold his in- 
terest to Thomas F. Ryan, the transac- 
tion being rather in the nature of a 
lease. In discussing the question with 
a prominent official be called attention 
to the trusteeship created by the late 
Henry B. Hyde, under which the con- 
trol was placed in the hands of James 
W. Alexander, W. H. McIntyre and his 
son, James H. Hyde. This trusteeship 
was to continue as long as deemed dis- 
creet or until James H. Hyde reached 
the age of 30 years. No sale could be 
made under the agreement without the 
unanimous approval of the trustees. It 
is pointed out that at the time of the 
reported sale to Mr. Ryan, one of the 
trustees was at least a nervous and 
physical wreck, utterly incapable of 
performing important business; another 
was an alleged fugitive from justice and 
the third member, James H. Hyde, was 
only 29 years of age. Under these cir- 
cumstances it is asked how a deal could 
have been legally consummated. 

* ok * 


In this connection it is significantly 
pointed out that President Paul Morton 
of the Equitable Life and, Thomas F. 
Ryan were in Europe together this last 
summer and the statement has been 
made that they met James H. Hyde 
while abroad. That the latter will 
eventually return in control of the 
Equitable, unless a way is paved by 
reason of existing laws whereby the 
society purchases the entire stock out 
of surplus holdings, is the opinion of 
not a few well informed insurance men 
in Manhattan. At any rate it is not 
bad gossip and strongly supported by 
“circumstantial evidence.” 

* * * 


A bill has been introduced in the New 
York legislature asking for a special 
commission of expert life men to rec- 
ommend changes in the Armstrong 
laws in view of their distressing effect 
on the business as shown in the new 


statements. 
* - 


A committee of insurance men went 
up to Albany during the past week for 
the purpose of trying to secure some 
modifications in the Armstrong laws. 
Among the changes desired are the fol- 
lowing: Reinstatement of the former 
dividend system so that deferred divi- 
dends may be paid if desired. The 
chief argument used is the application 
of deferred dividend system to sub- 
standard risks. A change is also de- 
sired in the contingency reserve law; 
in the law limiting the amount of new 
business and the law governing ex- 





penses. Some favor making a flat lim- 
itation for expenses allowing a com- 
pany to work out its own affairs by 
keeping expenses within an aggregate 
amount. Others hope to remove med- 
ical and inspection fees from first year 
cost. 
+ * * 

Representatives of several companies 
appeared at Albany last week before 
Deputy Attorney-General Williams and 
argued in favor of a more liberal inter- 
pretation of section 97 of the insurance 
law, which limits the amount of ex- 
penses a company may incur in obtain- 
ing new business. Under the present 
interpretation of the law by the insur- 
ance department, acting upon the ad- 
vice of the attorney-general, the compa- 
nies are not permitted to compute the 
sum to be expended in such manner as 
to include probable lapses on new busi- 
ness, which are estimated to amount 
annually to between 12 and 40 percent 
or even more. 

Representatives of the companies as- 
serted that the probable lapses should 
not be taken into account in figuring 
upon the sums which the law permits 
the companies to expend annually for 
new business, holding that with such a 
ruling the expenses for such purposes 
would not exceed the aggregate speci- 
fied in the statute. 

John. G. Milburn appeared for the 
Metropolitan Life, R. P. Lindabury for 
the Prudential Life and Robert Lynn 
Cox for the Association of Life Insur- 
ance Presidents. John S. Patterson, 
chief actuary for the state insurance de- 
partment, represented Superintendent 
Kelsey. 

* » * 

A story is going the rounds as to the 
manner in which at last a couple of 
eastern mutual life companies “got 
around” the Armstrong law in satisfy- 
ing some of the elect among general 
agents. It has been a matter of sur- 
prise that some of the old timers read- 
ily acquiesced in a change of contract 
which meant a curtailment of income. 
It now transpires—or at least is cur- 
rently reported—that an additional per- 
centage was added to renewals on old 
business—in some instances as high as 
10 percent—written previous to Jan. 1, 
1907, the date at which the New York 
laws became effective. It will readily 
be seen how this method would offset 





reductions compulsory under limitation 
laws, but just how action of this kind 
would be construed by the New York 
department is a matter of conjecture. 





License Been Refused 

Last week the Great Western Life 
sent Commissioner McComb, of Okla- 
homa, a check covering the requisite 
state fee for the relicensing of agents, 
and asked that a number of agents have 
their license renewed for 1908. Com- 
missioner McComb returned the check 
to the company, notifying it in sub- 
stance that no agents would be granted 
a license before the company had filed 
with the Oklahoma department a copy 
of the recent examination made by the 
Missouri department, and the Great 
Western Life had submitted to an ex- 
amination by the Oklahoma depart- 
ment. 





Had an Excellent Year 

The Equitable Life of Iowa shows 
assets $6,666,604 and surplus, including 
capital stock, of $795,510, its capital 
stock being $200,000. Its premiums last 
year were $1,239,909 and its total in- 
come $1,567,479. Its commissions and 
agency expenses were $184,564 and to- 
tal disbursements $736,391. It wrote 
last year $5,860,431 of new business, 
having in force $34,854,322. Its rate of 
earning on mean assets last year was 
5.66 percent. It has 85.79 percent of its 
assets in mortgage loans. Its gain in 
assets is 18.79 percent. 





New Officers Are Elected 
At the annual meeting of the Inter- 
State Life at Indianapolis, Tuesday, 
the following directors were elected: 
Thos. H. Spann, W. E. Kurtz, Dr. E. 
F. Hodges, M. B. Wilson, Chas. E. 
Coffin, John B. Cockrun, Admiral 
George Brown, William Fortune, Au- 
gust M. Kuhn, Dr. O. S. Runnels and 
E. I. Fisher, of Indianapolis; James P. 
Goodrich, of Winchester, and Col. D. 
N. Foster, Fort Wayne. The officers 
elected were: President, Wm. Fortune; 
vice-presidents, Thos. H. Spann and 
Admiral George Brown; secretary, F. 
B. Davenport; treasurer, August 
Kuhn. There was a good attendance 
of guarantors and policyholders. 





TWO YEARS’ STATEMENTS OF NEW YORK LIFE. 


THE New York Life’s statement this year will be studied with interest be- 


cause of the peculiar conditions affecting life insurance. 


The following is 


a comparison of its statements for Dec. 31, 1906, and Dec. 31, 1907: 


Total first year’s 
Total renewal 
companies, 





Ss, less paid 


eee eee ee eee eee eee eee ee eee eee eee ees 


Annuities, profit on sale of securities and income 


from all other sources 


Total income 


Total payments to policyholders..............+++ 


Total expenses 


Loaned to policyholders during the year at 5 per cent 


interest 


New insurance 


Reserves: 


A—oetens by insurance department, state of 


ew Yor 
B.—Miscellaneous policy liabilities 


C.—Additional reserves, to provide for divi- 
OOo cecceceocoeseccoccescs $40,245,777 


dends 
Deduct dividends declared for 
TO PORE BOOT. ccccccsvccce 


(1) Excludes additions. 


premiums, excluding annuities. . 
Pi 1 t paid to other 
or reinsurance on policies in this 


eee eee eee eee ee eee eee) 


eee eee eee eee eee eee ee eee eee) 


Ratio of expenses to total premiums............. 


eee ee eee eee eee eee ee ee eee eee eee eee) 


eee eee eee eee eee eee eee eee eee eee) 
PPR e eRe eee eee eee eee ee eee 


Total number of policies in force..........s+es0++ 


eee ee eee eee eee ee eee eee eee eee se) 


eee ee ee ee eee eee eee eee eee) 


6,037,465 
(3)D.—Reserve for contingencies, etc.........+++ 




















Increase 
1906 1907 or decrease 
--$ 7,206,824 $ 5,404,561 —$ 1,802,263 
ee 73,932,350 73,457,564 — 474,786 
ee 17,498,583 21,426,358 (4)38,927,775 
oe 2,264,422 1,869,818 —394,604 
--$ 100,902,179 $ 102,158,301 (5)$1,256,122 
.-$ 44,971,418  $ 48,048,867 $3,077,449 
--$ 14,092,394 $ 11,166,909 —$2,925,485 
eee 17% 14% —38% 
--$ 20,655,844 $ 27,265,538 $6,609,694 
--$ 474,567,673 $ 494,408,808 $19,841,135 
+. 2,029,605,718 2,005,341,184 —24,264,534 
ee 993,630 982,448 —11,182 
.- (1) 167,936,294 (2) 135,799,659 —32,137,635 
--$ 404,642,287 $ 432,872,357 $28,230,070 
oe 7,862,052 8,373,998 511,946 
CGLSGS 8 = =«—so boseéscese §8=©— 600660806 
34,208,312 41,059,709 6,851,397 
ee 21,817,557 11,097,798 —10,719,759 


(2) This new paid business is exclusive of over $13,000,000 of increase in insurance in force 


by way of miscellaneous additions during 1907. 


The decrease in the reserve for contingencies, etc., is due largely to the unprecedented 


reduction in the market value of securities during the year 1907. 


Had 


the company used the 


“average value” of securities during the year, as it might have done according to rulings of the 
insurance officials of the several states, this item would have been many million dollars in excess of 


the amount stated above. 


(4) _ The items of interest and rents for the two years should be corrected by adding the in- 


crease of interest and rents accrued for each year. 


This correction will show interest and rents 


earned in 1906, $19,768,324; in 1907, $21,885,704; the net increase of 1907 over 1906 being, there- 


fore, $2,117,380. 
(5) 


The items of total income for the two years should be corrected by adding the increase 


of accrued income for each year. 


This correction will show income earned in 1906, $102,499,576; 


and in 1907, $102,539,930; the net increase in income earned in 1907 over 1906 being, therefore, 


$40,354. 





IN LIFE INSURANCE CIRCLES 


CHANGE IN PENN’S POLICIES 








Company Has Added Features That 
Further Enhance Its Contracts— 
Again Increases Extended Values 





The Penn Mutual has increased its 
extended insurance values since the 
new rate book for Jan. 1 was placed 
in the hands of agents. All its values 
were increased on Jan. 1 except the 
paid-up, which, however, become par- 
ticipating. The paid-up values have 
been nonparticipating heretofore. 

Another departure of the Penn Mu- 
tual is the throwing off of restrictions 
on army and navy officers. Its experi- 
ence on the class has been favorable 
and it now writes officers at the same 
rates and conditions as preferred risks. 

The Penn’s term policies, five, ten 
and fifteen year, are convertible or re- 
newable up to age 65. Term policies 
now carry paid-up, cash surrender and 
extended insurance values. 





Declines Challenge to Debate 
Secretary of State Frear, of Wiscon- 
sin, has received a letter from Presi- 
dent W. N. Fitzgerald, of the Mer- 
chants & Manufacturers Association of 
Milwaukee, declining to have a debate 
with him over the new life insurance 
laws. Mr. Frear opened the political 
campaign at Eau Claire this week and 
referred to the laws. 
New Company Shows Up Well 
The new Northern Assurance of De- 





troit started Oct. 19, 1907. On Jan. 1 
it had $2,111,000 in force. Its assets 
are $143,938, surplus $123,781. Its gains 


in interest, loading and mortality are 
$6,449. 





Great Year for Bankers Life 

The Bankers Life of Iowa has got- 
ten to be quite an institution. Last 
year its new business amounted to 
$53,500,000. Its amount in force is 
$330,238,000, an increase of $38,490,000. 

Its assets are $11,322,395. Its guar- 
antee fund or notes is $6,010,931 and 
reserve fund $4,745,396. Its death rate 
last year was 6.94 per thousand. 





Fidelity Mutual’s Statement. 

The Fidelity Mutual Life’s new state- 
ment shows assets $14,798,877, gain 19.2 
percent; premiums $4,350,425, gain 3.4 
percent; insurance in force $119,452,264, 
gain 1.2 percent; surplus $753,426, de- 
crease 37 percent. The decrease in sur- 
plus is due depreciation in securities 
$278,457; liability for accrued taxes $60,- 
000; extra reserve liability, $343,000; in- 
creased dividend liability, $183,990. 





Cuts Commissions 

Owing to its change in rates to meet 
the requirements of the Wisconsin law 
and to stay within the requirements of 
the New York law, the Northwestern 
Mutual Life has been obliged to make 
a cut in commissions, varying from 5 
to 15 percent. 





Agency Had Fine Year 
Nothstine & Horn, of Chicago, had 
a fine year in their territory for the 
Bankers Life of Iowa. The new busi- 
ness in Chicago was $2,750,000; in Indi- 
ana, $2,822,000; in Michigan, $2,984,000; 
in Wisconsin, $3,918,000. 





To Wage Wisconsin Campaign 

It is understood that an active cam- 
paign will be made among the policy- 
holders in Wisconsin to urge the next 
legislature to appeal or amend a num- 
ber of the objectionable laws. No doubt 
all the companies and insurance depart- 
ments are watching with great interest 
the effect of the Wisconsin laws. The 


story comes from Madison that repre- 
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sentatives of the life companies will 
meet in Chicago in February to discuss 
the situation and receive reports from 
Wisconsin and other fields as to legis- 
lation. While the companies do not 
object to some of the Wisconsin laws, 
a few of them are such that great 
hardship will be engendered. 





MORE BUSINESS AT COLUMBUS 





Life Men See Better Prospects and 
Hope to Secure Larger Re- 
sults in Future 





Life managers in Columbus, Ohio, 
state that they are writing more busi- 
ness now than for some years past. 
As the city has been rather a hard one 
for life men, they believe that the low 
price of securities and the fact that men 
see the need of protection at times of 
financial depression have worked to 
their benefit. While an insurance pol- 
icy does not offer large returns as an 
investment, it offers protection to the 
home and the business and at the same 
time promises a sure return to the 
holder. The agents feel that business 
men have looked into these points as a 
result of the stringency and that from 
this time on the business will flourish 
more than it ever has before. 

Columbus, Ohio, has few large insur- 
ers for a city of its size. Many smaller 
towns in the state have more large 
policyholders, and company officials 
and others have often asked the cause 
of this. One reason assigned was that 
it contained too many politicians and 
another that the men lacked the sense 
of protecting the family that exists in 
other places. Both may have been the 
cause to some extent. Of late years 
considerable interest has been taken in 
stocks and securities which kept money 
occupied partially, but at the same time 
not enough to prevent the purchase of 
protection. Whatever may have been 
the cause of their slighting one great 
institution, improvement has been 
shown of late and the agents expect 
this year to show the greatest aggre- 
gate of new business ever written. 





Lincoln National Shows Increase 

The Lincoln National Life, of Ft. 
Wayne, Ind., shows assets $242, 841, 
gain $70,000; surplus $185,881, gain $33,- 
000. Its new business increased $350,- 
000. It now has $1,150,000 in force. 





Sues Under Old Contract 

George S. Kimball, of San Francisco, 
has brought suit in the United States 
District court against the Continental 
Life & Investment, of Salt Lake, for 
$71,000 damages, alleging fraud in the 
cancellation of a contract which ex- 
isted between the insurance company 
and Kimball for two years. 

The contract upon which the suit is 
brought was made with the insurance 
company before its reorganization, 
about two years ago. Kimball was one 
of the organizers of the Western 
Agency Company, the subsidiary con- 
cern organized by a clique of the men 
at the head of the insurance company, 
and which the officers of the present 
company claim was organized to di- 
vert the money of the insurance com- 
pany into unlawful channels. 

Kimball is now connected with the 
West Coast Life and said to be writ- 
ing special contracts. 





Goes With Columbian National 

A. P. Earle, former general manager 
of the Reliance Life, has been elected 
actuary of the Columbian National, suc- 
ceeding Frank J. Wells. 

At the coming annual election Mr. 
Earle will be elected one of the junior 
officers of the company. Mr. Earle was 
associated with the Reliance Life since 
organization, having gone with that 
company as actuary, and his work was 
of such a character that he subsequently 





was elected its general manager. Pre- 
vious to his connection with the Reli- 
ance Life, he was associated with the 
North American Life of Toronto. He 
is 28 years of age and he is an active 
member of the Actuarial Society of 
America, also of the Institute of 
Actuaries of Great Britain. 





Must Amend Short-Term Plan 

The Illinois department has objected 
to the form in which the Phoenix Mu- 
tual Life has been accustomed to insure 
risks for a short term as a preliminary 
to a regular policy. Where an appli- 
cant wanted his premium to fall due at 
a certain time, the company issued term 
insurance for the intervening period, 
not to exceed eleven months, and 
charged simply the mortality cost, the 
agent receiving no commission on this 
term certificate. Agents have used the 
plan to great advantage, especially in 
writing farmers at seasons when they 
had but little cash income. The com- 
pany is now obliged to discontinue the 
use of this plan in Illinois until it can 
amend it so as to meet the approval 
of the insurance department. 





NEBRASKA ASSESSMENT RULE 





Companies Still Allowed to Write Old 
Line Contracts in View of 
Previous Opinions 





Assessment life companies in Ne- 
braska that have desired to break away 
from the path of straight assessment 
business in order to write old line con- 
tracts as well have recently been dang- 
ling from a thread of expectancy most 
uncertain. A week ago the Nebraska 
legal department, in reply to an inquiry 
from the insurance department, made 
it clear that it was unlawful for an as- 
sessment company to limit the liability 
of a policyholder. The legal depart- 
ment held that the statute requiring 
that all members of an assessment com- 
pany should sustain a pro rata share of 
every loss did not admit of argument. 
This was accepted as final and the opin- 
ion was circulated among the compa- 
nies by the ae department. 

However, last Saturday the depart- 
ment wrote another opinion recalling 
the first. This recall was based not 
upon an admission of a defective in- 
terpretation of the law but upon the 
fact that former attorneys general had 
held that assessment companies could 
also write old line contracts. The de- 


WANTED 


A good man at once for position 
of SUPERINTENDENT of 
AGENTS, by a Massachusetts Life 
Company, with a large business in 
Ohio. 


Must be a man of experience and 
competent to procure agents and 
assist them in producing business. 
Work to be confined to Ohio field. 

Address J 21. 
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Organized in 1885. 


THE DES MOINES LIFE INSURANCE CO. 
eee 


of Iowa. 
Capital Stock $100,000.00. 
C. E. RAWSON, President. 

WRITES dy PARTICIPATING POLICIES 
ONLY. The best for policy holder and agent. 
We have acomplete line. 

Low premium rates and high surrender values, 
based ona3%é reserve. “’Tistrue. It’s guaran- 
teed in the : potter, and secured by state de- 
posit.’’ ensed in 20 states; Assets over 
$2,200,000. Liberal contracts and good territory 
ae gh agents. Not operating in New York. 

ress { 


@ 2C.H. PHILPOTT, 2dV. P.= = 


= 


or 
WILL T. SMITH, Supt. of Agencies,’ 
Des Moines Life Bldg. Des Moines, Iowa. 





A regular legal 


contracts. An 





with all Policies secured 
reserve with the State of Missouri. Something new in agency 


T. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 


Capital Stock, Full Paid, $150,000.00 


reserve, old line Life Insurance Company 
by a deposit of the full legal 


excellent opportunity for a few good men. 


ADDRESS THE HOME OFFICE 
Missouri Trust Building 


ST. LOUIS 





Massachusetts Mutual 


Life Insurance Co. 


SRRINGFIELD, MASS. 
Incorporated 1851 


General Agency Opportunities 
for a few Al Personal Writers. 


New policies, splendid annual dividend record, 
low expense ratio. 
Isaac B. wory Superintendent of Ss 
316 Merchants Lean and Trust, Chicago 
Chicago r- , L. Brackett Bishop, Manager, 
316 Me rchants Loan and Trust 


Columbus Agency, 1003 Outlook Building 


THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 


Has furnished perfect pro- 
tection at proper rates for 
= years———— 


Our agents are representative citizens of 
their respective communities. 








Agents Can Sell These Policies Easily 


Our rates average from $2 to $10 a thousand less than those of other companies, 


On account of low expenses, low mortality and high interest earnings, we are able to mature all our 
policies above our estimates and to give policyholders a dividends than most of our competitors do. 


It is easy to build up a clientele of satisfied policyhol 


GOOD TERRITORY 
STILL, OPEN 


ers for a company like ours. 


Address Bankers Life Insurance Co., Lincoln, Neb. 





A POLICY 
YOU CAN SELL 


To all people, on the Reserve Fund Plan, Gone 
a Permanent Guarantee of cost. Only one kind 
Policy is issued to both men and women on ages 
from 18 to 55, in amounts from one to a ive thousand. 

District Managers are wanted in M bigan, Indi- 
ana, lowa, Missouri, Oklahoma, AL. braska- 
Colorado, Wyoming, Wisconsin, North and South 
Dakota, Texas,. ennessee, Virginia and West 
Virginia, Utah, Pennsylvania, New Jersey and 
Delaware. 

If you are interested in selling Mutual Life 
Insurance under the Most Liberal Renewal Interest 
Contract ever offered, write the Home Office at 
once for full particulars, 


National Life Association 
DES MOINES, 10WA 


THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 














Capital and Surplus, $312,000.00 


Productive and successful ‘Sites wanted t in Middle, 
Western and a sell the most 
attractive policy issue! 


We Are Different 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members bring him a hundred 
more. Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 


Murtland Bidg., Pittsburgh, Pa. 








MOST LIBERAL AND AT- 
TRAGTIVE POLICY BE- 
FORE THE PUBLIC! 





Policy 's** 


Ce. 
Prudential 


The Low Premium Rates Will Surprise YOU. 
The Policy Contract Will Surprise YOU. 

The Agency Contract Will Still Farther Surprise YOU. 
THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 
Incorporated as a Stock Company by the State 
of New Jersey 
JOHN FP. DRYDEN, 
President. 





Home Office, 
NEWARK, N. J. 














iNDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 








GHE 


Provident Life an Trust Company 


OF PHILADELPHIA 


Insurance in Force, $187,670,839.00 
The =P apes me of the Provident are un- 


sodforadapt conciseness and pupteiy of form 
for adaptability and liberality in all essentials. 


Assets, $61,639,557.56 


The premium rates of the Provident are exceed- 
ingly low and are still further reduced by large 
ual dividends. 


CORRESPONDENCE WITH AGENTS SOLICITED 


yayorn & 1 Agents. Western Ohio 
Survouo, General Age Eastern Ohio - 
ee Oe ie sdawnnr, General Agent a a 
, General Agents, - + «= 


- 312 


Union Trust Building, Cincinnati, Ohio 
- 706-710 Garfield Building, Cleveland, Ohio 
720 arate = ing, 7. ie 
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general to the splendid showing it makes for the year stated. 


THE FORTY-FIRST ANNUAL REPORT 
OF THE 


Equitable Life Insurance Company of lowa 


Home Office: “Equitable Building,’’ Des Moines 
january 1, 1908 


In submitting this detailed report of its business for the year ending December 31, 1907, the company invites the careful consideration of its patrons and the public in 


paid to policyholders and the material gains it has made along all important lines. 


1908 


Special attention is called to the character of its assets, the security it affords its patrons, the Dividends it 





LEDGER ASSETS JANUARY 1, 1907....... oo 
Increase in capital in 1907 (PpaIpD IN CASH).... 


$ 5,447,119.88 
200,000.00 
*Less Encumbrance 





ASSETS, INVESTED AS FOLLOWS: 
Real Estate Owned...... wre 4 


4.03 


$ 230,454.03 


In force January 1, 1907—22,094 policies, amount. 
Issued and Restored 





INSURANCE 


30,874,319.00 
in 1907—8,983 policies, 


toot Minstance Taame +—-—”:—drs ep waeee 14 «sd ii(titi(‘(‘(‘(‘(éRMMMOUTIE ttt e tree rrr rrreerreneeeesseseees 5,860,431.00 
INCOME 1907 First Mortgage Loans........+++++: 5,719,883.14 a cansummanas 
Loans on Policies.......++++++++++ 338,516.07 Total, 26,077 policies.......csscesseceeeess $36,784,750.00 
Premiums .......-sceescescceecees $1,239,908.88 Premium Notes ......+++++eeeeeeees 39,119.40 Terminated in 1907—1,190 policies, amount...... 1,880,428.00 
Interest, Rents, etc............000. 322,569.69 Bonds Owned .........++++seeeees 64,518.53 . ———_——__ 
ly Tee eS. ecoce ove wee In force Dec, $1, 1907, 24,887 policies amount. .$34,854,322.00 
Pe NE xs ndternntaoneinaansbeetene 1,562,478.57 Agente BEEBE cccccccccccccocee 12,067.27 
ilis Receivable ....cccccce 7,191.57 
ne a ee $ 7,209,598.45 Interest, Due and Accrued...... «+++ + $146,209.71 DEPOSIT 
Due and Deferred Premiums........ 93,435.59 Securities on deposit with Auditor of State Dec. 
pep ng prussessaarensssntessnncsses $6,685,862.30 $1, 1907, to protect policyholders. .......++++++ 8 5,950,882.58 
DISB ss Items Not MItted. ..cccccccccccccece 19,258,84 
URSEMENTS 1907 Total Admitted Assets.......... .§ 6,666,604.05 MISCELLANEOUS 
eth Daas TPO ckcccsscccnenc $ 212,406.68 
Matured Endowments ............. 14,621.58 LIABILITIES Rate of Interest, Rents and Profits Earned on Mean 
Dividends to Policyholders......... 144,183.03 Reserve (mid-year) on all policies in force, DRE x5. i cod isisetedsnsevssubdisemevbadenstetes 5.66 
Surrender Values ...........+..0+ 60,851.51 Actuaries’ Table with 4 per cent interest...... $5,550,784.28 Assets in 1907......sceccccccsescsscssscsecceevceecees 5.66 
tate Fees and Taxes.............. 25,283.22 Claims for Death Losses (proofs not completed). 8,919.89 Death Losses to Mean Amount Insured........++++++++ 0.61 
Commissions and Agency Expenses.. 184,564.32 Supplementary Contracts not yet due (present Insurance Gained to Amount Written..........seeeeeees 67.91 
Salaries of Officers and Clerks—.... 40,690.17 Value) 2... eseseseccccccssescerceseseces tee 9,519.08 Gain in Admitted Assets.........sccscccsseececeeeeess 18.79 
). erase 14,392.00 Premiums paid in advance and Com. due Agents. 4,681.01 Per Cent of Admitted Assets in Mortgage Loans........ 85.79 
Repairs and Expenses on Real Estate 34,158.45 Dividends Contingent on Payment of Due Pre- Per Cent of Mortgage Loans to Reserve.......s++seee0+ 1038.04 
Printing, Stationery, Postage and Ad- MIUMS 2.262 ccseccscscccsccccsccccccccsccces 9,515.40 
a tees ewapnoeesseneesorsenes 14,639.67 Pesmped Subevent on ye pecenssueewnes 3,827.08 
‘ent, Home I i a ak ra 3,450.00 ividends Apportioned for 1908............+4+. 150,000.00 : 
Dividends to Stockholders.......... 7,000.00 Dividends, Deferred, on Semi-Tontine Policies. .. 133,897.20 : COMPARATIVE STATEMENT te F 
All Other Disbursements........... 7,140.23 Unassigned Funds (including Capital Stock)..... 795,510.21 Admitted Assets . bond erat sen ee 
Total Disb COS SOM se seseeess +++ CCB6,C080S EOE TEA.00. ..seccsccsssses 1002 L.ssscesssss 18,68%,068.00 
ota isbursements ........+.++ 763,390.86 *In the purchase of the “Equitable Building” it was taken 4,171,848.00...ccccccccccces 1006 cccccccccccese 24,275,575.00 
ae ee subjett to an encumbrance of which $115,000 is unpaid and 5,611,848.00....ccccccescees BOO8 ccccccccvceece 30,874,319.00 
Ledger Assets, December 31, 1907.$ 6,466,217.59 bears 4%4 per cent interest. 6,666,604.05.....ccceeeseees SOOE winveesesedecs 34,854,322.00 
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partment explained that as long as cer- 
tain companies had embarked in old 
line business with the permission of 
former administrations that it was not 
equitable that they should be subjected 
to possible loss by a reversal of the old 
decisions. Thus the matter stands at 
present. 





NEEDS FOR LIFE INSURANCE 





Company Says It Is Good in Bad 
Times and Good in Good 
Times 





The New York Life’s Bulletin for the 
week, in commenting on the conditions 
in the field, says: 

“The writer has talked during the 
last three or four weeks with many of 
the representatives of this company 
who are each day devoting themselves 
with untiring energy to the work of 
writing applications. Some of them 
have remarked that it is almost impos- 
sible just now to get a business man to 
talk about anything save tight money 
and the difficulty of getting cash. My 
reply has been, ‘What better subject 
do you want a man to talk to you 
about?’ And this week I want to say 
to every canvasser of the New York 
Life that the thing we all want to talk 
to every man we are trying to insure is 
‘tight money.’ Money is hard to get— 
to the rich, the middle class and to all 
except those who are hoarding it. The 
latter should be induced wherever pos- 
sible to put some of the money thus 
kept in secret hiding places into life 
insurance, where it will bring them, un- 
der certain conditions, a greater return 
than they could secure in any other 
way. When affairs are such that al- 
most any man if he were to die today 
would leave an estate less valuable 
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values, it is the insurance man’s oppor- 
tunity. You shouldn’t dodge it. You 
should take advantage of it. You 
should drive it home to every man’s 
mind, and with it the startling fact 
that were he to die today it would be 
next to impossible for his family to 
realize dollar for dollar on the securi- 
ties that he bought even a little while 
ago. Neither should the man’s family 
or estate be put in the unfortunate po- 
sition of sacrificing assets. True, by 
waiting, values may come back, but 
there are times when people can’t wait 
for values to increase. It may take 
years. Life insurance is the thing every 
man must have, particularly in times 
like these.” 





Nebraska Life Underwriters’ Officers 

The Nebraska Life Underwriters’ As- 
sociation at Omaha has elected officers 
as follows: President, J. R. Brother- 
ton, Michigan Mutual; vice-president, 
F. W. Foster, Penn Mutual; secretary, 
F. W. Heron, Fidelity Mutual; treas- 
urer, John Dale, Aetna. 

W. A. Smith, of the Phoenix Mutual, 
the retiring president, was presented 
with a silver loving cup, appropriately 
engraved, as a token of appreciation 
and esteem. The executive committee 
consists of W. A. Smith, Phoenix Mu- 
tual, chairman; H. D. Neely, Equitable; 
F. B. Burchmore, Connecticut Mutual; 
J. E. Roark, Metropolitan; E. E. Zim- 
merman, New York Life. 





Distinction Is Drawn 

A new point in fraternal insurance is 
raised in a suit brought in Denver 
against the Maccabees on a $3,000 in- 
surance policy which it is claimed the 
company refuses to pay. The fraternal 
bases its refusal on the ground that the 
insured, Samuel Pelton, had allowed his 
policy to lapse. The member, it seems, 
had stopped paying his dues and was 


than he would have left if he had died | dropped from the rolls of the society. 
thirty, sixty or ninety days ago, be- Later he paid up and was reinstated as 
cause of the temporary shrinkage in a member, but the company claims that 





he never was reinstated as a policy- 
holder. The court has taken the case 
under advisement and will render a de- 
cision soon. 





L Des Moines Life’s Figures 

The Des Moines Life’s new state- 
ment shows assets $2,201,787, gain $311,- 
986; surplus, $326,991; premiums $812,- 
483, gain $58,551; total income, $903,- 
485; total disbursements, $661,997; com- 
missions and salaries to agents, $194,- 
377; amount in force, $24,762,902, gain 
$799,718. 





Great Western to Increase Capital 

The Great Western Life, of Kansas 
City, has taken steps to increase its 
capital stock from $100,000 to $1,000,- 
000. The stock will be sold by its 
agents and a sufficient premium ob- 
— to give the company a large sur- 
plus. 





LIFE NOTES 

Clair Ruggles becomes special agent of the 
Michigan State Life at Petoskey, Mich. 

Max —si7 and W. J. Liddy have joined 
the National Life, U. S. A., forces in Chicago. 

The Boston Life Underwriters Association will 
hold its annual meeting Jan. 21, to elect officers. 

President Morton of the Equitable of New 
York was in Chicago last week on private busi- 
ness. 

Collections on Wisconsin business of the Fi- 
delity Mutual Life will be made from the home 
office. 

The Central Life of Fort Scott, Kan., will 
make application for admission to do business 
in Missouri. 

E. J. Lewis gets the general agency of the 
Security Life of — at Peoria, Ill. He was 
with the Union Central. 

The St. Louis National Life has postponed 
for the present action to increase its capital 
from $150,000 to $200,000. 

The Illinois Life will not have a manager 
for its Chicago city agency, but will appoint in- 
dependent general agents. 

The Beneficial Life of Salt Lake City is con- 
templating extending its operations and entering 
several additional middle west states. 

Knox & Swirles, general agents for the North 
American Life in Chicago, have written $500,885 
of business since they started in October. 





The Pittsburg Life & Trust shows assets $4,- 
484,406, surplus $800,831, total income $1,836 


654. It has $11,000,000 in force in Pennsyl- 
vania. 

Colonel Harry S. Fuller, general agent of the 
Northwestern Mutual Life in Milwaukee, has ap- 
pointed Joseph H. Behling as assistant district 
manager. 


George Meeseman, who has been district man- 
ager of the National Life, U. , ma @& 

anitowoc, Wis., has gone with the New Eng- 
land Mutual. 

W. T. Verigen of Fort Wayne, Ind., who 
has had charge of Ohio for the Lincoln National 
Life, has contracted with the Commercial Life 
of Indianapolis. 


A court at Colorado Springs, Colo., has held 
the suicide clause in a fraternal policy is void, 
and the case will go to the state supreme court 
for settlement. 

George Childress has been 
tendent of agencies for the New York Life at 
Quincy, Ill. He has been agent for the com- 
pany at Cairo, Ill. 


A. A. Crary who has been in charge of the 
New York Life’s office at Grand Forks, N. D., 
for four years, becomes the company’s agency 
director at Wilmington, Del. 

Ernest A. Balch, for six years district manager 
for the Northwestern Mutual Life at Detroit, 
has been appointed statistician and instructor 
of agents for the company at St. Louis, 


The Philadelphia Life has made the first de- 
posit with the Texas state treasurer under the 
Robertson law, a city of Houston school bond—~- 
par value $1,000—having been deposited. 

B. Von Schlemmer, who last fall started suit 
for a receiver for the Keystone Life of New 
Orleans and was defeated, and then started 
suit in another court, has been defeated again. 


A. R. Chamberlain, who recently came from 
the home office of the Equitable of New York to 
Chicago as western superintendent is devotin 
all his time to organizing and developing Chi- 
cago. 

he Social Democrats of Wisconsin are gath- 
ering facts concerning the exodus of life insur- 
ance companies from the state with a view of 
making a strong fight for state life insurance 
next year. 

The Pacific Mutual Life has purchased land 
at the northeast corner of Sixth and Olive 
streets, Los Angeles, for $200,000, on which 
it proposes to erect a ten-story home office 
building. 

D. Schnitzer has been appointed gene agent 
of the Security Life in Chicago. e was for- 
merly president of the Perolin omeenr of 
America. He is connected with anager 
Walker’s office. 

Wadsworth & Henrotin have been appointed 
general agents of the Equitable Life of New 
York for the Chicago metropolitan district. 
Charles Wadsworth has been one of the firm of 
Moss & Wadsworth, general agents for the com- 
pany at Cleveland. Norris Henrotin, the 


romoted superin- 
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other member of the new firm, is a Chicago man. 
He is well known in Board of Trade circles, hav- 
ing been connected with the firm of Bartlett, 
Frazier & Carrington for a long time past. 

The Prudential Life has removed the ban 
which was placed on the issuing of farm loans 
last October and will resume the placing of 
such loans. This is one of the straws which 
shows that the financial situation is becoming 
brighter. 


T. G. Witherspoon, state agent for Ohio for 
the State Life of Indiana, has been appointed 
state agent for Kentucky in addition to Ohio. 
The company has headquarters for Kentucky at 
Louisville, which will also come under Mr. 
Witherspoon’s jurisdiction. 

W. W. Kleckner, who was general agent for 
northern Wisconsin for the Equitable Life of 
New York, with headquarters at Wausau, Wis., 
for several years, has n transferred to Mich- 
igan and will be general superintendent for 
northern Michigan, with headquarters at Calu- 
met. 


W. A. M. Smith, formerly superintendent of 
agents in Wisconsin for the Mutual Life, has 
been ereieeee manager for the company in 
North ‘Dakota, with offices at Fargo. H. Mce- 
Williams, district manager at La Cr Wis., 
goes with him to Fargo, as superintendent of 
agencies. 

C. M. Brown, field manager of the Aetna Life, 
has sent a letter to all his agents thanking them 
for their loyalty to the late Zimri Dwiggins and 
holding up his record in the field as a model to 
them. The late Mr. Dwiggins, who for ten years 
held the Nebraska territory of the Aetna Life, 
died on Dec. 30. 


Bruce Whitney, manager for Wisconsin and 
northern Michigan of the Mutual Life, has 
moved his office from Milwaukee to 1885 First 
National Bank building, Chicago. R. S. Donald- 
son of Marquette, Mich., will be superintendent 
of agents for northern Michigan under juris- 
diction of the Chicago office. 


The Dayton (Ohio) Association of Life Un- 
derwriters regular banquet was held last week. 
President Hamilton Kerr was toastmaster. W. 
T. Nuttall spoke on “Industrial Insurance”; F. 
M. Thomas on “Field Work’; Job Hill on 
“Build Right’; W. O. Cord on “The Associa- 
tion”; Hamilton Kerr, ““The Wisconsin Law.” 

The Equitable Life of New York has raised 
the rate of interest to 6 percent on all policy 
loans, except a definite rate is provided in the 
contract. his applies to renewals of old loans. 
The company has discontinued its yearly re- 
newal term policies, but will continue to issue 
term policies which will not be renewed without 
reexamination. 

Senator P. W. Ward of Cleveland has intro- 
duced an amendment to the present insurance 
laws of Ohio which will, if enacted, put a stop 
to the trouble that has existed in the past over 
the so-called burial associations. It provides that 
any corporation which agrees, in return for the 
ayment of premiums, to furnish money for 
burial expenses, shall be illegal. 





LIFE APPOINTMENTS. 
Ohio 


Equitable, N. Y.—H. C. Andress, Toledo. 

Home—Clinton E. Bieder and F. L. Kromer, 
Cleveland. 

Lincoln Nat’l.—E. H. Durgan, = 

Mutual Benefit—P. A. Taylor, Ti 

National, Vt.—A. L, Trask, Geneva. 

North American—C. W. Potter, Columbus. 

Reserve Loan—W. q Clemens, W. A. Wood, 
. C. Mullendore and R. B. Hopkins, Colum- 
us; Jack Mooney and Thos. Trimble, Cincin- 
nati. 

Travelers—Hummel & Plum, Circleville; B. F. 
Byers, Columbus; C. P. McElfresh, Cincinnati; 
J. M. Brown, Columbus. 


Michigan 

Mich. Mut.—Wm. B. Marshutz, Detroit; O. 
H. Chamberlain, Kalamazoo. 

Mich. State—J. W. Hamilton, Detroit; G. H. 
Reed and H. C. Doloff, Port Huron; C. E. 
Ruggles, Petoskey. 

Mutual Benefit—J. A. Turcotte, Mt. Clemens. 

Pacific Mut.—Gust Thieleman, Grand Haven. 

Royal Union—J. G. Arthur, Detroit. 


Indiana 
Bankers, Ia.—W. W. Comstock, West La- 
fayette. 


idelity Mut.—H. S. Gilbert, Indianapolis; J. 

M. Hufford, Greenfield. 3 

Hartford—W. B. Long, Indianapolis. ' 

U. S. Ann, & Life—A. M. A. Miller, Angola. 

Wisconsin 

Des Moines—M. I. Flom, Stoughton; Morris 
Klongland, Christiana. 

Federal—Frederick A. Stare, Columbus. | 

Great Western—S. E. McKeon, Eau Claire. 

Mass. Mut.—H. D. Willard, Antigo. 

New York—A. J. Auton, Manitowoc; F. A. 
Knoebber, Hazel Green. 

Travelers—J. S. Swenson, Milwaukee. 

Bankers, Ia.—F, R. Hughes, _o— Falls. 

Mass. Mut.—J. M. and E. D. Ellsworth, Liv- 
ingston. 

ew England Mut.—O. C. Jenks, Racine. 

New York—H. C. Curtis, Waupun. 

North American—J. A. Rigby, Milwaukee. 

N. W. Mut.—Joseph LeRoy, Marinette; Hen- 
ry Rollmann, Chilton; Charles Osthelder, She- 
boygan; J. J. Lee, W. C. Mitten, and D. H. 
Lamb, Milwaukee; H. C. Scharf, Cambria; R. 
W. Crawford, Stevens Point; Charles Marquette, 
Kendall. 

Wisconsin—C. A, Pember, Chippewa Falls. 

New York—H. T. Miller, Milwaukee; J. J 
Voemastek, Rib Lake. 

Penn Mut.—E. W. Chubb, Milwaukee. 

Surety Fund—W. M. Langdon, Oshkosh. 

Bankers, Ila —R. J. Willetts, Milwaukee. 

Central—Charles Barker and William Lotz, 
Milwaukee; C. W. von Berg, Portage. 

Travelers—T. M. Mathews, Kenosha; J. E. 


Hewitt, Milwaukee. 





TANGLE OVER MANY BONDS 
GLAZIER’S AFFAIRS INVOLVED 





Failure of Chelsea Savings Bank Con- 
taining Much Michigan Money 
Raises Interesting Questions 





(Prom a Staff Correspondent) 


Detroit, Mich., Jan. 15.—Surety law- 
yers are likely to have fine picking in 
untangling the snarls involved in the 
case of F. P. Glazier, state treasurer of 
Michigan. Nine companies are inter- 
ested directly or indirectly and numer- 
ous legal questions are involved. 

Glazier was interested in many affairs. 
He was regarded as almost the owner 
of Chelsea, Mich., where he lived, 
owned stove works and other enter- 
prises and was president of the Chelsea 
Savings Bank. He made much money 
and spent much, and when the panic 
struck the country his affairs were at 
once badly involved. On Dec. 3 his 
bank went into the hands of a receiver. 
There was on deposit in it some $600,- 
000 of state funds. 

Governor Warner has ordered Glazier 
to appear Jan. 17 to answer numerous 
charges of misfeasance, malfeasance 
and gross neglect of duty in office, 
most of them growing out of his de- 
positing in the Chelsea Savings Bank 
$685,587.79 of state funds, for which the 
state was protected only by $200,000 in 
depository bonds. And these bonds run 
to the state treasurer and not to the 
state itself. 

Official History of Glazier 

Mr. Glazier took office as state treas- 
urer Jan. 1, 1905, and gave an official 
bond in the Fidelity & Deposit for 
$150,000 for two years. In considera- 
tion of favors in regard to depository 
bonds, Whitaker Brothers & Penny, the 
Detroit general agents of the company, 
rebated their commission on this bond. 
When the renewal came due, they sent 
a bill for the whole premium for the 
second year. Mr. Glazier, angry be- 
cause he got no rebate and also be- 
cause the company had criticised his 
excessive deposits in his own bank, re- 
fused to pay the renewal premium and 
got new bonds for a year as follows: 
Bankers Surety $25,000, Federal Union 
Surety $50,000, Aetna Indemnity $25,- 
000, Empire State Surety $50,000. 

Whitaker Brothers & Penny claimed 
they could not cancel the Fidelity & 
Deposit’s bond on Glazier’s order and 
began suit for the premium for 1906, 
which suit is still pending. 

In 1906 Glazier was reelected and be- 
gan his second term Jan. 1, 1907, with 
the Title Guaranty & Surety as surety 
for $150,000. 

Bank Badly Involved 

The Chelsea Savings Bank was an 
institution with about $207,000 of cap- 
ital, surplus and undivided profits. It 
gave depository bonds aggregating 
$200,000, as follows: United States Fi- 
delity & Guaranty, $25,000; Title Guar- 
anty & Surety, $25,000; American Surety, 
$50,000; Metropolitan Surety, $25,000; 
Federal Union Surety, $57,500; Bankers 
Surety, $17,500. Among the charges 
preferred against Glazier is that he was 


guilty of gross neglect of duty in not | The company has had photographs of 


trying to collect from the Chelsea bank 


$492,082.56, balance due the state on 
Jan. 1, 1907, when he began his second 
term as treasurer. ; 

A recent report on the bank’s condi- 
tion made by the receiver shows assets 
of nearly $1,300,000, of which $455,000 
consists of bills receivable, said to be 
due mostly from Glazier and his vari- 
ous enterprises, whose affairs are in 
such bad shape that it is questionable 
whether much will be recovered under 
this item. The deposits are $1,078,000, 
which includes the state’s deposit, and 
there is due as interest about $12,000. 
Thus the liabilities aside from capital 
and surplus are about $1,100,000, with 
apparently about $800,000 good assets 
to meet them. Thus the state appar- 
ently would stand to lose $150,000 or 
$200,000 by the bank’s collapse. 

Some Questions That Rise 

Here are some of the questions in- 
volved: Will Glazier first make a de- 
mand on the companies issuing the 
depository bonds to make good to him, 
as state treasurer, the amount lost 
through the failure of his bank? Will 
the state call upon his surety for 1907, 
the Title Guaranty & Surety, to pay 
the face of its bond? Were some of 
Glazier’s alleged acts of misfeasance 
and malfeasance committed during his 
first administration and will his sure- 
ties for 1906 be called upon by the state 
to make good? Was he bonded in 
1906 for $150,000 or was the Fidelity 
& Deposit’s disputed bond still in 
force, making his total bonds $300,000? 

Bonds for Receiver 

An interesting feature in the case is 
in connection with the bonding of the 
receiver of the bank. The receiver is 
William W. Wedemeyer, a prominent 
Ann Arbor lawyer, a man of high rep- 
utation, but not of great wealth. It is 
customary to appoint trust companies 
in such receiverships and some of the 
surety companies hesitated to go on a 
bond for $500,000 for an individual of 
only moderate means. The bonds were 
written by the United States Fidelit 
& Guaranty, $200,000; Title Guaranty & 
Surety, $200,000, and Bankers Surety 
for $100,000, with provision for actual 
joint control. The court which ap- 
pointed the receiver appointed a spe- 
cial agent of the surety companies in 
the receiver’s office to exercise joint 
control for them. This practically 
amounts to a coreceivership and is a 
most unusual proceeding. 





Says Receipt Is Bogus 

The First National Bank, of Dills- 
boro, Ind., has filed suit in the Dear- 
born county circuit court against Fred 
Lubbe, former cashier and the United 
States Fidelity & Guaranty. Lubbe 
left in August last on the appearance 
of the bank examiner, leaving a short- 
age of $15,000. The bonding company 
had served as security for the cashier 
up to the end of 1906, but denies lia- 
bility after that. The bank, however, 
holds a receipt purporting to bear the 
signature of officials of the company, 
acknowledging the payment of the pre- 
mium for the year 1907. The company 
says, however, that one of the officials 
whose signature is there was in Seat- 
| tle, the day his signature is indicated 
:to have been attached, in Baltimore. 











: the alleged receipt taken. 





The Farmers & Citizens Live 
Stock Insurance Company 


OF LIMA, OHIO 








Insures the lives of all kinds of Live Stock. 


agents in every town in the 





They need 
State of Ohio,. Write them. 





CENTRAL ACCIDENT GOSSIP 


GREAT SCRAMBLE FOR AGENTS 





Many Representatives Declare Presi- 
dent Heinz Was Not Loyal to 
Them or the Company 





There has been a big scramble for 
the Central Accident’s agents since the 
Maryland Casualty took over the busi- 
ness. The Central’s business is very 
choice and it had a fine lot of agents. 
When the reinsurance deal became 
known there was a battery of guns 
turned on the agents. Of course, the 
Maryland was on the ground the earli- 
est and had the first arguments. Just 
what Assistant Secretary J. K. Dem- 
ing of the Central, who becomes super- 
intendent of agents of the United States 
Casualty, can do remains to be seen. 
He will be in a position to get at the 
forces because he has a list of the agents 
and knows them. : 

Did Not Like Home Office Deal 

It is said that Assistant Secretary 
Deming was aggrieved because the 
home office force was let out or a large 
part of it and a man put in charge who 
had not been associated with the Cen- 
tral and had no acquaintance with the 
field force. 

There is a feeling among the Cen- 
tral’s agents that President Heinz has 
not been loyal to the agents who stood 
by the company and helped make it. 
They say he tried to sell even when 
Ralph Butler was at a sanitarium and 
that Mr. Butler followed him from 
place to place until he caught him to 
plead with him not to sell out to an- 
other company. 

Agents Would Have Bought Company 

Had the big agents of the company 
been called in by President Heinz and 
told the facts, they would have pur- 
chased the stock. 

One of the large producers of the 
Central in commenting on the reinsur- 
ance, said: 

There is a principle involved. which the men 
who had been instrumental in building up the 
large, desirable business of the Central could not 
overlook. The late secretary and general man- 
ager, Ralph Butler, built up his company in a 
sort of family style. He knew every agent, was 
in sympathy with him, shared his joys and sor- 
rows. As a result they were loyal to the core. 

Butler and Heinz 


. Mr. Butler may not have owned the controll- 
ing stock of the Central, but he owned the com- 
pany. On the other hand, Mr. Heinz owned 
control of the stock, but time will demonstrate 
to what extent the business will go to the re- 
insurer. It is claimed that Mr. Heinz received 
a fair interest return on the funds invested from 
the time of organization. He was not com- 
pelled to wait for from five to ten years or more 
after onpeienies before receiving dividends. 
The surplus contributed was returned as a stock 
dividend. Therefore, no reason existed for the 
apparent haste in obliterating what has 
— through years of arduous toil and sac- 
rifice. 


Attitude Toward the Maryland 

The agents bear no ill feeling to- 
ward President Stone or the Maryland 
Casualty. It was a business deal on 
his part and anyone would have jumped 
at the chance to get so fine a block of 
business. 

While at first blush when there is all 
manner of talk and fuss, some may 
think the Maryland may not be able to 
hold enough of the Central’s business 
or the agents to make the deal pay, 
yet the knowing ones appreciate the 
excellent facilities, canenetl and aggres- 
siveness of the Maryland and believe it 
has made a fine bargain. Naturally 
considerable of the business will drift 
elsewhere because some of it will fol- 
low agents who go to other companies, 
although the accumulation feature, 
originated by Ralph Butler, will hold 
hundreds of policies in the Maryland. 

Good Thing for Stockholders 

The stockholders of the Central Ac- 
cident will receive about $800,000, 
which will be divided among them 
owing to the reinsurance. This will 
a them from $200 to $250 for each 
share. 


A. D. Morrison, formerly general 





agent of the Central Accident in Chi- 
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cago, will continue as manager of the 
health and accident department of the 
Maryland Casualty and will retain the 
same offices in the Merchants Loan & 
Trust building, reporting to the home 
office. 

R. W. Hosmer & Co., of Chicago, 
state managers of the Central’s plate 
glass department, will represent the 
Maryland in a similar capacity, report- 
ing to the home office. 

Those Who Go Elsewhere 

Charles A. Pryce, Ohio special agent 
of the Central Accident, goes with the 
Standard Accident of Detroit in the 
same capacity, with headquarters at 
Cleveland. Mr. Pryce was formerly 
with the Standard in Ohio and is well 
and favorably known to the majority of 
accident agents in Ohio. 

W. Lloyd, leading producer and 
home office special of the Central goes 
with the Preferred at the home office 
as instructor of agents. 

Those who have gone with the 
United States Casualty are as follows: 
William Butler Hamilton, of Pittsburg, 
formerly the Central Accident’s super- 
intendent of agents for Ohio, becomes 
executive field special for the United 
States Casualty; R. M. Bateman, of 
Milwaukee, formerly resident manager 
for the Central Accident for Wisconsin, 
becomes northwestern agency super- 
visor, and Powell De France, the Cen- 
tral Accident’s special agent for Penn- 
sylvania and West Virginia, becomes 
executive special for the same territory. 

Most Agents Go to Maryland 

Despite some of the accessions to 
other companies and the first soreness, 
the Maryland Casualty will get the 
most of the agents. 

The United States Casualty has se- 
cured some half dozen of the special 
agents of the Central. The Preferred, 
Standard and Fidelity & Casualty have 
made quite a killing in some quarters. 


Want Greater Liberality 

Agents of live stock companies op- 
erating in Indiana held a meeting in 
Indianapolis Monday, to take united ac- 
tion in petitioning the companies they 
represent to increase the insuring limits 
on live stock, to insure stock at more 
nearly its actual value. The limit on 
horses is $70 when the animal may be 
worth several hundred. Willard B. 
Dye, of Richmond, and S. B. Templin, 
of Winchester, were instrumental in 
getting the agents together. It was 
hoped to effect a permanent organiza- 
tion to promote both the business and 
social welfare of the agents. 








Title Guaranty & Surety’s Figures 

The annual statement of the Title 
Guaranty & Surety is out, showing cap- 
ital $800,000, assets $1,740,762, premium 
reserve $308,120, claim reserve $120,204, 
net surplus $500,359. 

The company has placed a small 
amount of stock to bring the capital 
stock up to an even figure. After 
cleaning up some hold-over matters 
which were left unadjusted at the end 
of 1906, the company finds itself ma- 
terially better off with very little out- 
standing in the line of unsettled or dis- 
puted claims and a very substantial and 
material increase shown not only in 
surplus, but in general assets. 





Accident Company Figures 
The Fidelity Accident & Protective, 
of Saginaw, Mich., on Jan. 1 shows 
$7,649 cash assets. Its premiums last 
year were $52,173, an increase of 45 

percent. Its losses were $21,560. 
The National Casualty’s premiums 
last year were $488,536 and losses $187,- 

729. Its assets are now $168,290. 





Liberalizes Its Accident Policy 

The Casualty Company of America 
has revised its $35 accident policy, ap- 
plying the 10 percent accumulation 
feature to the total disability weekly 
benefits. It also is paying the full sum 
for loss of one foot, one hand and one 
eye, instead of one-half the amount as 
heretofore. 


AMONG CASUALTY AGENTS 


_————————————————————— 


COMPANIES TO FINISH JOBS 











Controversy Over Completion of Work 
on Denver Public Buildings Is 
Settled at Last 





Denver, Colo., Jan. 15.—(Special)— 
All is smooth sailing now for the sur- 
ety companies who were forced to take 
over the contracts of Henry W. Schlue- 
ter of Chicago for the completion of 
the Auditorium and the Carnegie Li- 
brary at Denver. It was rumored the 
other day that the library sureties 
might be forced to pocket a loss of 
about $15,000 because of alleged over- 
drafts by the Chicago contractor on the 
public library payments, but this is de- 
nied by the surety company agents, by 
the city authorities and also by Schlue- 
ter. The latter, by the way, has got- 
ten out of sight of jail by agreeing to 
pay his wife alimony of $50 per month. 

The library trustees held a meeting 
during the week for the purpose of rat- 
ifying the contract for the completion 
of the library. The Bankers Surety 
and the Empire Surety have the con- 
tract now and are going ahead to com- 
plete it. They at first declined to take 
over the contract on the conditions of- 
fered by the city, but an amicable ar- 
rangement was finally reached and now 
the sureties will finish the contract. 
As a concession the library trustees 
agreed to extend the time for complet- 
ing the building until Nov 22 and the 
bond companies will not be forced to 





finish the job or pay the penalty which 
would have been demanded from 
Schlueter by the city. 

The National Surety and the Empire 
State have turned the Auditorium con- 
tract over to the Fuller Construction 
Company. The two bond companies 
go on the bond of the contractor and 
consequently are still held liable for the 
job. The chances are now, however, 
that nothing will be lost by the bond 
companies on either the Auditorium or 
the library, although Schlueter has been 
bankrupted by his connection with the 
ill-starred ventures. 





Oklahoma Banking Bill 


Surety companies are manifesting 
much interest in the Oklahoma “bank- 
ing bill,” and the attitude of the state 
banking board in locking horns with 
the comptroller of currency of the 
United States is becoming interesting. 

The Oklahoma “banking bill” guar- 
antees depositors in state banks from 
loss by defalcation, embezzlement, or 
failure, and as would naturally be ex- 
pected, the initiative on the part of 
Oklahoma to guarantee deposits is of 
more or less interest to everybody, 
while the opportunities for keen compe. 
tition between national and state banks 
abound with interest. 

Members of the National banks of 
Oklahoma, realizing that they would 
need to come within the province of 
the law if they hoped to get a share of 
the business, made an informal request 
for a ruling of the comptroller of cur- 
rency at Washington, D. C., which of- 
ficial promptly sat down on the right 
of National banks to conform to the 
requirements of the Oklahoma “bank- 





ing bill.” As a result of the attitude of 
the comptroller, the National banks of 
Oklahoma participated in a joint con- 
ference at Guthrie last week to deter- 
mine what course they should follow in 
the premises, and as a result one of the 
National banks has made application to 
comply with the requirements of the 
bill, taking this course to force the at- 


“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 


Company 
CHICAGO, Itlinois 
When better Accident and Health policies can 
be written, we will write them. 
Contracts in Good Territory to Good Men, 
Producers address 


H. G. B. ALEXANDER 
President and General Mansger 
1208 Michigan Ave., Chicago, Iil, 


National Casualty Co. 


Oapital $100,000.00 
Assets Over 150,000.00 


Has Desirable Territory for Producers 


NOTHING LIKE OUR NEW 
PROGRESSIVE POLICY 


Excellent Contracts 
and District Managers 





Address 


MAJESTI(’: BLDG., - DETROIT, MICH. 





LIMITED 


OF LONDON, ENGLAND 


The Ocean Accident & Guarantee Corporation 


UNITED STATES BRANCH 








Statement, December 31, 1907. 





Cashin Banks and Office............ 


*Market Quotations December 381, 1907. 


P. W. WARD, 
1131 Williamson Building, 
Cleveland, Ohio. 


Cincinnati, Ohio. 


JOHN B. MORRIS, 
802 Mercantile Library Bldg., 
Cincinnati, Ohio. 





INCOME 
Net Premiums Received .............ceceeeeceesseees 
Interest on Imvestments.........+0-00eeeee0ee 
ASSETS 
*Railroad Bonds. ............000+ Sbiienckebi nese eine 
*State and Municipal Bonds..............+0«+ 


*U. S. Gov’t Bonds (Registered) .,,....-----+.-- : ‘ 


BE Se nd chi ak 068 baie ctecesccscssces 
Premiums in course of collection............ssesssecceectecss 


GEORGE D. ALLISON, 
First National Bank Building, 


General Agents - - - 





LINES WRITTEN: 


AND CREDIT INSURANCE, 





E. SHRIVER REESE, 
927 Society for Savings Building, 
Cleveland, Ohio. 








OSCAR ISING, General Manager. 





EXPENDITURE 
pada $2,367,013.11 Losses, Commissions, Salaries, etc. .............2..0..0. ++ «+++ $1,938,179,59 
nee 103,998 25 Interest and Dividends to Home Office..............cececeeseecs 78,716.55 
LIABILITIES 

stebaseuees $2,047 607.68 ee CIO UII i nccentaciteiiecesveanesesssvececedeecies $1,046,583.95 
705,790.44 Reserve for undetermined claims............. sc. .ccceeescecees 623,086.01 

oocgececsnece 155 625 00 Sa i i ina ciced wcneivéebnes bela 68,731.05 
74,861.88 Reserve for taxes and sundries. ............ccscss eceecececeecce 58,685.00 

ocetéesensine 53,809.45 DOMMES TRON acs vonssicscesstcsccccccncecensecessccsveses GREE 
272,595.62 re II, cenikic inden isdsécccuhds dusuus ccgctimube 1,262,704.06 

$3,309,790.07 $3,309,790.07 


LIABILITY, ELEVATOR, STEAM BOILER, AUTOMOBILE, BURGLARY, PERSONAL ACCIDENT, HEALTH 


General Agents - - - Casualty Department. 


FRED’K. RAUH & CO., 
1202 First National Bank Building, 
Cincinnati, Ohio. 


H. S. WALBRIDGE & CO., 


The Nasby, 
Toledo, Ohio. 


Credit Department. 


H. E, HEDGES, 
1181 Williamson Bldg., 
Cleveland, Ohio. 


AMERICAN[IHEAD OFFICE, 350 Broadway, New York. 
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torney-general, secretary of the treas- 
ury, and the comptroller of currency of 
the United States to “show their 
“hands.” 


NEW COMPANY FOR PITTSBURG 








John M. Boggs to Promote a New In- 
stitution There to Replace the 
Old Central Accident 





Owing to the reinsurance of the busi- 
ness of the Central Accident of Pitts- 


burg, John M. Boggs, who has been 
organizing the Franklin Casualty of 
Philadelphia, with a capital of $200,000 
and surplus of $100,000, left Monday for 
Pittsburg: to accept the management of 
a new company which is being organ- 
ized by loyal Pittsburgers, who have 
considerable pride in maintaining Pitts- 
burg as a casualty insurance center. 
The name of the new company will be 
the Pittsburg Casualty Company, capi- 
tal $300,000, surplus $200,000. The ma- 
jority of the subscribers to the stock 
of the Franklin Casualty will transfer 
their subscriptions to the new company. 





To Develop Accident Business 

Bartley G. Doyle, special representa- 
tive of the Casualty Company of Amer- 
ica, will hereafter make his headquar- 
ters in Cleveland, Ohio, and will give 
his attention to the development of the 
personal accident business in that and 
adjoining states. Mr. Doyle has been 
very successful in that branch of the 
business and will endeavor to make 
the Central West more productive than 
it has been in the past. His office will 
be with the Leslie H. Webb Company, 
Ohio manager for the company. 





TRAVELERS PLAN IN CHICAGO 





B. F. Gallant, Home Office Representa- 
tive of the Liability Department to 
Develop Brokerage Business 





A further development in the organ- 
ization of the Travelers in Chicago 1s 
the assignment of B. F. Gallant as the 
home office representative of the liabil- 
ity department to that city. 

Phister & Right, for the past five 
years general managers of the liability 
department in Chicago, on account of 
their large and increasing business, 
have entered into a general agency con- 
tract with the company. They will oc- 
cupy suite 701, American Trust build- 
ing, which is a part of the Travelers’ 
office. J 

Mr. Gallant, who was formerly a lia- 
bility manager for the compafhy and 
who has been for the past year as- 
sistant to the second vice-president of 
the Travelers at the home office, will 
be especially charged with the devel- 
opment and handling of brokerage busi- 
ness. 

Several changes in the arrangement 
of the Travelers’ office are being made, 
the inspection department occupying 
the space vacated by Phister & Right. 
The adjusting and accounting depart- 
ment are also being enlarged. 

The Travelers is a very active figure 
in Chicago insurance circles and prom- 
ises to be still more so. 

Mr. Gallant formerly represented the 
company at Kansas City, Buffalo and 
Minneapolis. He is 28 years old. 


Woodmen’s Casualty Examined 

The Wisconsin department made an 
examination of the Woodmen’s Cas- 
ualty, of Springfield, Ill., as of Nov. 1. 
It has stock of $100,000. The company 
issues monthly pay policies and had 
$15,407 reserve. It has over 13,000 pol- 
icies in force. 

The company is licensed to transact 
business in twelve states as follows: 
Alabama, Georgia, Indiana, Illinois, 
Kansas, Michigan, Pennsylvania, South 
Carolina, South Dakota, Texas, West 
Virginia and Ohio. 

Some question has been raised in 








regard to the propriety of the purchase 
of the securities for the stock company 
with the $10,000 of the assets of the 
fraternal society. Concerning this ques- 
tion the president of the company made 
a statement to the Wisconsin examiner 
as follows: 

“In regard to this question I will say 
that $10,000 of the assets turned over 
by the fraternal company to the stock 
company was used in purchasing capi- 
tal stock. This amount, however, has 
been accumulated in the treasury of the 
stock company and the stockholders 
have not drawn any dividend since the 
company was organized. This $10,000 
was practically advanced to buy the 
stock, but has been replaced by the 
stockholders of the company since then, 
and no dividend will be declared that 
will interfere in any way with the net 
surplus. 

The assets as of Oct. 1 were $120,- 
455, net surplus $480. Its net cash pre- 
miums from Feb. 1 to Oct. 1 were 
$95,655, total income $97,424, claims 
$33,663 (accident $20,248, health $13,- 
316), total disbursements $82,326. 





‘-IMPORTANT ISSUE INVOLVED 





Whether Liability Company Is Liable 
for Plaintiff’s Costs and Interest 
on Judgment 





An important question in liability is 
to come up in a suit which will be pre- 
sented before the United States circuit 
court of appeals at St. Louis within a 
few days. The real question is whether 
the costs incurred by a plaintiff in pros- 
ecuting a suit for damages and interest 
on the judgment are part of the cost 
of defense which a liability company 
agrees to bear under its policy. The 
Vindicator Gold Mining Company of 
Denver is the plaintiff and the Frank- 
fort is defendant. 

It appears that the mining company 
held a general liability policy in the 
Frankfort, that in 1901 one of its em- 
ployes, Frank Firstbrook, was killed 
and his widow brought suit for $5,000 
damages. The insurance company con- 
tested the claim on behalf of the min- 
ing corporation, but was defeated in 
both the lower and upper courts, the 
jury returning a verdict for the full 
amount, $5,000. The Frankfort then 
decided to pay the judgment, $5,000, 
but, it is claimed, left the insured to 
pay the costs of the litigation, the court 
costs and the interest on the judgment. 
On the other hand, it is said that the 
Frankfort paid the cost of defense, ex- 
cept plaintiff's costs and interest on the 
judgment. The Vindicator company 
then began suit in federal court for the 
difference between the amount paid by 
the Frankfort and the total expense of 
all kinds incurred, but the court re- 
fused to allow the claim, giving judg- 
ment for the defendant. The mining 
corporation then appealed. 

This question has been up before, 
and in a case in Rhode Island, defended 
by the Frankfort, and one in New York, 
defended by the Maryland Casualty, it 
was decided that the liability company 
is not liable for the plaintiff’s costs as 
a part of the cost of defense of a suit 
for damages for personal injury or 
death and that interest on the judgment 
is a part of the plaintiff’s costs. 





Travelers Indemnity’s Appointments 

The Travelers Indemnity has been 
admitted to Tennessee and has ap- 
pointed as district agents: J. E. Lutz, 
Knoxville; Thos. Goodall, Nashville; 
Marx & Bensdorf, Memphis, and Geo. 
E. McGee, Chattanooga. 

Lutz & Goodall, who have repre- 
sented the Hartford Steam Boiler for 
many years, have resigned their agen- 
cies with that company. Mr. Lutz is 
one of the Travelers prominent district 
agents and has placed a very large busi- 
ness in the boiler line with the Hart- 
ford, which he will now transfer to the 
Travelers Indemnity. 

The Travelers Indemnity has ap- 
pointed L H. Armstrong special agent 
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Dress Not Everything, But— 


You, as an expert salesman, know that it pays to dress well—you 
know that, as a rule, appearances count, either for or against you. 
Our policies would give just as much protection and would be just as 
binding if, instead of being the very finest examples of the Printer's 


Art, they were printed on brown paper. But the fact that they are 
lithographed in two colors on the best paper money can buy does 
make a favorable impression on many people. You want the busi- 
ness of these people and our policies will help you get it. There are 
other features, besides their dress, that commends our policies to the 
insuring public ; their dress is simply indicative of their value. 
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at St. Louis. Mr. Armstrong was for- 
merly a special agent for the Travelers 
in the liability department, and is a 
brother of the Travelers liability man- 
ager for Indiana. He will devote his 
attention to the building up of the 
company’s steam boiler line in the St. 
Louis district. 





ANNUAL FIGURES ARE GIVEN 





Casualty and Surety Company Interest- 
ing Statements for the Year 
Ending Dec. 31 





The new annual statement of the 
American Fidelity of Vermont shows 
assets of $615,244, which is a gain of 
over $115,000. Its premium reserve is 


$169,202. Its loss reserve is $74,294, 
Its net surplus is $86,282, a gain of 
about $54,000. The company has ex- 


perienced a very good year. 

The North American Accident’s as- 
sets are $545,591, premium reserve 
$103,036, contingent reserve $37,840, net 
surplus $204,715, premiums $949,843 
(including $195,580 policy fees), losses 
$242,184. 

New Jersey Plate 
$479,450; premium reserve $154,899; net 
surplus $91,860; premiums $291,397; 
losses $115,191; plate glass premiums 
$256,318, losses $107,579; burglary pre- 
miums $35, 079, losses $7, 612. 

The United States Health & Acci- 
dent’s assets are $694,291, net surplus 
$225,504, total income for 1907 $893,755. 

The Standard Accident’s assets are 
$3,300,968, a gain of $290,845. Its sur- 
plus increased $123,419, making policy- 
holders’ surplus of $1,281,068. Its re- 
serves have increased $165,728. 

The Mutual Plate Glass of Shelby, 
O., shows cash assets $10,656, net sur- 
plus $9,656, total assessments and fees 
$9,892, total receipts $11,050, total 
losses $5,537. 

The United States Plate Glass In- 
surance Company of Philadelphia 
shows assets $203,326, premium reserve 
$15,541, net surplus $86,414, premiums 
$25,430, losses $9,073. 

The Woodmen’s Casualty of Spring- 
field, Ill, shows assets $129,956. 

Last year was the first full year the 
Federal Casualty of Detroit has been 
in business, so that its premium collec- 
tion of $292, 000 must be gratifying to 
the management. Its annual statement 
shows assets of $178,000. The Federal 
is now doing business in twenty-two 
states and expects to enter others dur- 
ing the year. A splendid outlook for 
new business and many agency ap- 
pointments. 

Citizens Trust & Guaranty, W. Va.— 
Assets $508,477; reinsurance reserve, 
$29,677; contingent reserve $59,000, 
other reserves $13,431, net surplus $86,- 
869, net premiums $59,128, losses $22,- 
331, dividends $21,000. 

The United States Fidelity & Guar- 
anty’s statement is always of interest 
in view of its prominence and activity. 
Its assets Jan. 1 were $3,844,231, gain 
$193,576; premium reserve $1, 334,980, 
gain $168, 476; claim reserve $489,331, 
gain $87,697; ‘net surplus $284,919, de- 
crease $70, 918; premiums $2,559,658, 
gain $243,627. The following figures are 
of interest: 
Gross earnings for a eccoccece SRM 
Earnings over SCS.... 1,259, 
Net losses paid in 1907.......... "833,696.33 
Amount added to assets.$193, 575. 83 
Depreciation in st 

and bonds ......... 112,895.95 

$306,471.78 

Dividends paid to stock- 

WORD 0600040000080 119,000.00 


Net earnings ......... 


Glass.—Assets 


$425,471.78 





Another Live Stock Concern Fails 

A receiver was appointed for the 
Farmers’ & Citizens’ Mutual Live Stock 
Insurance Co., of Michigan City, Ind., 
last week. Frank Mucha, of Hammond, 
whose application resulted in the Ham- 
mond Savings & Trust Co. taking over 
the affairs of the company, claims that 
it owes him $100 for a horse it insured 
and for which it refused to pay. He 





also claims it has been insolvent for 
six months and that its liabilities are 
about $4,000 for unpaid claims. 

The company has about 800 policy- 
holders in Hammond and northern In- 
diana, all of whom are personally liable 
for a pro rata share of its debts. The 
company has been in business for about 
a year. 





November Embezzlements 
Press notices and dispatches, as col- 
lated by the fidelity department of the 
Fidelity & Casualty, indicate, for the 
month of November, 1907, the follow- 
ing defalcations: 


Banks and trust companies............. $128,578 
Beneficial associations ..........eeee0. 12 
ES GONUUED o 00:0 000:00000080000060000 77,482 
General business ......... 906000eeeeees 141,951 
Insurance companies .......++seeesee0% 94 
OE OOS Snr ee 1,390 
Transportation companies .........++++ 19,000 
PTD «on 0 6.0606 0000000080000008 10,869 
TE, sirasccnscucsdcncinsaaseneed $380,487 





Lewis Joins the Agency 

J. A. Lewis, junior member of Neely 
& Lewis, Minnesota managers of the 
Employers’ Liability, has purchased a 
half interest in the Minnesota agency 
of the Aetna Life, joining hands with 
General Agent W. P. Mosher. The 
agency will be conducted by the 
Mosher-Lewis Co., with headquarters 
in Minneapolis. 





CREDIT INSURANCE SITUATION 





Companies Are Conservative in Their 
Undertakings and Believe the 
Recent Squall Is Over 








The credit insurance companies are, F 
readjusting their policies to suit the 
present changing conditions of the f-| 
nancial world, in some cases by an in- | 
crease in the premium and in others by ' 
increasing the initial or own loss. In! 
a few cases they have increased both 
the premium and the initial loss, the 
latter being mostly on that class of | 
risks that are among the luxuries, such | 
as automobiles and diamonds. They 
are declining to assume some risks 
which they formerly accepted. 

The companies are selecting risks 
with greater care than heretofore and ! 
are getting a better line on the busi- | 
ness both as to its moral and technical : 
sides, while the assured has become | 
more appreciative of the merits of this | 
class of insurance and is more open to 
reason and less inclined to repel solic- 
itation when approached. 

There was a greatly increased de- 
mand for credit insurance during De- 
cember and it has kept on growing dur- 
ing January. The credit insurance men 
more than any other class feel the fi- 
nancial pulse of the country and they 
say conditions are nearly normal and 
will stay that way until after the com- 
ing presidential election. The feverish 
speculative policy which nearly pros- 
trated the financial world during the 
last few months has about played out. 


Weeding Out the Chaff 

Some of the liability managers at 
Chicago are beginning to weed out their 
unprofitable risks. Some of these have 
been carried at manual rates at a loss. 
It is said that notwithstanding the ex- 
perience on these risks, other compa- 
nies are willing to come in and carry 
them at a lower rate than the manual. 
Some conservative companies appreci- 
ate the fact that there should be a re- 
vamping of their business in Chicago, 
even if it means quite a decrease in 
premiums. 








Over $2,000,000 in Premiums 

The Ocean Accident’s figures just out 
show assets $3,309,790, surplus $1,262,- 
704, premium reserve $1,046,584, claim 
reserve $623,086, contingent reserve 
$250,000. Its net premiums were $2,- 
367,013, a $500,000 increase. Over and 
above the legal reserves the Ocean for- 


j ton; W. H. Sullivan, Galesburg; Chas. 


' Hickman & 





tifies itself still further by a $250,000 


contingent reserve. The Ocean valued 
its securities on the December 31, 1907 
basis, marking off $322,736 for deprecia- 
tion. Yet its assets increase $316,000. 
The Ocean is one of the safest com- 
panies in the business and yet has made 
splendid strides in this country. 


CENTRAL ACCIDENT’S AGENTS 








Representatives of the Retired Com- 
pany in Several States of the 
Middle West 





The following are agents of the Cen- 
tral Accident, whose business has been 
reinsured in the Maryland Casualty: 

WEST VIRGINIA. 


Jos. H. Faudree, Charleston; W. H. Holmes, 

al Cumberland; E. E. ee Wheeling; H. 

Shelton, Huntington; N. Smith, Parkers- 
ies Ralph Whitebread, Wheeling 


ILLINOIS 
R. B. Wixson, Marengo; A. . Thorp, 
Aurora; E, H. Morgan, DeKalb; Wm. a Biety: 
Ottawa; G. G. Richards, Elgin; W. G. —— 
Beardstown; Owen Scott, Decatur; C. 
Herchenroder, uincy ; E. O. Blackwelder, 
Litchfield; Merrill, Watseka; E. J. 


Hutchinson, Champaign; F. S 
ton Park; Harry Schreiner, Rock Island; Cc. 
W. Dougherty, a Smee Stitely, 
pment T. J. Lee, Galva; H. 0. Snyder, Arcola; 
T. H. Johnson, Taylorville; re E. Stitely, Dixon; 
K. Brown, Momence; H. H. Lake, Quincy; 
Albert Kelley, Aurora; And, “Simpson, Evanston; 
F, J. W. ores Jr., Waukegan; B. K. artes 
Decatur; Jos. M. Kralovec, Chicago; L. 
Allen and Frank Tappin, Woodstock; J. T. m3 
nett, Galena; W. F. Bryan, Peoria; 0. J. yo 
ner, Mendota; Brummell Bros. Chicago; i * 
wer Rock Island; ia ‘ox, Mattoon; A. 
= Cullenane, Havana; P Cox, Rock Island; 
C. S. Carter, Macomb; J. i Coleman, Beards- 
town; W. E. Coffin, rbana; Wm. Drysdale, 
Peoria; Dial & Gardner, Benton; John Fuel- 
bier, Quincy; J. A. Goodmanson, Moline; Gib- 
bon, ickelman, Furst & Bourke, Peoria; 
Gochenour Bros., Vandalia; A. I. Goddard and 
. A. Leach, Elgin; B. Mendenhall, Dallas City; 
> ie Myers, Pontiac; H. B, Madison, Tuscola; 
J. McGee, Jr., Danville; F, X. Newcomer, 
Sixda; O. J. Nelson, Morris; M. O’Donnell, 
Effingham; Basil O’Neal, Kankakee; E. R. 
Partlow, Danville; ° . Poust, DeKalb; 
Reynolds & Ward, Joliet; Roach & Morrissey, 
Champaign; — Reed, Bloomington; M. Rhodes, 
Galesburg; Ruckel Schwengel, Springfield; 
Stamper Rue, Alton; T. P. treeter, Prince- 
2 
& Son, Cairo; G. A. Stadler, Decatur; yt 
Glassco Co., Charleston; Griffenberg & Buck, 
Morton Park; R. W. Hosmer & Co., Chicago; 
Co., Monmouth; D. Houle, 
Kewanee; A. L. Hamilton, ‘Waverly; M. F 
Hook, Jacksonville; E. J. Haines, Decatur; C. 
Holland, Pekin; J Kaufman, Chicago; M. 
B. Marvin, Freeport; A. D. Morrison, Chicago; 
Miller & Shreve, Bloomington; Irving Mayor, 
Carthage; Jacob Stump, Jr., Mattoon; C. S. 
Sellers, Paris; a W. os r and Mary F. 
Bauer, Peoria; rimble, Ottawa; 
Troxell, kena rs a a ig David 
soe B. C. Vasen, Quincy; C Vail, Chicago; 
W. Williams, Rockford; G. N. Wright, Kan- 
ae Winfield Woods, Mattoon; E. S. Walker, 
Springfield; J. C. Wetzel, Sterling; G. F, Zaneis, 
hicago; J. H. Yingst, Centralia. 
WISCONSIN 
Elmer H. Palmer, Antigo; D. E. Veugin 
Appleton; Con W. Lloyd & F. A. Dundas, sh- 
land; J. P. Witwen, Baraboo; Markham & 
Markham, poorer Dam; A. R. Boerner, Cedar- 
burg; Be 1 Wei Chippewa Falls; W. K. 
Galloway, Emil einfeld and M. B, Hubbard, 
Eau Claire; W. W. Gott, Elkhorn; Regina Smith, 
Fox Lake; Wm. DeSteese, Fond du Lac; Wm. 
qeenens, Green Bay; C. C. Smith, Hayward; 
M. Erickson, Hurley; E, E. Rohlf, aaywars 
Edwin C. Bailey, ’ Harvey and A. 
Caine, Janesville; H. J. Mulholland, we. 
F, A. Blackman, Kenosha; Wm. Walker — 
W. B. Tscharner, La Crosse; TB .. Healy, 
Fish & Schulkamp and H. F. Wilke, Madison; 
F. A. Adler, Mauston; M. G. ow 
Marshfield; Wm. ay Merrill; D. Grim- 
mer, Marinette; Byron A. Morgan, Frilackun, 
Etter & Treat, Monroe; W. F. oodward, a 
ville; G Barlow, "Neenah; Truman Phelps, 
Oconto; Fernandez & Laabs, Oshkosh; E. R. 
Smith, Port Washington; M, Downey and W. 
O. Kelm, Portage; James ‘itten and J. A. 
Gemmill, Racine; Nash & Sargent, Ripon; Rice 
& Roberts, Sparta; H. J. Finch, Stevens Point; 
J. Lawrence, Berge Ba ; "John Howe, Su- 
erior; J. O. Frish, Toma W. H. Laabs, 
aupaca; J. J. Muckerheide oe F. E. Chartier, 
Wausau; Benj. Kastein, Waupun; G. E. Gerken, 
Waukesha; C, P. Mooers, West Bend, 
OHIO 
Mayer & Crider, Lima; Fred M. Smith, St. 
Marys; Arnold & Hassenier, Wapakoneta; Ed. 
E. Shaffer and Jno. R. Gow, Bellaire; Daniel L. 
Case, The Parrish-Fitton Ins. Ageney § and Cliff 
ht and 


Matousek, Mor- 


Hawthorne, et Har 

Billow-Burnett & = eld; d: Smith, 

East Palestine; W. Ww Iford, Salem; Chas. D. 

Lisbon; 'W > * ‘Crowlerd, East Liver- 

goes Miser, Coshocton; Chas. A. Lewis, 
~~ Ww. V- Flickinger, C. E. Miller, wens A. 

Drake, se Hartz, Evarts-Tremaine Co., F, A. 


Billings, F. C. Harven, Roy Jackson, paige A. 
Blasis, F. P. Brown, Julius Timendorfer, D. H. 
Goldsmith, Harry Goldsmith, Louis G. Gold- 
smith, Chas. Lavayea, Chas. E. Pleyer, F, S. 
Haskins, John Verera, H. Lehtheim, F. V. 
Faulhauber, Frank Schwentner, Chas. F. 
Thomas, Albert Forsch, Chas. Mueller, Casper 





A. Mueller, Chas. Wadsworth, W. W. Tremaine, 
C, E, Dixon, W. B. Roder, Cc. L. Burridge, Max 
Levi, A. C. ow. Chas. W. Voth and Jacob 
Keller, Cleveland; R. Preisendorfer, Defiance; 
J. Pfeiffner, r-Ut.. Burkle & Lehrman, 


Sandusky; Bateman, Washington ©. H.; 
Leslie C. Mithoff, John Field, saat O'Kane, 
Chas. M. Seibert’ and J. E 


Hoff, Columbus; 
The McCormick-Cherrington Co., Gallipolis; F 
C. Long, Xenia; Brush Parker, Norwood; ats 
Ins. Agency, Cincinnati; H. C. Miley, Findlay; 
A. , fae ae Kinton; C. M. Osburn, 
n & Brandt, Logan; W. M. Helms, 
Maxwell and F. > McClain, Steuben- 
- 4 Vaan Kuch and Dan R, Young, Paines- 
ae M. J. Reese, Newark; Geo, Croszy, Lorain; 
T. Merrill, Merwin Jackson, F. H. Dodge, 
florris Dreyfus, Geo. H. Eiben, A. J. Buckwell, 


Merrill, Dodge & qn Co., Chas. Holton 
and Frank lark, oledo; Chas. R. Moses, J. 

Evans and Theo, A. Johnson, Youngstown; 
McKinley & Gottschall, Marion; A. W. Clark 
Troy; Cyrus Hodson, Piqua; C. D. Kidd and 
McCabe & Shepherd, Dayton; Jno. R. Me- 
Donald, Zanesville; C. E. Brolton, Caldwell; 


Eastman & Gosling, Ottawa; Alois Kessler and 
Albert Kessler, Mansfield; M. C. Clark, Ports- 
mouth; Chas, C. Ballmer, "Fostoria; Elizabeth G 
Slatey and Noble & Fiege, Tiffin; J. M. Fife, 
Canton; LS C. Anderson and Hugo rm 
Sidney; D E. Holloway, Akron; J. V. Waldeck, 
Warren; cc Mathias, Sew ’ Philadelphia; J. 
Clinton Crooks, Beverly. 
INDIANA 

B. N. Connelley, Pendleton; Tecumseh Kil- 
gore, Muncie; P. M. Crume, Peru; Thos, Dunn, 
Redkey; H. M. Coulter, Lebanon; Stafford & 
Stout, Crawfordsville; Haynes & Haynes, Gary; 
Geo. Ww. Pangborn, Indianapolis; H. Lukens & 
Son, Alexandria; Heritage & Boland, Anderson; 
M. F. Campbell, Auburn; W. S. Holcombe, Bed- 
ford; Harry A. Axtell, Bloomington; c i - 
fer, "Boswell Jerry McOsker, Brownstown; 

Doney, Cambridge City; J. W. Robb & mi 
Climsean Kinney & Kinney, Columbus; J. N. 
Barnard, Daleville; D. E. Scott, Decatur; G. 
Ww. Lewis, East Chicago; G. M. McRoberts, El- 
Tate & Co., Evansville; Schrader & 


wood; J. B. 
Wilson, Ft. Wayne; J. Bauer & Son, Ft. 
Wayne; O. J. Shuck, Franklin; G. R, Ha 
Goshen; R. B, Evans, Greencastle; J. A. Pat- 
Dixon, Linton; 


terson, Indiana Harbor; N. G. 
Ward Painter, Mid- 


Bone & Barnes, Lafayette; 
dietown; E. P. Moore, Mitchell; Ww. S. Rhyan, 
Monticello; C. H. Carson, Mt. "Vernon; G. W. 
Love, Muncie; Hunt & i, Bg Castle; 
W. Holmes, Portland; gger, Richmond; 
C. E. Lambert, Rockvi %, ‘onl on & Durham, 
Seymour; E. H. D. Young, Shelbyville; Ladd & 
Asbury, Sullivan; E. G. Huthsteiner, Tell City; 
L. M. Pierce, Valparaiso; Neil Lumaree & Co., 
Wabash. 





Philadelphia Casualty’s Year 
President Armstrong of the Phila- 
delphia Casualty in addressing agents 
as to its annual figures, says: 


I am able to announce to you that after pro- 
viding $10,000 for taxes accruing on 1907 busi- 
ness, $2,200 for bills payable and $34,636 from 
the book value of the securities of this company, 
the surplus of the Philadelphia Casualty Com- 
pany on December 31, 1907, was $66,637. Every 
security is listed at the current quotations on 
Dec, 31, 1907. This is a most remarkable show- 
ing in consideration of all the peculiar and ab- 
normal conditions surrounding the country. 

The su — shown last year was $42,582, there- 
fore the difference of $24,055 shows an increase 
of about 60 percent. he total admitted assets 
increased from $736,967 at the close of 1906 to 
$841,019 at the close of business 1907, an in- 
crease of $104,052. Reinsurance reserve in- 
creased from $277,806 in 1906 to $317,240, an in- 
crease of practically $40,000. ss reserve in- 
creased from $80,887 to $105,976, showing an in- 
crease of over $25,000. The surplus and re- 
serves to policyholders has been increased from 
$701,275 in 1906 to $789,853 in 1907. 


The Philadelphia Casualty presents 
its statement certified to by an inde- 
pendent audit company. 





Will Reincorporate Soon 
The United States Accident Associa- 
tion of Detroit, which is absorbing sev- 
eral other assessment disability com- 
panies, will probably apply for a new 
charter as a stock company within a 
few days. The name for the new com- 
pany has not been finally decided upon. 
United States Indemnity Company 
suited the stockholders very well, but 
the point has been raised that so many 
insurance companies have the words, 
United States, as part of their name 
that greater confusion is likely to re- 
sult. The name American Indemnity 

Company may be the final choice. 





CASUALTY NOTES 


The Wisconsin Health & Accident of Fond 
du Lac, Wis., has gone out of business. 

The Wisconsin department has made an ex- 
amination of the Aetna Accident & Liability as 
of June 30. 

G. W. Stevens, home office manager of the 
wees glass department of the Empire State 

urety, has resigned. 

Walter E. Hart, special agent for the Fidelity 
& Deposit, has been appointed assistant general 
_ & ‘Arnold in Chicago, taking effect 
an, 15. 

While the Pacific Mutual Life has withdrawn 
from Wisconsin as a life company, it will con- 
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tinue to write accident and health business in 
that state. 

The Woodmen’s Casualty of Springfield, IIL, 
has just opened Wisconsin, and has put Charles 
Wach of Oconto Falls in charge of the eastern 
part of the state. 


The Atlantic Casualty, with offices in the North 
American building, Philadelphia, announces it will 
begin business this month. George W, Smith, 
Jr., is general manager. 

Bell & Moberly become general agents of the 
Title Guaranty & Surety for Colorado, Idaho, 
New Mexico and Arizona, with headquarters in 
the Cooper building, Denver. 


The Milwaukee Jewelers club will consider a 
plan to insure members against burglary at its 
monthly dinner at the Blatz Hotel in February, 
and it is expected that a jewelers mutual will 
be organized. 

The reinsurance committee of the Surety Un- 
derwriters Association has dissolved. It was con- 
sidered no longer practical to continue it. The 
Surety Underwriters Association itself, however, 
continues in full force and action. 

‘The Menasha Paper Company, Ladysmith, 
Wis., which had a fly-wheel burst in its plant a 
few weeks ago causing $4,000 damage, carried a 
fly-wheel policy in the Fidelity & Casualty taken 
out not long before the accident. 


Robert G. Hazeldine, formerly assistant treas- 
urer of the Casualty Company of America, has 
been elected secretary of the Philadelphia 
Casualty. Mr. Hazeldine was for many years 
connected with Continental Fire of New York. 

Police at Springfield, Ill, are looking for 
H. C. Hansen, formerly an agent of the Con- 
tinental Casualty, but more recently represent- 
ing himself to be an agent of the American 
Friendly Aid society, of Urbana, Ill. He is 
charged with taking applications and keeping the 
money. 

The American Credit Indemnity last year did 
the largest business and had the os year in its 
career. There was a very material increase in 

remium receipts over the record of the year be- 
ore and the present outlook is that the company 
will have a still better year in 1908, as the recent 
financial flurry has given an added impetus to 
the business. 


C. F. Pogge of Chicago has been appointed 
eneral agent for the accident department of the 

etropolitan Casualty in Cook county. He al- 
ready has the state for the plate glass depart- 
ment and it is not unlikely that he will have the 
same field for both branches in the near future. 
He has made a success of the plate glass. The 
company has tried four or five men to handle 
the accident department, but they never accom- 
plished much. 


CASUALTY APPOINTMENTS 
Wisconsin 


Fid. & Cas.—Thomas Barrett, Kennan; A. G. 
Nicoud, Milwaukee. 

. Metrop, Surety—J. D. Carr Company, Osh- 
‘osh. 

North Amer. Acc.—G. F. Dore, Milwaukee. 

Time Indemnity—C. J. Osborne, Crandon. 

Travelers—T. M. Mathews, Kenosha; J. E. 
Hewitt, Milwaukee. 

N. . Acc. & Ben.—Christ Josie, Symcon; 
J. E.. Goodwin, Prilla; J. G. Pierner, Laona. 

Standard Acc.—E. T. Heasler, Madison; F. A. 
Remick, LaCrosse. : 

Time Indem.—J. H. Kress, Phillips; G. G. 
Dunber, Sparta; Union Acc. n.—Wm. Klei- 
ber, Milwaukee; James Killips, West Allis. 

United American Life—W. J. Davis, Abrams; 
N. J. Lau, Cassville. ; 

U. S. Cas.—R. P. Brown, Antigo. 

Wis. Cas.—Chas. Jesse, Elmhurst; 
Johnson, Wausau. : 

Chippewa Valley Cas.—Martin Weyenberg, 
Menasha. ; 

Consolidated Cas.—G. W. Sommers, Milwau- 


ee. 

Fid. & Cas.—L. J. Conway, Milwaukee; W. 
H. Cleary, Spooner. 

Illinois Surety—J. E, Sager, Coleman. 

Northern Cas.—Adolph Hotlen, Clifford Cool- 
idge, Everett Morror and J. B. Ray, Madison; 

m. Mitten, Milwaukee. 

Ohio 

American Cas.—Gilbert Stearns, Cleveland. 

Commonwealth Cas.—Homer Wilbur, South 
Zanesville. 

Federal Cas.—J. S. Mallett, Toledo. 

Frankfort—W. E. Fite, Jackson; Wm. Hart- 
ley, Columbus. : 

Maryland Cas.—F. A. Jones, Middletown, 

North Amer. Acc.—A. D. Stewart, Toledo. 

Michigan 

North Amer. Acc.—H. N. Otton, 
Rapids; Frank Hullinger, Lansing. ; 

Soaein Preferred Acc.—Harry Zacharias, 
Saginaw. 

f S. Health & Acc.—T. C. Schafer, Saginaw. 

Citizens Prot.—M. M. Waller, West Branch. 

Mutual Cas.—E. L. Lynch and H. B. Carr, 
Grand Rapids. 

Peoples Health & Acc.—Wm. Mears, Alpena; 

it 

ohn Keene, Cadillac; Jacob Brondyke, D. W. 
ayles, Grand Rapids; F. R. Riper, Muskegon; 
F. H. Miller, Remus. 

Workingmens Mut. Prot—J. O. Hayes, 
Dowagiac; G. O. Pound, C. A. Verkerke and A. 
A, Lawton, Grand Rapids; Isador Glassman and 
Cc. E. Lantz, Kalamazoo; — Scheffer, Lansing; 





Theodore 


Grand 


w. H. Trussell, Mt. Pleasant; D. D. Waltz, 
Niles. 
Indiana 
Great Eastern Cas.—G. H. Busser, Indian- 


apolis. 

North American Acc.—G. D. Crow, Indian- 
apolis. 

Travelers—A. J. Hassmer, Lawrenceburg. 
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TWO PONDS MEET TOGETHER 
(CONTINUED FROM PAGE 3) 
insisted upon being hosts indeed, and 
the visitors found their money was 
counterfeit if they attempted to use any 
of it. The Dutch lunch was much more 
enjoyable than a more formal affair 
would have been and was in perfect 

keeping with the other proceedings. 

Gander James V. Barry, insurance 
commissioner of Michigan, the “roast- 
meister” was introduced by Most Loyal 
Gander Benallack. Again did Mr. Barry 
add to his laurels as a toastmaster, if 
that is possible. Benallack has good 
money that says Mr. Barry has Chaun- 
cey Depew beaten to a frazzle in that 
capacity already. 

After passing out a parcel of general 
roasts and telling some of his “inimi- 
table stories’—that’s what they call 
Depew’s productions—he called upon 
the “grand old man” of Michigan, N. 
B. Jones, of the Spring Garden. It 
must be a source of great satisfaction 
to hold in the hearts of his fellow- 
workers so warm a place as that held 
by Mr. Jones, for the expressions of af- 
fection for him are all sincere. He 
gave one of his kindly talks and ended 
by presenting to Past Most Loyal 
Grand W. F. Hawxhurst, a beautiful 
stickpin, representing a blue goose fly- 
ing, which Mr. Hawxhurst accepted 
very fittingly. 

Whitney Can Roast Also 

Frank H. Whitney, vice-president of 
the Michigan Fire & Marine showed 
himself no novice in the art of roasting. 
He gave the “roastmeister” all that was 
coming to him and then poured out a 
tale of woe about how he had had to 
sell his home and move because the 
police would not prevent “Shad” Ab- 
bott, who lived next door, from mak- 
ing night hideous by reciting the speech 
he was going to deliver at Columbus, 
when the Michigan pond went down 
there. Mr. Abbott, who also is a past 
most loyal gander, was then presented 
by him with a pin like the one given 
Mr. Hawxhurst. 

Mr. Abbott, in the course of his ac- 
ceptance, explained that he had accom- 
plished his desired end in driving Mr. 
Whitney out of his neighborhood and 
he seemed to be satisfied. 

Smith and Deatrick Chaff Each Other 

Presentations being in order, Carroll 
L. DeWitt presented to Charles A. 
Reekie a little volume of “Good Stories 
from the Ladies’ Home Journal,” al- 
leged to have been sent him by Edward 
Bok, editor of that well known publi- 
cation, for the express purpose of pre- 
senting it to Mr. Reekie, in recognition 
of his kindly allusions to the paper and 
his good influence in his behalf. 

John Smith, of the Ohio Farmers, 
one of the Buckeye contingent, talked 
of the ties that bind Ohio and Michi- 
gan, of the good of the order and some 
things that its members ought to seek 
to accomplish. He took a few good 
natured swipes at “Pete” Deatrick, Ohio 
state agent of the Home, of New York, 
intimating that Deatrick was trying to 
do some business for his little com- 
pany but could not accomplish much 
in the face of the Ohio Farmers com- 
petition. It was Deatrick’s turn next 
and he left a strong impression that 
Smith was bluffing. 


Poetry at So Much Per 

Then came a work of art. William 
Tecumseh Benallack, most loyal gan- 
der, special agent, electrical expert, 
prince of humorists and official poet 
of THe WeEsTERN UDERWRITER, was the 
speaker. He explained that when he 
received his certificate as official poet 
he reached the pinnacle of his ambi- 
tions. But the office has been not 
without its tribulations. He has been 
overwhelmed with requests from field 
men and others to immortalize them in 
song and get them into the limelight. 
So insistent have been these calls that 
he could not respond to them all, and 
accordingly he selected those who sent 
remittances and gave them space ac- 
cording to the size of the checks. Com- 





missioner Barry came in for eight lines 


of beautiful verse. Joseph W. O’Brien, 
being less appreciative of the value of 
poetry, must have sent a _ smaller 
amount, for he got only a limerick. 
“Pete” Deatrick undertook to buy 
poetry on the installment plan. He sent 
a dollar to start with and said he would 
send more after the poem was delivered; 
but Benallack is not keeping books, so 
he gave him only four lines and will 
add another stanza when Deatrick 
raises another dollar. 

Charles L. Hecox, once of Michigan, 
later of Ohio, now of Chicago, citizen 
of the world, greeted his many friends, 
which included everybody present. 

Minnesota Ganders Entertain 

The Minnesota Blue Goose gave a 
Dutch lunch and smokefest at its club- 
rooms last Saturday evening. There 
was music, whist, cribbage, lunch and 
smokes, but no speeches. A number of 
local agents were on hand to inspect 
the clubrooms and mingle with the 
ganders. 

Whether it was intended for the edi- 
fication of the Blue Goose or not, dur- 
ing the session a fire broke out in the 
Minneapolis wholesale district and a 
number of field men and local agents 
went to witness it. Some of the Min- 
neapolis and St. Paul agents responded 
to the invitation and were nicely en- 
tertained at the Blue Goose headquar- 
ters. One of the visitors was J. B. Tall- 
man of Chicago, most loyal gander in 
Ulinois. He was accompanied by R. 
D. Harvey, assistant United States 
manager of the Royal Exchange. 

Stunts Pulled Off 

Stafford, Chamberlain and good old 
“Bill” Cree were there, coats off, sleeves 
rolled up and dispensing hospitality and 
Dutch lunch with a right good will. 

Percy Churchill, who abandoned in- 
surance for the operatic stage, and then 
reentered the field, entertained with 
songs. Chamberlain told his inimitable 
stories, others did their stunts. Staf- 
ford and Cree just worked. 





Southern Cities Improving 

Knoxville, Tenn. that erstwhile 
“warm member,” where fires were of 
almost weekly occurrence until a short 
time ago, is passing into the possibly 
profitable ranks, much to the satisfaction 
of companies. The metamorphosis along 
Gay street, the principal business thor- 
oughfare, is principally responsible for 
this changed condition, brought about by 
the equipment of a majority of the pre- 
vious fire breeders with modern auto- 
matic sprinkler service. Companies 
that retired from this section, and some 
that pulled out of the city altogether, 
are going back and there is no longer 
an embargo on the heavy value district. 
The example furnished by Knoxville is 
being followed by other cities of the 
south. Chattanooga, Nashville, Mem- 
phis and others are likewise providing 
sprinkler protection and it is predicted 
that, in a short time, the unprofitable 
experience of southern cities will be but 
a memory. 





More About Matches 

Fire Marshal Creamer of Ohio says 
as to “double dip” or bird’s eye 
matches: 

The “double dip,” “double tip,” or “bird’s 
eye” match, as it is variously called, hides less 
terrors than the parlor matches which is the one 
in common use. The “parlor” match which 
lights with little effort and gives out no dis- 
agreeable odor is a great luxury and a very ex- 
pensive one, for it destroys each year in America 
millions of roperty and hundred of lives. 

The “double dip” match is now made to some 
extent in every match factory and can be had of 
almost all grocers. So, you are favoring no par- 
ticular manufacturer in buying it. 

The heads of these matches are made in two 
dippings. It is claimed by the manufacturers 
that they are noiseless; that th do not ex- 
plode and throw burning chemicals about; that 
when rubbed by articles that are moved on 
mantle or desk, or by a foot on the floor, they 
do not light because the friction is not made on 
the sensitive tip and that a box of them cannot 
ignite by a fall. 

It is true they never | and fly when 
scratched. But the fires sta by flying chem- 
icals from match heads seldom result in any 
great loss of property because the striker of the 
match is always on the spot to put out the fire 
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Rule Concerning Transfer of Insurance 
Said to Be Violated in Handling 
Petroleum Business 





Oklahoma continues to be heard from 
and at regular intervals. The saloon 
hazard having been disposed of, the oc- 
cupation tax occupied the attention of 
companies, and while wrestling with 
that problem there comes a complaint 
that some companies are not following 
the proper course in connection with 
the writing of crude oil in metal tanks. 
This feature is parallel with the whisky 
warehouse business in Kentucky, which 
bobs up from time to time, it being 
claimed that some of the agents cover 
whisky while contained in bonded 
warehouse and make transfer of policy 
to cover other liquor in another ware- 
house. Out in Oklahoma, chiefly at 
Tulsa, they are reported to be doing the 
same thing with crude oil, endorsing 
transfer from one tank to another, 
without removal of the oil originally 
insured. This is in direct conflict with 
the rule, which provides that a trans- 
fer must follow removal of the prop- 
erty insured in the original location, 
thus preventing assured from evading a 
short rate cancellation. Cooperation is 
being solicited for strict observance of 
the rule. 





Will Appoint Special Agent 
The Ohio German of Toledo will ap- 
point a special agent in the near future 
for Kansas and Oklahoma. It is seek- 
ing an experienced man. 





Brown Moves to Des Moines 
George A. Brown, special agent of 
the Western of Pittsburg for Minne- 
sota, lowa and Missouri, has moved his 
headquarters from Milwaukee to 505 
Crocker building, Des Moines. 





Bryson Jones Enters Firm 

R. Bryson Jones, who for ten years 
has been a member of the firm of 
Gable, Johnson & Jones, enters the 
firm of R. B. Jones & Sons, the Kansas 
City (Mo.) agents. He is the eldest 
son of R. B. Jones, the senior partner. 

The agency represents the Royal, 
National of Connecticut, Orient, Fed- 
eral, Calumet and Western Reserve, 
and has the general agency for western 
Missouri and Kansas of the American 
Bonding and Ocean Accident and Guar- 
antee. 





Dwelling Rates Demoralized 

Dwelling rates at Des Moines have 
been sliced, butchered and mutilated 
beyond recognition. Two new fire sta- 
tions have been erected in the northern 
part of the city and others have been 
improved and enlarged. This better 
equipment has had much to do with the 
decline in the rates and there is no tell- 
ing where the fight will cease. 





Denver Paper Raises Trust Cry 

Talk is renewed in Denver of an al- 
leged underwriters’ trust. One of the 
newspapers there is suggesting to the 
attorney-general that he take action to 
break it up. Insurance men deny the 
report of any combine, and the attor- 
ney-general says he has no evidence to 
show that such an organization exists. 


Makes Them Clear Aisles 

Fire Marshall Siegel of Des Moines 
has started a crusade to compel the 
wholesale merchants to keep the aisles 
leading to windows on all floors free 
from goods. He stated that the loss on 
the Pratt risk would not have amounted 
to $500 if stored goods had not kept 
the fire fighters away from the blaze. 
The firemen were forced to move hun- 
dreds of pounds in packing cases away 
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get to the center of the building. The 
merchants are objecting to leaving aisles 
to the windows open, claiming that 
too much valuable room is lost. They 
cannot be made to see where any 
money is to be saved by giving the fire- 
men free access to buildings. 





To Appoint a Field Man 
Superintendent of Agents Hogue of 
the Scottish Union is expected in the 
northwest soon to appoint a special to 
succeed B. M. Culver, who was pro- 
moted to the home office. 





Meister Enters the Firm 

Nat Meister, for the past five years 
manager of the insurance department 
for Hastings & Heyden, also special 
agent for the Dubuque F. & M. in 
Nebraska, has entered into a partner- 
ship with Hastings & Heyden to con- 
tinue the general insurance business. 
The firm will be known as the Hastings 
& Heyden Insurance Agency and the 
business will be conducted at the pres- 
ent location in the Bee building, 
Omaha. 





Mutual Reorganized 

The Merchants National Mutual Fire 
of Fargo, N. D., has been re-organized 
and a new board of directors elected 
consisting of W. C. McFadden, Lars 
Christianson, N. G. Eggen and E. H. 
Wilder, of Fargo; J. F. Read, who has 
been acting as state agent of the Se- 
curity Mutual Fire and the Retail Mer- 
chants Mutual Fire at Grand Forks; 
J. H. Tenvoorde, secretary of the Re- 
tail Merchants Mutual of Minneapolis; 
and A. L. Ober, F. G. Stoudt and C. L. 
Thurber of Chatfield, Minn. The new 
officers are W. C. McFadden, presi- 
dent; Lars Christianson, vice-president; 
F. H. Wilder, secretary; J. P. Read, 
treasurer. 

Mr. Read will move the state agency 
of the companies he represents from 
Grand Forks to Fargo and occupy the 
same office rooms with the Merchants 
National Mutual. 

The net premiums for 1907, reported 
by the Merchants’ National Mutual of 
Fargo, N. Dak., are $81,629, net losses 
$52,552. Its assets are $61,286. 





Has $3,900 to Distribute 
The final report of the receiver of 
Property Mutual Fire of Waterloo 
shows about $3,900 on hand to be dis- 
tributed among 700 policyholders. This 
practically winds up the affairs of this 
ill-fated company which went down un- 
der the management of the unfortunate 

Evans, who committed suicide. 





Antitrust Bill in Oklahoma 

Oklahomans do not propose being 
outdone or doing things by halves, so 
the legislature has under consideration 
an antitrust measure which will pretty 
well govern combinations. The bill is 
more than likely to pass both houses 
without opposition and will affect or- 
ganizations of farmers’ unions, labor 
unions, associations of merchants, and 
fire insurance companies. 

The bill defines a trust as “a combi- 
nation of capital, skill or act or acts of 
two or more persons, firms, corpora- 
tions, partnerships or associations and 
unions of persons, or any two or more 
of them. 





Mutual Men to Meet 

The annual meeting of the Nebraska 
Association of Mutual Insurance Com- 
panies will be held in Lincoln, Neb., 
Jan. 23-24. Aside from reports, gen- 
eral discussion and election of officers, 
papers will be read as follows: 

“Shall We Insist on a Fire Marshal 
Law for the State of Nebraska?” by 
F. E. Linch, of Lincoln, Neb.; “Adjust- 
ment of Losses,” by V. J. Hallberg, of 
Axtell, Neb.; “Our State Association; 
Is It Worth Its Cost?” by W. 
Moore, of Munden, Kan.; “The Impor- 
tance of Attending the American Asso- 
ciation to be Held in Des Moines in 





1908,” by Mrs. M. C. Hitchcock, of Lin- 
coln, Neb.; “Should Farm Insurance 
Companies Write at a Flat Rate or 
Adjust the Rate to the Hazard?” by 
A. C. Hull, Hastings, Neb. ? 

Insurance Deputy Pierce will deliver 
an address. 


Will Become Middle West Fire 

The Northwestern National of Valley 
City, N. D., will change its name to the 
Middle West Fire as soon as it is ap- 
proved by the North Dakota depart- 
ment. This is done in view of the sim- 
ilarity of name with that of the well- 
known Northwestern National of Mil- 
waukee. 

Two new members have been elected 
to the board of directors: L. B. Hanna, 
capitalist, of Fargo, and James Grady, 
cashier of the American National Bank 
of Valley City, N. D : 

The company is not operating outside 
of its home state at present. Its busi- 
ness in North Dakota last year was: 
Total premiums received, $18,487; to- 
tal losses incurred, $3,481. During the 
year the capital stock was paid in in 
full, making it $100,000. 





Hawkeye in Iowa 
The Hawkeye’s Iowa premiums writ- 
ten last year were $399,742. Its total 
premium income was $598,433, a gain 
of $151,559. Under the Iowa reserve 
requirements its net surplus is $273,483. 





Putting Up a Reserve 
Under the new Iowa laws, the mu- 
tuals are required to put up a reserve of 
10 percent of their premiums until 40 
percent is reached. It must not exceed 
50 percent. Some of the small mutuals 
never carried a reserve. 





Missouri Agency Appointments 

Amer, Cent.—L. C. Schenimann, Hurdland; 
Bland & Williams, St. Louis, 

Austin—Methud & Ada: St. Louis. 

Citizens—John land, Union; Batterton 
, eee Columbia; Marius G. Ford, Kansas 

ity. 

Cermania—R. H. Bruce, Dearborn. 

ei G. Yutz, Moberly. 

_Phenix—Ralph M. Atterbury, Kitanta; ww. FZ. 
Siple, Coffeyburg; J. M. Cox, Koshkonong; Al- 
bert P. Cottell, Pomona; A. D. McCroskey, Stew- 
artsville. 

——s Garden—Z. H. Savage, Maysville; L. 
F, Henry, Stewartsville; H. T. Bradley, Pattons- 


burg; Cowherd Bros., Kansas City; P. R. 
Spicer, Kansas City. ’ a 





School Policies Cancelled 

Upon the action of Commissioner 
McComb, of Oklahoma, ordering all 
fire and tornado policies on the state 
schools cancelled (which was allowed 
placed by former Commissioner Fil- 
son and by means of which Oklahoma 
Territory, it is claimed, was mulcted 
out of $5,000), the normal school build- 
ings at Alva, Edmond and Weather- 
ford, have been covered again, the 
amount placed being $275,000. By the 
cancellation of the policies covering the 
Alva school building alone, the state 
has saved over $1,000. The new poli- 
cies are for a term of five years, and 
placed with standard companies ap- 
proved by Commissioner McComb. 





Figures of Two Mutuals 

The Iowa Assessment Mutual Fire, 
of De Witt, Iowa, shows cash assets 
$18,651; reserve, $4,105; net surplus, 
$14,246; premiums, $65,707; losses, $30,- 
829; amount in force, $9,955,260. 

The Grain Shippers’ Mutual Fire, of 
Ida Grove, Iowa, shows assets, $50,- 
198; net surplus, $45,463; premiums, 
$100,285; losses, $40,227; amount in- 
force, $6,927,000. 





Minnesota Agency Appointments 

Home—Miss Bessie Crawley, Keytesville; F. 
M. Kern, Polo; W. H. Roberts & Son, Lewiston; 
C. U. Edwards, Pineville; G. H. Middlekamp, 
Hawk Point; E. V. Burdett, Garden City; W. 
3 Poynter, Schell City; W. C. Goshorn, Bell- 

ower. 

North America—P. K, Gibbons, Edina; R. M. 
Atterbury, Atlantic; F. M. Kern, Polo; Cabell 
Gray, St. Louis; G. H. Spencer, Lees Summit; 
L. T. McGee, Salem. 

N. W. Nat’l—M. E. Fosher, Linneus; J. W. 
Taylor, St. Louis. 

oyal—G. A. Cram, St. Louis; H. C. Black, 
Wellsville. 


SURPLUS LINES 
Der Lasel Agente. exly efter the sepeias cheanele bore, been gubausel We can furnish you a policy 
‘mentcan aco borinnss ’t rou h - fe ta Wee se th comnmlaion. pai ; 
-— 1 ~ against fire oh anguhens in the United States, Europe or Canada. 10%. 
WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS 


MARSH & McLENNAN 


Ohicago Office: New York Office: 
159 LA SALLE STREET 54 WILLIAM STREET 


Teutonia 


Fire Insurance Company 


London Office: 
123 BISHOPSGATE STREET 


GERMANIA 
FIRE INSURANCE COMPANY 





of Dayton, Ohio. NEW YORK 
INCORPORATED 1865 ORGANIZED 1859 
Cash Capital, $1,000,000 00 


Cash Assets “o> ie oe $685,661.92 Assets, ‘ - a $5,178,071 22 
Net Surplus over capital and all liabilities 487,128.90 Net Surplus, “ = $1,094,932 62 


EDWARD PAPE, Pres. T. A. LEGLER, Vic:-Pres. HEAD OFFICE: 
J. LINXWEILER, JR. Sec’y. Cor, William and Cedar Streets 


VIRGINIA STATE!) Louisville Insurance 


INSURANCE COMPANY Company 


OF RICHMOND ) 
on &e at FIRE AND TORNADO INDEMNITY 


ident 
Robert Lecky, Jr., V. Pres. and Sec’y 
$821,402.48 








Assets - - «+ - In business continuously under the same 
Surplus to Policyholders - 


859,122.21 management since 1872. 
Agents Wanted ia Illinois Application from leading agencies solicited. 
ee | eye te On 


General Agents 
GEO. L. PLATT, Special Agent , 
152 Le Salle St. , , 184 La Salle Street Chicago 


GORHAM-BRADEN COMPANY, GENERAL AGENTS 


10 South Fourth St., Minneapolis, Minn. 


Camden Fire Ins. Assn. of Camden, N. J. County Fire Ins. Co. of Philadelphia, Pa. 
Capital Fire Ins. Co. of Concord, N. H. New Brunswick Fire Ins. Co. of New Brunswick, N.J. 
Hawkeye Ins. Co. of Des Moines, Ia. New England Underwriters Ag'cy of Concord, N. H. 
New Amsterdam Casualty Ce. of New York, N.Y. Illinois Surety Company of Chicago, III. 


AGENTS WANTED IN MINNESOTA AND WISCONSIN 
Organized in 1867 


GERMAN FIRE L 


Insurance Company 
of WHEELING, W. Va. 


Cash Capital, . . . 
Net Surplus, . . . 
WM. F. STIFEL, President 
ANTON MANN, Vice-Pres’t 
F. RIESTER, 
WM. GOERING, Ass’t 
8. W. RICE, Sup’t of Agencies 
W. R. RICE, Special Agent 


INCORPORATED 1649 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


FIRE AND TORNADO 














NDON & 
LANCASHIRE 


FIRE 


$200,000.00 
229,349.55 








Of Liverpool, England 





CHARLES E. DOX, Manager 


Western Department 


$713 La Salle St., Chicago, Ill. 


Every local agent should have a copy of 


Right to the Point 








Capital - - - = $300,000.00 

Surplus to Policy Holders, 413,206.10 Sent Postpaid for 55 Cents 
Assets - - - = 786,134.77| lhe Western Underwriter Co. 
Losses Paid to date, § 3,982,143.00 145 La Salle Street, Chicago 





ORGANIZED 1870 
The Concordia Fire Insurance Company 


OF MILWAUKEE, WIS. 
Heserve for all other Liabtioe | "72,041.83 : Nee Surplus nn 7. SBS 
a MR 
Baia ind 


AGENTS—J. T. KIRKWOOD, : : 
PEK. eens Me Cleveland; FRANK M. SAGE, Detroit; GEO. B. BEDG- 


Cash Capital - 
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Amer. Cent.—H. S. Whipple, Monticello; J. 
F. Maher, Litchfield. 

Cc . S. Gale, Minneapolis; Paul Mar- 
tin and Adolph Giesen, St. Paul. 

Com’! Union—E. L. Tscherge, Ellsworth. 

Continental—Frank E. Smith, Raymond. 

County—Wm. S. Andrews, Two Harbors. 

German, Ind.—R. E. Hodgson, Fergus Falls; 
J. W. Grossfield, Little Falls. , 

German, Ill.—Wm. O. McNelly, Hutchinson. 

Glens Falls—G. G. Magnuson, St. Cloud. 

Globe Mut., S. D.—F. J. Errett, St. Paul. 

Nat’l Union—P. M. gy Minneapolis. 

Phenix—W. H. Jarmuth, Heron Lake; M, L. 
Reichert, Long Prairie; T. A. Johnson, Paynes- 
ville; J. H. Brown, Tyler. 

Royal—G. G. Sawyer, Kimball. 

Shawnee—F. E. Bock, Breckenridge. 

Spring Garden—Thos. W. Allison, Milaca; 
John A. Borth, Winona, : 

Westchester—Forder & Bickford, Mountain 


ron. 

Fidelity—O. B, Berge, Jackson. 

Mich, Com’l—A. B. Wilson, Minneapolis. 

Milw. Mech.—Albert W Sanford, Sherburne; 
Jared Burton, Wheaton, 

Northern, Eng.—Kice (Wm. C.) and Schackel 
(Geoe. F.). 

N. W. Nat’l—J. G. Armson, Stillwater. 





Mercantile Mutual’s Assessment 

The Mercantile Mutual, of St. Louis, 
has made an assessment of 2 percent 
of the face of each policy on each 
policyholder, 





Complaint of Pueblo Rates 

Complaint of advances in rates under 
the Dean schedule is made at Pueblo, 
Colo. Some business men claim that 
an increase has been going on for-a 
year or so and the application of the 
Dean schedule will make still greater 
advances, 

Inspector Strong says the number of 
men and the equipment of the fire de- 
partment are entirely inadequate. 
There is some sentiment in favor of 
the new rates as likely to cause a clear- 
ing up and the adoption of a building 
ordinance which will make better con- 
struction imperative. 

Last year’s fire loss record was good 
in Pueblo, the fire marshal reporting 
$26,081 insurance loss for 1907 as 
against $59,455 in 1906. 





NEBRASKA NOTES 


M. H. Collins, of Nebraska City, Neb., has 
urchased the interest of his partner, Chas. 
Bchininke, and will conduct the business him- 
self. 


The McCall Insurance Agency, of Omaha, 
has been incorporated, with "8 capital stoc 
by Edward D. McCall, Walter H. Rhodes an 

rederick W. Houtz. 


It is said by local men in Lincoln, Neb., that 
the old institution of a local board will be re- 
vi The rate supervising bureau was discon- 


tinued some time ago as a result of indiscrim- 
inate cutting on part of a number of local agents 
and for fear this condition will become even 


more aggravated the bureau may be reinstituted. 

The statement of the Farmers Mutual Fire of 
Lincoln, Neb., the largest farm mutual in the 
state, shows cash assets $43,955, net surplus 
$43,750. Net premiums less commissions $33,- 
$86, assessments $67,724, losses $76,232; total 
receipts, including balance $42,682, $145,205; 
disbursements $101,456; amount in force $72,- 
292,882, 





IOWA NOTES 


G. A. Holland, oo of agencies for 
the Anchor Fire of Des Moines, has been elected 
vice-president. 

The arson charge against C. L. Stevens, the 
Des Moines poolroom properietor, has been dis- 
missed by the city because of insufficient evi- 
dence. fter the fire, cotton, saturated with 
kerosene, was found in the basement of the 
building and the stock was overinsured. 

It seems that the statement that no Iowa 
companies were in the W. J. Pratt Company 
woodenware and paper concern at Des Moines 
because of the low rate is a mistake. The Se- 
or ¢ Davenport is on for $1,500 and the 
Standard for $2,000, 





GENERAL WESTERN NOTES 


The Minnesota department has made an ex- 
amination of the Mercantile Mutual Fire of 
Redfield, S. D. 

W. _S. Clay has sold his agency at Hutchin- 
son, Minn., to O. W. Lundsten of the Bank 
of Hutchinson. 

The municipal waterworks at Viborg, S. D., 
has just been completed and the fire risk has 
been greatly reduced. 

The fire chief of Oklahoma City in his report 
shows total loss last year of $20,283. There 
were 272 alarms answered. 

The James H. Williams Insurance Agency has 
been incorporated at Denver, Colo., wi 10,000 
capital stock, by Mr. Williams, Martha Ruther- 
ford and James D. Parris. 

The trial of Max Goldberger at Pueblo, Colo., 
has been set for this week but will be postponed. 
Goldberger was indicted for arson in the al 
burning of his own store and along with it s. 
man who happened to be in the building at the 





time. Goldberger may be hanged for his crime 
if convicted of murder in the first degree. He 
has so far been unable to get a lawyer to de- 
fend him, so violent is public opinion over the 
case. 


A bill has been introduced in the Oklahoma 
legislature whereby it is proposed to levy an ad- 
ditional tax of 2 percent on all fire insurance 
premiums collected by companies in Oklahoma, 
the proceeds to go toward pensioning firemen. 

Pueblo, Colo., is couttncing measures for 
bettering its fire protection, although the loss 
last year was 60 percent less than of a year 
ago. ‘The total loss in the city of 60,000 for the 
year 1907 was only $26,000 as against $59,521 
in 1906, 

New tariffs have just been furnished compa- 
nies for Lead and Deadwood, S. D., where the 
large Black Hills gold mining oa are lo- 
cated, all of which are covered under the new 
estimates. New rate ks have also been is- 
sued for Yankton and Bonsteel, S. D., and 
Cogswell, N. D. 





Personal Side of the Business. 
(CONTINUED FROM PAGE 12) 


two gentlemen left Sunday night for 
Dallas, Texas, where they will repre- 
sent several lowa companies as general 
agents for Texas and Oklahoma. Mr. 
Lease will move to Omaha, where he 
will assume charge of the Farnum- 
Smith agency. 

Isaac W. Holman, of Indianapolis, 
independent adjuster and well known 
former field man, died last week. In 
1888 he was elected president of the 
Fire Underwriters Association of the 
Northwest. 


Frederick L. Cutting, for ten years 
insurance commissioner of Massachu- 
setts, died of paralysis at his home in 
Wellesley Hills last week. He re- 
signed his office on account of ill health 
last November. For more than ten 
years he was secretary of the national 
convention of insurance commission- 
ers. 

Geo. E. Herrick, of Chicago, one of 
the adjusters connected with the West- 
ern Adjustment Company, died last 
Saturday at his home in Oak Park. 
He came to the Western Adjustment 
in 1905 from the western office of the 
Royal, where he was an adjuster. Prior 
to that he was northwestern special 
agent of the Caledonian. He has been 
in ill health for several months. 


S. S. Wolf of Fremont, Ohio, will 
celebrate his thirty-first birthday on 
Thursday evening of this week at a din- 
ner to which he has invited the special 
agents whose companies are in his 
office. 

The rate-making qualities of some 
of the inspectors in one of the west- 
ern states are not considered superfine 
by certain agents in that state. At one 
point, recently, a frame dwelling was 
renewed at 60 cents for three years 
as against the former rate of 80 cents 
for the term, and the company asked 
for the advance. The agent came back 
with the following tribute: 

“Replying to your favor in regard to 
rate under policy No. ——, beg to ad- 
vise that the young man who smoked 
cigarettes and wore his sleeves rolled 
up above his elbows, and who was not 
a butcher or an artisan, fixed the rate 
upon dwelling at 60 cents instead of 
80 cents, the old rate. He might bet- 
ter have stayed away, as no agent pays 
the least attention to his ratings, ex- 
cept where he has made reductions.” 





Fire Marshal of Kentucky 

W. F. Neikirk, an attorney of Spring- 
field, Washington county, has been ap- 
pointed fire marshal for Kentucky. 
The appointment settles a tangled sit- 
uation which arose from the fact that 
C. M. Barnett, who was originally of- 
fered the place, was national president 
of the Society of Equity, which em- 
braces the organization of Kentucky 
tobacco growers. Vigorous protest was 
made against the appointment of Mr. 
Barnett and he was finally compelled 
to decline the appointment. The new 
fire marshal will assume his duties Jan. 
21 and will relieve Mott Ayres, who has 





held on at the request of the present 
state administration. 





Equitable System of Taxation. 
(CONTINUED FROM PAGE 12) 
practical insurance men who can be 
depended upon to do their part in ex- 
ploiting this subject and no doubt the 
report will give much light and ma- 
terially aid in clearing up the present 

situation. 
* eo « 2 

Life insurance on the mutual plan is 
not intended to be a money-making 
business. It should have but one ob- 
ject, and that is to furnish good, sound 
protection at a reasonable cost, and it 
is to be regretted that recent investiga. 
tions of some of the “giants” shows 
serious defects in the conduct of their 
business. But after investigations re- 
forms always follow, and the several 
states are aiming by law to protect 
their citizens against all kinds of fraud. 

Some good laws have been enacted 
regulating the operations of life insur- 
ance companies; some that will protect 
the people in their just rights; some, 
also, have found their way upon our 
statutes that are considered by many 
as being detrimental both to life in- 
surance companies and to the policy- 
holders. Judgment should not be 
passed upon the new measures before 
trial, and if found wrong, they will be 
repealed; but it is safe to say that it is 
a difficult task to make an intelligent 
person believe that a dishonest man 
can be made honest or a foolish one 
wise by one act of the legislature. The 
general public must be educated, par- 
ticularly those who carry insurance, 
that they, and not the companies, “pay 
the freight,” and from them must 
eventually come the influence demand- 
ing our lawmakers to correct any in- 
justice. 

PoLicy HOLDER. 





Taylors Get More Territory 
C. B. & H. M. Taylor, of Wheeling, 
general agents of the Northwestern 
Mutual Life for West Virginia, have 
had Belmont county, Ohio, added to 
their territory. This county, which is 
across the Ohio river from Wheeling, 
was under the Cleveland general agency 
heretofore. It can be more easily su- 
pervised from Wheeling. The Taylors 
have been general agents for one year 

and have made a splendid record. 





Legislative Grind Begins 
Senator P. W. Ward of Cleveland in- 
troduced in the Ohio senate last week 
the bill agreed upon by the joint legis- 





lative life insurance committee last fall, 

outlawing the so-called burial associa- 

tions. If it becomes a law, these asso- 

— will have to cease operating in 
io. 

Senator Ward has a bill of his own 
which he intends to introduce this week 
reducing the rate of taxation of old-line 
insurance companies in this state on 
their gross premium receipts, from 2% 
to 1 percent. 





Gets Out New Policies 

The Western Life Indemnity of Chi- 
cago has gotten out a new line of poli- 
cies with up-to-date features; granting 
loan values, extended insurance, paid- 
up insurance, grace of thirty days and 
many other conditions not in its con- 
tracts heretofore. ‘ 
_ The annual statement will be issued 
in the near future and will show the 
company has gained in volume of busi- 
ness in force. Live agencies have been 
established in the various states in 
which the company is doing business 
and the large business written last year 
has had the effect of reducing the mor- 
tality. 





Ohio Agency Appointments 
Agricultural—Baughman & Murphy, Versailles. 
City of New York—Long & Jordan, Newark. 
Dae E. Utterback, New Philadel- 


phia. 

Fire Ass’n.—Hoe Bros., Plain City. 

German, Ind.—O. E. Myers, Lancaster; R. C. 
Jones, Waynesburg. 

Germania—Elza A, Dye, Beverly. 

Indianapolis—G. O. sel & Co., Cincinnati. 

— Com’l.—Rowley & Harvey, North 
Fairfiel 

Milw. _German—Albert Henry, Ashtabula; 
Pfau & Faunce, Youngstown; H. D. Medford, 
Alliance; J. E. Johns, Massillon; G. A. Leonard, 
Canton; Jno. Memmer & Son, Akron; Whittlesey 
Adams, Warren; G. J. & T. M. Taylor, Niles. 

N. W. Nat’l.—E. W. Muntz, Cleveland; T. B. 
Angle, Nelsonville; F. P. Allyn, Kenton; Will- 
iam Miller, Chillicothe. 

Old Colony—A, H. Allen, Cutan Falls; J. 
P. Aiken, Bellefontaine; Banta Bros., Urbana. 

henix—J. R. Burt, West Lafayette. 

Queen City—R. P. McCann, Newark; Mrs. 
L._M. Pierce, Cleveland. 

Royal Exchange—The. Tucker Ins. Agency, 


7 
hawnee—The Wagner Loan Agency, Celina. 

Sun, Eng.—W. L, Ertel, Blanchester. 

Sun, La.—B. J. Raterman, Sidney. 

Pittsburg Underwriters—Daggett & Taylor, 
Hamilton; W. Scott rk’s Ins. Agency, Chil- 
licothe; Geo. A, Leonard, Canton; Geo. 
Campbell, Niles; Louis W. Miller, Youngstown; 
Alois Kessler, Mansfield. 

Fidelity—G. W. DeYarmon, Mansfield; G, A. 
Katzenberger, Greenville. 

New Brunswick—T. H. Smith, Lancaster; A. 
E. Eoff, Findlay; S. B. LeSourd & Co., Xenia. 

Old Colony—Wood County Ins. Agency, 
Bowling Green. 





The loss ratio of the Royal Exchange in this 
country last year was 43 percent. 

It is considered likely that steps will be 
taken to test the North Carolina law imposing a 
tax of fifty cents on each $100 of premiums col- 
lected for a firemen’s relief fund. 
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MAKES REPORT AS TO BERLIN | to less than 80 percent of the value of | owing to their lack of familiarity with Prominent Chicago Agents 
the property, the companies will pay 


United States Consul Comments on 
Effect of Denatured Alcohol on 
Fire Insurance Rate 





The United States consul at Berlin 
makes the following report: 

“The increase in the insurance rate 
for property in which denatured alco- 
hol, denaturants, or both, are manu- 
factured, used, or stored varies mostly 
according to the situation of the build- 
ings as regards their proximity to other 
buildings, to the construction of the 
buildings, and to the thoroughness with 
which the building regulations and 
those covering inflammable compounds 
are carried out. The rates paid to a 
private insurance company by a large 
chemical concern located twenty miles 
from Berlin, which rectifies wood alco- 
hol, are as follows: For the adminis- 
tration and other buildings, situated 
some distance from the building in 
which the wood spirits are rectified, 
stored and handled, from 19.8 to 29.75 
cents per $238; for the sulphuric-acid 
factory, 77.35 cents, and for the wood- 
alcohol building, 95.2 cents per $238. 

“It is said that the German insurance 
companies, other conditions being 
equal, very seldom make any difference 
in their rates between denatured alco- 
hol and the pure spirit. In Berlin the 
owner of every building must, by law, 
insure it in a municipal organization 
known as the “Stadtischen Feurer- 
Sozietat,” or City Fire Insurance As- 
sociation, at a value carefully estimated 
and fixed by the expert officials of the 
company. 

“The insurable value of buildings in 
Berlin, of which there were on Oct. 1, 
1905, 25,958, was $1,093,386,389. The 
premium charged for such insurance is 
calculated from year to year so as to 
produce an income that covers three 
items of expenditure—losses on prop- 
erty through fires, expenses of admin- 
istration, and the costs of maintaining 
the fire department. For the fiscal year 
1905-6 these expenditures were as fol- 
lows: Losses paid on 2,099 fires, $169,- 
205; cost of administration and main- 
tenance of fire department, $312,515; to- 
tal, $481,720. The average premium 
charged was somewhat less than one- 
half of one-thousandth percent. Inthe 
records of the fire department of Ber- 
lin the fiscal or business year is from 
April 1 to March 31, inclusive.” 





Agents Leave Provident Savings 

The Provident Savings has received 
notice of termination of contract from 
some thirty field representatives pend- 
ing a readjustment of the company’s 
affairs. It is expected that field men 
will be contracted with on a collection 
basis until plans are matured for a re- 
sumption of new business. 


POINTERS 


FOR LOCAL AGENTS. 














Question—Suppose the average value 
of a stock of merchandise is $10,000. 
To take advantage of the 80 percent 
clause, the amount of insurance carried 
should be $8,000. This stock at times 
runs as high as $15,000. In case of loss 
at such a time, if no insurance had been 
added under the 80 percent contract, 
how much would insured receive from 
either a total or partial loss? 

Answer—The question really resolves 
itself to this. What would be the set- 
tlement on the loss on a stock of $15,- 
000 insured for $8,000 with an 80 per- 
cent clause? Under the terms of the 
80 percent clause the companies are 
liable for only such proportion of the 
loss as the amount of insurance bears 
to 80 percent of the value of the prop- 
erty insured. Under this clause, if the 
loss amounts to 80 percent, the com- 
panies will pay the full amount of the 
insurance carried. If the loss amounts 








only such proportion of the loss as 
the amount of the insurance carried 
bears to 80 percent of the value of the 
property. : 

To illustrate, 80 percent of $15,000 is 
$12,000. If the loss should be $12,000 
or any amount greater than that up to 
a total loss, the companies would pay 
$8,000, the amount of insurance. If the 
amount of loss were $10,000, the com- 
panies would pay two-thirds of that 
amount, or the proportion of $10,000, 
which $8,000, the amount of insurance, 
bears to $12,000, 80 percent of the total 
value of the property. In this case the 
companies would pay $6,666.67. If it 
were a 50 percent loss, or $7,500, the 
companies would pay two-thirds of this 
amount or $5,000. 

The proposition may be briefly stated 
as follows: Under the conditions 
named the amount of insurance carried, 
or $8,000, is two-thirds of 80 percent of 
the value of the property, or $12,000. 
The companies, therefore, will pay two- 
thirds of any loss which may occur, 
provided, however, that they will not in 
any event pay more than $8,000, the 
total amount of insurance. 

Fire insurance agents should bear 
well in mind that every change in occu- 
pancy, exposure or construction of a 
building must be promptly recorded, for 
if the information be not kept strictly 
up to date, it becomes not only worth- 
less, but a source of positive danger to 
the company. To do this it is necessary 
to keep a force of inspectors in constant 
motion in every state, to personally in- 
spect every risk at short intervals and 
report changes in physical hazard, in or- | 
der that the rate estimate may at all 
times be consistent with the hazard. 
This work of inspection, re-inspection 
and publication of rate estimates costs 
in the aggregate over a million dollars 
per annum. It would require an outlay 
of probably ten millions to replace this 
accumulated data in rate estimates 
alone. The cost of diagrams alone may | 
be estimated from the fact that a single | 
copy of the fire map of Chicago costs | 
$1,500, and the work of keeping this | 
corrected costs each company about | 
$500 per annum. Every general agency | 
company, in order to transact business | 
intelligently, must have a permanent | 
investment in maps and rate estimates | 
of from $25,000 to $250,000, according to 
the extent of its business. A single com- | 
pany could no more afford to compile | 
and maintain these data than a single 
person could afford to compile a dic- | 
tionary or encyclopedia for his indi- 
vidual use. 








Agents, when writing cold storage or 
refrigerator risks, may save the com- 
panies some trouble if they will, in the 
case of risks, not artificially cooled, so 
indicate on the daily report. In pack- 
ing houses or refrigerators where cool- 
ing is done by artificial means, the 
union rule requires attachment of the 
consequential damage clause as follows: 

It is understood and agreed that the insurance 
under this policy does not extend in its appli- 
cation to cover, and this company shall not be 
liable for, any indirect or consequential loss or 
damage, including loss or damage caused by 
change of temperature resulting from, occa- 
sioned, or caused by the total or partial de- 
struction by fire of the refrigerating or cooling 
apparatus, connections or supply pipes, nor by 
the interruption of the refrigerating or cooling 
prosesses from any cause. 

If then, when covering perishable 
stock in a cold storage warehouse, 
cooled by the simple storage of ice, 
agents will let the companies know 
they will not be called upon to furnish 
the information after the daily reports 
have reached headquarters. 


Agents in the smaller towns where 
there are few manufacturing interests, 
occasionally run across a large line of 
insurance upon a special hazard, where 
a long, printed form is necessary on ac- 
count of the numerous policies to be is- 
sued, the printed form to be used alike 
by all agents and showing the total 
amount of insurance under each item 
and as a whole. Some of these agents, 
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this target business, do not know how 
to use these forms when they are cover- 
ing but a small proportion of the total 
insurance. There are two very simple 
ways of doing this. For convenience 
sake, take a risk carrying total insur- 
ance of $100,000, under ten items say of 
$10,000 each. Now, an agent issuing a 
policy for $1,000 and using this printed 
‘orm should in one case have it stipu- 
lated at the top that the company pro- 
vides indemnity for loss or damage 
for an amount equaling 1,000-100,000 
or, reduced down, 1-100—of each item 
of the printed form. If each item is 
$10,000, then a policy for $1,000 would 
cover $100 of each item, making under 
all items a total of $1,000. 

Another way is to stipulate at the top 
of the form that company will be liable 
for loss or damage in such an amount 
as the amount of the policy bears to the 
total amount of insurance under each 
and every item of the form. 


Question—Do you know of any le- 
gal opinions or court decisions bearing 
on the countersignature of agents to a 
fire insurance policy when such signa- 
ture is attached in advance of the date 
at which the policy takes effect? It is 
the common practice of agents to sign 
renewals in advance. 

Answer—We have consulted an in- 
surance attorney and he states that he 
does not think there are any court de- 
cisions given on the subject of the ef- 
ficacy of an agent’s signture to a pol- 
icy written up prior to the date on 
which it takes effect. The date governs 
the time of the contract. A policy is- 
sued in advance might be in the hands 
of the assured before it went into ef- 
fect and a fire might occur. Of course, 
the policy is not involved. It is often 
customary to sign policies, contracts, 
checks and so on before they actually 
go into effect. They are signed to go 
into effect on a stipulated date. The 
time the signature was written cuts no 
figure. 





Question—What companies handle 
the Pacific coast field through their 
western managers? | 


Answer—Continental, Fidelity, Fire | 


Association, Northern Assurance, Phe- 
nix, Prussian National (U. S. office), 
Germania, Hamburg Bremen. 








Want Column 


One dollar per insertion. Limit, five lines, Ad- 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 








Chicago. 





WANTED—Fire insurance clerk, one 
familiar with policy forms and endorse- 
ments. Good correspondent; state age, ex- 
perience and references. W 24 





WANTED—Young man with thorough 
knowledge of fire hazards. five years’ field 
experience, desires to enter some large 
company as assistant special agent and 
work up. Address Permanent, Western 
Underwriter. 





WANTED—By Superior (Wis.) agency, 
two good live fire insurance companies. 
Can ~ 2S nice line, mostly preferred busi- 
ness. " 





Experienced men can secure good field 
with the Northwestern Mutual Life In- 
surance Company at Sioux City, Iowa. 
Can have country field if desired. Address 
W. M. McKercher, general agent. 


SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 








FEDERAL LLOYDS 


159 La Salle St., Chicago. 
Cash Assets December ist, 1906, 
$167,011.44. 


Unlimited Liability of Underwriters. 





SURPLUS LINES TARIFF RATES 





Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 


171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Cslumet, lowa Home, American Bonding Cem- 
pany and Casualty Company of America. 
RITCHELL, MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 
Agents: Phenix of Lendo 
nO ae Amerion mn, R. de United "st 
Spring Garden; Security, Ct.; County, Pa.; 
Camden; Teutonia, La.; Pelican; Western Re- 
serve; Commercial Union; Commonwealth. 














& J. ULLMANN G A. REWTON 


J. ULLMANN & CO. 


159 La Salle St., Chicago 
Agents for 


NEWARK FIRB «+ = Newark, N. J. 
CAPITAL FIRE - = Concord, N. i. 
STATE FIRB (Ltd.) ~- Liverpool, Eng. 








Leading Agents and Brokers. 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943-948 Century Bldg, St. Louls 


o. 4 licited Sona ome pate nepees 
Hamburg: P Phila. 











CHURCHILL WHITTEMOREB CO. 


= Successors to Wall & Whittemore 


118-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 


Cash capital, $200,000. Cash sur- 
plus, $200,004.35. Eastern depart- 
ment, 19 Liberty St., New York. 
W.L. PETTIBONE & CO., Managers. 


Actuarial. 

















M M. DAWSON, F. I. A. 

s CONSULTING ACTUARY 
Member of the Actuarial Society of Am 

Fellow of the Institute of Actuaries, Member o' 


the Deutscher Verein fuer Versicherungs- Wissea- 
schaft, etc. 


No.1 1 Broadway, New York City 


AMES W. GLOVER, Ph. D, 
(in mathematics) 





Consulting Actuary 


1312 Geddes Avenue - 
J H. NITCHIE, 


ACTUARY, 


153 La Salle Street, CHICAGO 
919 Association Building 
TsLePHongs: Central 789. Automatic 8999 


Tnsurance Attorneys. 


a 
WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 


M6 to 1421 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 


Hartwell Cabel. J. Louts Kohl 


CABELL & KOHL 
Attorneys st Law 
810 First Nat'l Bank Bidg., Cincinsati, O. 
Special attention given to insurance cases. 


Office Expiration Begister, 250 expira- 
tions per month, 98.50, express prepaid. 


Ann Arbor, Mich. 
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INSURANCE 
COMPANY 


ILLINOIS LIF 


CHICAGO 


JAMES W. STEVENS, President 
Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life life insurance. - 
Appress tas HOME OFFICE: 


FORT DEARBORN BUILDING 134 MONROE STREET 




















UNDERWRITER. January 16, 1908 
Incorporated 1851 
Berkshire Life || AMERICAN 
INSURANCE COMPANY COMPANY 
PITTSFIELD, MASS. WRITES 
ean sorte, 
"ies H. DavEenrort. Ass’t Sec’y DEATH 


my 1 olen ag now issued by the BERKSHIRE give 
insured all the a — of the perfected 
a. Forfeiture Law of Massachusetts. 
Before insuring your life or taking an agency, exe 
amine seems new apd contract now being issued by 
the BER 
A. K. ae Gen’! Gent Age ent Northern Ohio 
319-320 Williamson ae. Cleveland 
Joun A. RInNGoLp, Gen’] Agent Southern Ohio 
21 Carew Bidg. en 
Wittiam D. Wyman, Geni 1 Agent for Illinois 
eshington St., Chicago 


COMBINATION POLICIES 
(Monthly Premiums) 
sold to men and women, all occupations. 


SALESMEN WANTED NOW. 


WALTER W. CONNEL, SECTY. 
806 The Temple, CHICAGO 




































PLAYER-PIANOS 
PIANOS PRODUCT PIANOS 
= BALDWIN PIANO = 
ge ; ——s ! HOWARD 
2 7-2 9 abas ve. 
PIANOS 5 Pana PIANOS 
PIANO-PLAYERS 














IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 


FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all f f icipatin d iclnation lici d es them a deposit of iw 
full value in approved scour Mies with the Seate of lows. Thio is the law. A certifeste from ¢ 


State policy 
* Rate of interest on pha Fh to06, ‘6.13%. Most absolute safety. Biggest cash settlements. Reliable 
representatives wanted. 


J. W. A. STAUDT, State Agent, 






































The———saay 


Northwestern 
National 
a 01 Minneapolis 



































NVITES your attention to its new 
agency proposition as embodying the 
most desirable business opportunity 
afforded in the life insurance field. wt 
The reorganization of its agency forces 
and the entering of additional Western 
States offers especially advantageous posi- 
tions for reliable men who desire to estab- 
lish permanent business connections, 


































209-212 City National Bank Bldg., Canton, O. 








THE 


Metropolitan Casualty 
Insurance Co. of New York 
HOME OFFICE - - 47 CEDAR STREET 


CHARTERED 1874 
PLATE GLASS * 
PERSONAL ACCIDENT 
AND HEALTH Policies 
of the Most Approved Forms 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-President 


S. Wa. Burton, Sec’y 
ALonzo G. Brooks, Ass’t Sec’y 


Reliable and Energetic Agents Wanted 


Che John Hancock Mutual 


Life Tusurance Co. 
of BOSTON, MASS. 


S. H. Raopgs, Pres. Roianp O. Lams, Vice-Pres 
Watton L. CrockER, Sec’y 





Issues the most desirable forms of Life, En- 
dowment, Term and Installment Policies. Annua) 
Dividends. Cash and Paid Up Vaiues. 
antus — liberal conditions of any policy in 

ema 

see our “ites and terms before engaging 
elsewhere. 

Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 


J. C. CAMPBELL 


Sta Agen; for Ohio and West Vos. Board of 
¥rade Building, Columbus. Ohio 


NATION AL NORTHWESTERN F&M. 


Tusurance Qompany Tusurance Company 











OF ALLEGHENY, PA. OF MINNEAPOLIS, MINN. 
INCORPORATED 1866 INCORPORATED 1899 
CAPITAL - - = $500,000.00 CAPITAL - =- = $300,000.00 
RESERVE - - 403,635.59 RESERVE - - 173,266.97 


SURPLUS To Policy Holders 949,044.18 
TOTAL ASSETS - 1,389,800.34 


SURPLUS 1To Policy Holders 502,435.49 
TOTAL ASSETS - 706,428.85 











GEO. H. SCOTT, General Agent 


HH, M. HUFF, Assistant General Agent 
184 La Salle Street, CHICAGO, ILL. 





WM, D. FAIRBANKS CHAS, F. MANSFIELD LORISTON M. FAIRBANKS, 
President Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Capital fully paid $100,000 





Report of examination by Illinois department as of June 18, 1907 


Assets - $182.836.65 
Total Liabilities, except capital, 47,675.27 
*Net surplus - 35,161.38 


*Net surplus over all liabilities with reinsurance_reserve computed on full 
pro rata basis, $15,905.59. 





LEBO. ANDERSON @ YOUNG 


General Agents 





159 La Salle Street, Chicago 
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lations, legislative and otherwise, 

through which life insurance 
companies have been passing, has been 
to draw them closer together. While 
in the past differences in policy and 
practice were magnified beyond reason, 
and agents and companies spent too 
much time and energy in pointing out 
these differences, they have to a con- 
siderable extent been forgotten under 
the pressure of real adversity. Through 
the Association of Life Insurance Presi- 
dents the various companies, some of 
which were not on friendly terms at 
one time, have been able to get quite 
intimate. The companies acted almost 
in unison in withdrawing from Texas. 
Their attitude toward Wisconsin was 
not very different. There will be con- 
siderable cooperation in regard to se- 
curing amendments to the New York 
laws. 

This improved feeling is evidenced in 
the action of the Northwestern Mutual 
in notifying its agents not to attempt 
to twist the business of companies 
which have withdrawn from Wiscon- 
sin. This attitude of the home office 
is in strong contrast with that of many 
of the company’s prominent agents, 
who a few years ago thought they were 
doing good service by twisting almost 
any policy they got an opportunity to 
upset. In regard to the agents of the 
retired companies, the Northwestern is 
pursuing a similar commendable course. 
It is taking over a few of them, but in 
all cases with the understanding that 
if their old companies return to the 
state they are at liberty to go back to 
them. 


Orn gratifying result of the tribu- 





Companies in the west, which until 
recently were under a cloud because of 
their use of schemes which are not ap- 
proved by good companies and agents, 
are having their own problems to face. 
Because of change in sentiment or, 
more often, legal restrictions, many of 
them have abandoned §stock-selling, 
board propositions and the like. They 
have found that their agency plants in 
these cases had to be rebui't. A man 
who has sold life insurance by means 
of a scheme is, in more than nine 
cases out of ten, entirely spoiled for 
ever selling it straight ahead. It is no 
small undertaking to reorganize an 
agency plant and the companies which 
have done it have generally shown a 
slump in business. It looks as if they 
were retrograding, but in fact they are 
only getting on a more substantial 
foundation. 





While no company is to be blamed 
for leaving Wisconsin, the situation is 
different as regards other states. A 
few companies have pulled out of 
Michigan and Minnesota. In some 
cases this was because they were not 
doing enough business to warrant their 
keeping up an agency there, but in 
others it was because of the annual divi- 
dend requirements in the new laws. 
Any company at the present time 
which ‘refuses to recognize that public 
opinion is opposed to deferred divi- 
dends is in a good way to find itself 
bottled up in a very few states in the 
not far distant future. This has noth- 
ing to do with the merits or demerits 
of the deferred dividend plan. It may 
be the best—many believe that it is— 
but the public at present is down on it 
and will not have it. The public is not 
to be blamed for this attitude in view 
of the abuse of that plan. It is not 





unlikely that in time sentiment will 
change and deferred dividends become 
popular again under reasonable restric- 
tions and requirements as to annual ac- 
counting and publicity, but the com- 
pany that waits for that time to arrive, 
is likely to let pass many golden oppor- 
tunities to establish itself in desirable 
territory. 





It is to be regretted that the law of 
Illinois which went into effect Jan. 1 
does not permit life insurance compa- 
nies to make the premium loan feature 
the automatic nonforfeiture provision 
of the policy. While there is wide dif- 
ference of opinion as to whether this 
or automatic extended insurance is pre- 
ferable, there is no doubt as to the 
legitimacy of either, and companies 
should be allowed to exercise their own 
judgment as to which they will offer. 
Fortuntely the law of Illinois does per- 
mit the making of policy loans an alter- 
native provision, which the assured may 
have made automatic by applying for 
it either before the policy is issued or 
afterward. As a result agents who be- 
lieve in automatic premium loans will 
doubtless recommend to policyholders 
that they apply for them when they ap- 
ply for insurance. 





The nature of life insurance has 
changed very greatly within the past 
few years. It is now practically a sav- 
ings bank proposition. Once in the 
company the policyholder is given every 
reasonable chance to exercise his own 
convenience. With the policy loan fea- 
ture made automatic, even on applica- 
tion, he may pay his premiums about 
when he pleases, just as he would make 
deposits in a bank, provided, of course, 
that the policy is kept in force by regu- 
lar payments at the start until its loan 
value has reached some size. He can 
borrow money on his policy about any 
time he wants to, just as he would 
withdraw part of his deposits from a 
bank. He may repay the loans or let 
them stand. As long as he has any de- 
posit with his life insurance company, 
he is insured, and meanwhile the loan 
value is almost as completely at his 
command as his bank deposit is. 

It will be interesting to see how this 
plan works out. As surrender charges 
have been reduced dividends may be 
somewhat affected adversely. On the 
other hand, it is the opinion of some, 
whose opinions are of high worth, that 
this liberality has a tendency to keep 
down lapses by making the policy- 
holder value his policy. In such an 
event dividends may be affected favor- 
ably. In either event policyholders are 
now getting the finest contract ever 
sold in the history of the business. 
Even if dividends are cut down a little, 
the policyholders have no reason to 
complain. Dividends have been made 
entirely too prominent in the sale of 
life insurance and comparisons between 
companies, anyway. 





Agents who live in small cities or 
away from their general agents are at 
a serious disadvantage in many ways. 
Not only do they fail to get the aid 
and encouragement to work that comes 
from constant intercourse with others 
engaged in the same business, but they 
also fail to learn many things that older 
agents would teach them in the ordi- 
nary rubbing of elbows in an office. It 
is not intended to be inferred from this 
that the small city or country agents 
do not know their business, for many 


of them have learned it well in the 
hard school of experience, but begin- 
ners who are not associated with others 
| must be inventive or be a long time in 
learning what they would quickly ac- 
| quire from working in the same office 
with old agents. 

For instance, old agents are perfectly 
familiar with the plans of writing a 
term policy, to run for a few months, 
in order to make an annual premium 
fall at a date convenient for the as- 
sured; of splitting a large policy in two 
and having one of the two dated ahead 
six months, with six months’ term in- 
surance to cover the interim, thus prac- 
tically making the premiums on the 
whole insurance payable semiannually, 
but at annual rates; of writing a term 
policy for a year and a 19-payment life 
policy dated a year ahead to meet a 
rebate on a 20-payment life policy of a 
company with higher rates. One ex- 
perienced agent switched considerable 
Royal Arcanum business on men ad- 
vanced in years and unable to pay an- 
nual premiums by getting them to take 
$3,000 (the amount of the usual Royal 
Arcanum certificate) in three policies 
of $1,000 each with quarterly premiums, 
one dated immediately, one two months 
later and the third three months later, 
thus making the premiums come 
monthly, as the assured was accus- 
tomed to pay them in the fraternal. 
These are only a few examples of 
“tricks of the trade,” which experienced 
men make use of to their great ad- 
vantage, and which agents with nobody 
to teach them are often a long time in 
thinking out for themselves. 


DIVIDEND THE FIRST YEAR IS 
PLEASING TO POLICYHOLDERS 


The practice of some companies of 
paying a dividend at the end of the 
first year has been criticized on the 
ground of too great liberality and fur- 
ther that the dividend has not been 
earned. For that matter but little sur- 








plus is earned the second or third 
years. 
Looking at the question from a 


strictly business standpoint these com- 
panies figure that by paying a first 
year’s dividend they can reduce the 
lapsation and create a set of satisfied 
policyholders who will do something 
to help the company along. Instead of 
paying out larger commissions or re- 
sorting to special devices to influence 
business, the same amount is returned 
to policyholders. They are pleased at 
a dividend on the payment of the sec- 
ond premium. They are surprised in a 
way and tell their friends about it. 
Thus the company benefits. Com- 
panies that pay a first year’s dividend 
are forced to economize elsewhere but 
their agents find business easier to se- 
cure as they can rely on the good offi- 
ces of their policyholders. 

An incident is related the other day 
ecncerning a farmer who took a policy 
in one of these companies. He had 
been “stung” by a stock scheme and 
was ready to be disappointed on his 
first year’s dividend. 

“Well, Mr. Smith, you remember I 
sold you a policy a year ago and told 
you there would be a dividend coming 
when you paid your second premium,” 
said the agent. “Do you remember 
er I told you about what it would 

e 


“Yes,” was the reply, “you said it 














would be about $8, but I guess I will 
not see any such amount.” 

“No, you will not,” said the agent. 
“I am very sorry to disappoint you 
for here is our draft for $13.10, your 
first dividend.” 

The farmer was so pleased that he 
voluntarily took the agent around to 
some of his friends and was able to 
influence quite a bit of new business. 





HARD TIMES ACTIVITY 

In giving his experience in the pres- 
ent hard times, T. J. Henderson, agency 
manager of the Illinois Life in Michi- 
gan, says: 

“Since receiving letters from several 
of the agents to the effect that present 
financial conditions were affecting the 
writing of business, I decided to go into 
the field and determine for myself what 
effect the present conditions were hav- 
ing on business. 

“I worked two days last week and 
two days this week in a small town of 
four hundred inhabitants, and worked 
entirely among the business men. I 
have succeeded in writing three 10’s, 
five 5’s and one 3. In each case I re- 
ceived a note for the full annual pre- 
mium. These notes were drawn paya- 
ble on demand or within thirty days; 
it being understood by the applicants 
that the notes were to be paid in full 
upon delivery of the policy. This dem- 
onstrates to me fully that if the present 
financial condition is having any effect 
upon the writing of business it is to the 
advantage of the solicitor who is up 
and taking advantage of present condi- 
tions. 

“Last week one of the leading furni- 
ture manufacturers of this city who 
cannot avail himself of his own money 
deposited in his bank with which to 
meet his obligations, arranged to bor- 
row $8,000 on his life insurance policy 
with which to meet his employes’ next 
pay day, the 15th. There have been 
thousands of just such instances during 
the past thirty days. Nothing that has 
occurred in the history of this country 
in the last twenty-five years has done 
so much to emphatically demonstrate 
to the business man the importance of 
life insurance as a safe anchorage to his 
business. 





“NO-SUICIDE-CLAUSE” 

One of the companies takes the 
ground that the no-suicide-clause 
policy is coming to grief. It says that 
the financial strain is responsible for 
a number of suicides. The company 
refers to R. L. Perkins, of Kansas, who 
just before his death loaded up with 
$600,000 insurance, taking $300,000 in a 
company whose policies have no sui- 
cide clause. 

Another case is G. A. Wegefarth, of 
Philadelphia, the theatrical manager, 
who took on more insurance before 
his suicide. The company says: 

“As these cases are multiplying, will 
not the insuring public wake up to the 
fact that frenzied, crazed promoters, 
driven to desperation, are directly in- 
vited by the “no-suicide-clause” policy 
to resort to swindling the innocent, un- 
suspecting policyholders of their com- 
pany? It is high time that legislators 
should take notice of the fact and re- 
peal all such legislation as exists in 
the state of Missouri, which prohibits 
suicide as a defense. Such legislation 


is against public morality, incites crime 
and is a disgrace to a civilized coun- 
try.” 


a 
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NEW TWENTY-PAYMENT LIFE 
POLICY OF THE PENN MUTUAL 


Age, 35. 
Yearly premium, $37.25. 
Sum insured, $1,000. 
For twenty years. 


THE PENN MUTUAL LIFE INSUR- 
ANCE COMPANY OF - 
PHILADELPHIA 

In consideration of the application 
for this policy, which is made a part 
hereof, the Penn Mutual Life Insur- 
ance Company insures the life of Oscar 
M. Abbott (the insured), of Chicago, 
County of Cook, State of Illinois, in the 
sum of $1,000, and poeeiens to pay at 
its home office, in the city of Philadel- 
phia, unto Lucretia Cecilia Abbott, his 
wife, executors, administrators or as- 
signs, the said sum insured, upon re- 
ceipt of due proof of the death of the 
insured, during the continuance in force 
of this policy, upon the following con- 
ditions, namely: 

The payment in advance to the com- 
pany at its home office, of the sum of 
$37.25 at the date hereof and of annual 
premium of $37.25 at or before 3 
o’clock p. m., on the 10th day of Jan- 
uary, in every year during the life of 
the insured, or until twenty full years’ 
premiums shall have been paid. 

The right of revocation.....reserved 
by the insured. When the right has 
been reserved, the insured shall have 
full power while this policy is in force 
(subject to any previous assignment), 
to change the present beneficiary or 
beneficiaries. Such change shall be 
made in writing and shall be valid only 
upon its endorsement on this policy by 
the company at the home office. 

_ This policy shall participate annually 
in surplus earnings in accordance with 
its provisions. 

The extended insurance, paid-up in- 
surance, and loan or cash surrender 
value privileges, benefits, and condi- 
tions stated on the second and third 
pages hereof form a part of this policy 
as fully as though recited at length 
over the signatures hereto affixed. 

In Witness Whereof, the Penn Mu- 
tual Life Insurance Company of Phila- 
delphia has caused this policy to be 
signed by its president, secretary, and 
actuary, attested by its registrar, at its 
home office, in Philadelphia, Penn., the 
10th day of January, 1908. 

Gro. K. JouHnson, 
President. 
J. Burnett Gisss, 
Actuary. 
Joun Humpnreys, 
Secretary. 
RE rer ee Registrar. 


From the date of issue this policy shall be 
without any restrictions as to travel, residence 
and occupation. . 

I. PAYMENT OF PREMIUMS 

All premiums are due and payable in advance 
at the home office of the company in the city 
of Philadelphia, or they may be paid to agents 
on or before the dates when due in exchange for 
receipts signed by the president, vice-president, 
secretary, treasurer, or actuary, and counter- 
signed by agent. 

Any unpaid portion of the year’s premium will 
be deducted from the sum payable under this 
policy. 

Il. GRACE IN PAYMENT OF PREMIUMS 
_ After the first year any premium on this _pol- 
icy will be accepted within thirty-one days from 
its due date. During said period the policy shall 
remain in force, but in event of death the over- 
due premium will be deducted. 

Ill. INCONTESTIBILITY 

This policy and the application therefor, set 
out herein, constituting the entire contract be- 
tween the parties, shall be incontestible after one 
year from its date of issue, except for non-pay- 
ment of premiums; but in case of suicide, wheth- 
er sane or insane, within one year from the date 
of this policy, the liability of the company shall 
be limited to the amount of the premium paid 


hereon. 
IV. STATEMENTS 

All statements made by the insured shall, in 
the absence of fraud, be deemed representations 
and not warranties, and no such statement shall 
avoid or be used in defense under the policy 
unless it is contained in the written and printed 
application set out herein. 

V. AGE 

—- error in stating the age of the insured will 
be adjusted by the ompeny paying such amount 
as the premium actually paid would have pur- 
chased at the table rate at the correct age. 

VI. DIVIDENDS OF SURPLUS 

This policy shall participate in surplus and the 

company will annually determine and account for 


the portion of the divisible surplus accruing 
thereto, The owner of this gotey shall have the 
right in any year to have the current dividend 
arising from such participation applied to reduce 
the premium, to increase the amount insured, or 
to accumulate to its credit at 8 percent com- 
pound interest per annum, which accumulation 
will be payable at the maturity of the policy, or 
may be withdrawn at any premium anniversary. 
If no other option is selected dividends may be 


of all claims hereunder to the company at its 
home office within one month after lapse, or 

Third—The payment of the cash surrender 
value provided for below on surrender of the 
policy and all claims hereunder to the company 
within one month from the date of lapse. 


IX TABLE OF EXTENSION, PAID-UP AND 
LOAN a VALUES PROVIDED 


BY THIS POLICY 


withdrawn in cash, Term of extension Paid-up Loan 
bec gence io "as" “ote 
After three full years’ premiums have been Satenet 
paid, the company at any a while the policy a w feet sc by 
is in force, will advance, on proper assi; Se 14 183 82.46 
of the policy and on the sole security thereof, 57 238 109.52 
at 5 percent interest per annum, a sum equal to 221 294 137.40 
the reserve at the end of the current aed 260 348 166.14 
year on the policy and on any dividend addi- 186 403 195.77 
tions thereto according to the American exper- 353 455 225.31 
ience table of mortality, with interest at 3 per- st 506 255.78 
cent per annum, less not more than one ger. 93 556 286.24 
centum of the amount insured by the policy 64 603 317.68 
and of any dividend additions thereto. At the 8 655 350.16 
end of the tenth year and thereafter the entire 307 704 383.70 
reserve shall be available. There shall be de- 249 753 418.33 
ducted from such loan value any existing in- 220 802 454.11 
debtedness on the policy and any unpaid balance 247 851 491.07 
of the premium for the current policy year, and 9 900 529.31 
interest shall be payable in advance on the loan 5 568.89 


to the end of the current policy year. Failure 
to repay any such loan or advance or to pay 
interest shall not avoid the policy unless the total 
indebtedness thereon shall equal or exceed such 
loan value at the time of such failure nor until 
one month after notice shall have mailed 
by the company to the last known address of 
the insured and of any assignee known to the 


company. 
VIII. NONFORFEITURE 


If this policy shall lapse through nonpayment 
of premium after three poe premiums have 
been paid, the company will secure to the owner 
thereof a form of insurance, the net value of 
which shall be equal to the reserve on the policy 
and on any dividend additions thereto at the 
date of default, according to the American ex- 
perience table of mortality, with interest at 3 
percent less a sum not more than one per 
centum of the amount insured by the policy and 
of any existing dividend additions thereto, and 
less any existing indebtedness to the company 
on the policy. For the tenth and succeeding 
years the cash value is the full reserve, and the 
aid-up and extension values are based thereon. 
he si ey values of this policy shall be cor- 
respon ingly increased for any fractional portion 
of a year’s premium which has been paid. This 
nonforfeiture value shall be secured to the 
owner of the policy through one of the follow- 
ing, provisions: c m 

irst—The automatic extension of the net 
amount insured by this policy for the number 
of years and days stated below, at the expira- 
tion of which time the insurance shall cease, or 

Second—The issue of paid-up participating in- 
surance payable at death for the sum provided 
for below upon written application therefor by 
the owner of the policy and the legal surrender 








tT 25 950 
ot Full Paid 1,000 609.92 
Should any indebtedness exist it shall be de- 
ducted from the cash value of the policy, and 
the other values shall be correspondingly re- 


duced. 
X. REINSTATEMENT 


In the event of default in premium payments, 
unless the cash value has been duly paid, it is 
agreed that this policy may be reinstated at any 
time upon evidence of insurability satisfactory to 
the company and the payment of all overdue pre- 
miums and the payment or reinstatement of any 
other indebtedness to the company upon said 
policy, with interest at the rate of not exceed- 
ing six percent per annum. 

XI. DEATH CLAIM 


When this policy shall become a claim by the 
death of the insured, settlement less any indebt- 
edness, will be made upon receipt of due proof 
of death. 

XII. INSTALLMENT TABLES 


The amount of this policy when it becomes a 
claim may be made payable at the option of the 
beneficiary, unless otherwise directed by the in- 
sured in writing filed with the company, in such 
number of installments, two to thirty, as may 
be chosen in accordance with table A of in- 
stallment values printed below. | ‘ . 

Similarly, the amount of this policy when it 
becomes a claim may be made payable in annual 
installments for twenty years guaranteed and as 
much longer thereafter as the beneficiary may 
live, in accordance with table B of installment 
values printed below. 

These tables are based upon a 
proceeds of which are one thousand 
apply pro rata to this policy. 


olicy, the 
ollars, and 








TABLE A 
(Annual Installments.) 
No. Amount. No. 
2 $507.39 17.. 
3.. 343.23 18.. 
4. 261.19 19 
5. 211.99 20 
6. 179.22 21 
7. 155.83 22 
8. 138.31 23 
9. 124.69 24 
10. 113.82 25 
11. 104.93 26 
12. 97.54 27 
13 91.29 28 
14 TEES BOs ccccccsceses 
15 SEBS Bi cccccccecsces 
16 $77.29 
TABLE B 


(Age is that of payee, when policy becomes 
payable. Amount is the amount of each annual 
installment guaranteed throughout 20 years and 
so much longer as the beneficiary may live.) 


Age. Amount. Age. 
10 and under....$80.53 41....ccccccceee $50.55 
11 39.7 





XIII. 
The proceeds of this policy or any designated 


INTEREST PRIVILEGE 


fraction thereof, may at maturity, allowed to 
remain with the company until the death of the 
beneficiary, ag which period the company 
will pay to the beneficiary three per cent on 
the amount so held, the first payment being 
made one year after the maturity of this policy 
and the last payment to be pro-rated to the date 
of the death of the beneficiary. At the time any 
such interest becomes payable the beneficiary 








SOME FIGURES ON FIRST YEAR’S BUSINESS—1906 


The accompanying table is taken 
from data found in the department re- 
ports, showing some figures on first 
year’s business. The first column gives 
new business secured in 1906. The sec- 
ond column shows the expected death 


losses on new business of 1906, and the 
third gives the actual mortality, not de- 
ducting reserves. The fourth column 
represents the reserves released during 
1906 on lapsed policies on which pre- 
miums for not more than one year had 





Amount Expected Actual 
Company— Written. Mortality. Mortality. 
OD hin 8665000006640 00 6 0006065000050404568 28,595.629 $141,921 $75,899 
(Ti, Cecgévedsseesescceseceeneneseeee 1,134,903 5,768 5,000 
PD 66000.6000.0460064064000600000%466000 4,822,940 18,166 5, 
EN 9:06 0000-60 00000006004 0RN0N0ESRORSEEOOCR 176,413 1,000 1,800 
DT cicidevnnetiget-cskeseeawiebedassdenaih - 10,299,514 51,579 2,000 
SG DA cnentarcasccesessssonnrecsnsceney 5,093,930 35,570 15,924 
Cotte Watlenal «cc ccvcccccccccecsccsvoce 19,160,614 64,748 21,744 
Commectiont General ...ccccccccccccccccccccce 5,810,777 16,078 8,000 
COMMRSEEE TENGE c cccccccscccvcccsecocecoes 10,464,537 56,552 14,000 
GMEEED, Dee Rececccccccccccccccvcesscsecees 83,343,127 315,000 189,025 
EEE WEb60 00.0. 6006-66060060.00008005800600606 9,333,032 23,749 22,250 
ET UE 6 600 00.000%:604006004060000880008 17,688,861 93,906 24,552 
EL, 5:56:666600b000-06.000000000000880600068 + 14,480,177 81,615 20,916 
DEE OCU kededdcewascesussaee @eoceseses e+ 3,182,923 16,267 2,000 
ita d VAG AeCROEESR NOSE RI CHT ESEDERHE 14,258,408 &%,478 42,860 
5 DDE onevecdehesceves veseeeses eens - 89,208,867 182,275 45,500 
ee , GE MANE cc cccccecenssescceceseses 766,202 8,000 1,000 
PEED, Kc ccagccserscccecesoncacesonsereeses 10,061,111 55,000 3,000 
TENE, BR cocccccccccccesccsecvcccesstveeeose 21,262,023 110,816 40,500 
Metropolitan ..... we kcdcegenbeesecescegeeseuad 389,160,777 877,057 328,767 
Milchiean Matual ..ccccccccccccscccccccccce +» 8,415,399 38,843 6,625 
Minnesota Mutual .....cccccccccccccccccccccce 2,441,165 8,664 5,500 
Pee TORO ccc ccccccccesccccccecccccccs + 57,469,976 250,000 121,600 
Mutual, 6b 30.6.5:04006466000046000000866 o+++ 87,347,284 423,216 230,061 
Wieteel TOGO VS oc ccc ccggecccccccccccccece eee+ 7,195,983 38,495 24,044 
Wattemes, TW. GS. Acccccccccccscccocccccsce eseee 14,655,837 47,191 6,070 
National, Vt. ..... WHR HSKCRSDEEEOCC ESOS ++ 21,610,136 88,146 20,728 
New England Mut.......cccscsccccccccccccs ++ 18,998,109 86,548 20,000 
PO WOE ose ccrccccoesececcoscesese oeeeee e+ 167,936,294 757,700 660,186 
Me, American, Cam. ..ccccccccccccess eeccccces 3,301,939 15,446 9,152 
Die We BEE o vevcccccececccccecscecere eeeee 96,567,839 240,600 119,000 
PES NU. 0 06:00 000006 00000000060608000 eeee 24,910,615 101,061 43,210 
OE rere Te Te Te «+++ 58,184,340 835,192 222,322 
CE CE cpcceccdeeessueceeseeseonueen 20,700,994 85,990 . 16,500 
DEE Ee OE Bev nkcnneserccsceseenenss eceee 19,562,383 100,993 28,200 
D? CE cassevesesessssseeetesnad «+ 14,907,456 70,396 61,000 
DEE Side cae tereeseteeceeeeneveedenaed 237,769,808 1,005,017 624,843 
EE atuawiubbbacs ied beeeenesnes éhaneen + 6,632,710 26,073 ,000 
TD. cocks pnd whcéed becabsumn saan eee. 4,025,984 16,422 2,110 
SE ancons eters cceeeeseseesiwnee - 9,014,227 45,001 19,000 
FR err rere 164,670 140,036 
DS vickcevctsbenseecensesodes essees 18,154,420 55,612 32,00 
ravelers ..... ibbenedeebuteseecorsssees eeeeces 21,726,255 82,673 20,031 
NN EE Te PPR nse 31,316,240 127,334 66,000 
EE oc nghsdwe nace ehne¥asseesecenees 10,067,586 40,566 30,000 
. 2 oo > Seer ere .- 1,602,841 5,375 5,250 
i is” scar decehheeswbesiaaes eccccce 2,915,149 11,543 2,000 
CS ee Wevccecccescecsoce 6,525,815 28,709 19,000 
PEE ctAteueeenevacesddeqesdenons eocccce 491,264 21,643 18,592 


been paid. The fifth column gives load- 
ing on first year’s premiums on policies 
issued in 1906. The last column gives 
expenses chargeable to first year’s in- 
surance: 


Reserves = for 
Released. Loading. ew Bus. 
$ 3,971 $184,817 $701,095 
ecccce 32,018 19,147 
11,644 37,836 95,148 
ecccce 2,518 5,720 
329,36 88,459 209,390 
ecccece 101,319 120,606 
106,530 88,891 310,929 
613 10,931 45,118 
13,712 75,536 168,821 
1,107,311 392,497 1,808,684 
15,545 31,109 32,929 
ccccce 461,273 432,867 
94,333 158,487 539,884 
735 79,882 90,449 
73,702 128,702 283,191 
95,767 344,497 1,085,906 
eevcce 23,567 20,89: 
147,079 94,877 246,139 
58,231 214,568 473,510 
844,368 3,304,111 4,713,295 
23,489 97,130 »731 
evvcce 38,611 48,048 
69,720 324,808 807,379 
1,474,329 805,034 3,344,080 
5,5 196,408 219,774 
57 263,298 408,838 
119,955 137,876 465,046 
21,062 166,847 413,497 
1,864,037 1,644,489 4,637,301 
30,995 106,842 135,693 
158,342 820,626 1,722,497 
ceccece 452,690 606,603 
137,494 445,321 1,214,410 
47,892 113,228 397,743 
18,435 188,493 307,842 
eecces 269,014 336,182 
565,202 3,213,217 3,942,314 
42,523 134,479 240,498 
ecccce 57,544 76,742 
eeccece 213,903 293,429 
ecccse 432,733 580,738 
26,440 105,926 324,650 
88,939 132,218 489,203 
4,283 212,411 662,306 
54,634 85,280 826,542 
eeccce 54,624 30,999 
15,198 42,910 57,725 
69,261 58,619 186,120 
7,281 6,144 12,802 
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may withdraw the amount held by the company, 
thus terminating this feature. 
XIV. ASSIGNMENT 

Any assignment of this policy shall be fur- 
nished to the company and a duplicate thereof 
attached thereto. Any claim against the com- 
pany arising under any assignment of this Ty 4 
shall be subject to proof of interest. 0 as- 
signment shall impose any obligation on this 
company until it has received the original there- 
of, nor does the company guarantee the suf- 
ficiency or validity of any assignment, 

XV. PREMIUM LOANS 

After the third year if any premium on this 
policy, annual, semi-annual or quarterly, be not 
paid when due or within the period of grac 
the company will charge against loan value o 
this policy such premium with 6 percent interest 
per annum in advance, provided that such loan 
value is sufficient. The balance of value, if any 
not thus used, shall be applied in accordance 
with the provisions of Section VIII hereof, and 
any premium loan so made shall be subject to 
the terms of Section VII. This action of the 
company is contingent upon the request for such 
premium loan being filed by the owner of the 
policy at the home office while there is no de- 
fault in the payment of any premium, and such 
request is revocable as to any future premium. 

XVI. PURSUANT TO LAW 

A copy of the application for this policy is at- 
tached hereto. No alteration of this policy or 
waiver of any of its conditions shall be valid 
unless made in writing and signed by an officer 
of the company. 


TERM INSURANCE IS REALLY 
ONLY A TEMPORARY EXPEDIENT 


(From Northwestern Field Notes.) 

There is an idea afloat pretty gener- 
ally that the public is seeking the 
cheaper plans of life insurance, and 
that this supposed demand is ade- 
quately met by term policies. If any 
such tendency exist outside of the 
minds of life insurance solicitors, 
which is doubtful, it is one which will 
cause much dissatisfaction in the fu- 
ture. Term insurance is not cheaper 
than other forms of insurance, and it 
eliminates from life insurance one of 
its most valuable features, the encour- 
agement to pay the price of protection 
during the productive years, so that it 
may be enjoyed without worry in the 
days of declining ability and product- 
iveness. It is this feature of old line 
life insurance which has built up the 
institution and given it its power for 











good. Term insurance is at best only 
an expedient, a device for bridging over 
the time until real whole-life insurance 
can be arranged for. Term insurance, 
even though renewable without limit, 
as in the case of the Northwestern’s 
policy, is not permanent life insurance, 
and, owing to the necessity of increas- 
ing the premiums periodically, it will 
eventually result in dissatisfaction 
which no offer of special privileges will 
prevent. One of the most clear-head- 
ed men in the life insurance business, 
an actuary of international reputation, 
laid down the principle ten years ago 
that “For practical purposes this max- 
im, that you must guard against future 
dissatisfaction, may be condensed and 
embodied in this simple warning, that 
your plans must not be such as to 
require from the policyholder at any 
future time a permanent increase in 
cash payments.” “This state of things 
is so well settled by experience that it 
may be accepted as a solid fact of hu- 
man nature.” 

The convertible ten-year term policy 
of the Northwestern was devised for 
the benefit of those who are not quite 
ready to pay for permanent protection, 
but who expect to convert to a perma- 
nent form later on. The company will 
convert the term policy without re- 
examination and the applicant will then 
enjoy the same benefits, including the 
large dividends of the Northwestern, 
as if he had originally insured on the 
plan selected. Every person contem- 
plating taking a term policy as prelimi- 
nary to a permanent policy should be 
made to understand that it is only by 
taking the term policy in the North- 
western that he can secure the privi- 
lege of a permanent policy in the 
Northwestern without reéxamination 
In other words, the competitive argu- 
ments should be based upon the per- 
manent contract and not upon the 
term contract, which is a mere prelim- 
inary detail. The applicant is merely 
buying an option on a policy to be ex- 
ercised later. The permanent policy 
which the option calls for is the im- 
portant part of the transaction. 





INDIVIDUAL ACCOUNTING SYSTEM 


HE following card shows the system employed by the Northern Life of 

T Chicago at its home office in its individual accounting. One is on file for 
_ each policyholder, which gives an account of every dollar paid in. The 

policyholder can have access to the card at any time or a transcript will be sent 
him. The company in commenting on this system says: 

“If John Smith buys a policy in the Northern Life, his premium is placed 
in the first column, and is divided into the net premium and the loading. At 
the close of the fiscal year the actual, not the estimated, expense goes as a 
charge against the premium and is inserted in the second column. At this 
time the actual, riot the estimated, death loss or mortality charge is inserted 
in the third column. The reserve, which is provided for by law and deposited 
in approved securities with the state department, is placed in the fifth column. 
The fund accumulated by the savings in expense, mortality, interest earnings, 
etc., goes to the fourth column under the head of accumulated fund. From this 
fund the dividend to the policyholder is paid and is placed in column three. 
This makes an accounting every year for every dollar a policyholder has paid 
into the company. It gives an accurate accounting to the policyholder for the 
money he pays in premiums that is in excess of current expense and mortality 
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Are you familiarwith the Protective Endowment and 
Guaranteed Income Policies now being issued by the 


Midland Mutual Life Insurance Co. 
OF COLUMBUS, OHIO 


These policies are distinctive creations of Mr. S. H. 
Wolfe of New York especially provided for the 
‘*Midland.” 


The very best sellers on the market. 


DR. W. 0. THOMPSON 
President 


LOT H. BROWN, Supt. of Agencies 
The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $176,429,015.04 


B. PF. REINMUND 
Secretary 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1904 


412 per day in Number of Claims Paid. 6,163 per day in Number of Policies Placed and Paid for. 
$1,320,408.09 per day in New Insurance Placed aud Paid for. $188,909.09 per day in paymeats to Policy- 
holders and addition to Reserve. $81,465.58 per day in Increase of Assets. 





The NEW POLICIES (1907) 


OF THE 


EQUITABLE LIFE OF IOWA 


Are up-to-date in every respect—including provisions for 


DAYS OF GRACE; CHANGE OF BENEFICIARY; 
ANNUAL LOAN AND CASH VALUES; 
EXTENDED INSURANCE; 

PAYMENT IN INSTALLMENTS—Limited or Continuous 


Agents wanted in unoccupied territory. 
Write the Home Office, DES MOINES, IOWA 


MANAGERS WANTED 


FOR AKRON, SPRINGFIELD, 
NEWARK AND JAMESTOWN, OHIO 


Address: A. P. EARLE, General Manager 


RELIANCE LIFE INSURANCE COMPANY 


OF PITTSBURGH, PENNA. 
JAMES H. REED, - - - PRESIDENT 


PAID UP CAPITAL, - - -  $1,000,000.00 




















Renewal Contract 


DIRECTLY 
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QUICK SELLING POLICIES 
Mutual Life 
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Binghamton . New York 
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riting Insurance 


on Married W omen 


Is Viewed with Different Degrees of 
Favor by Different Companies. 





out to a large number of life com- 

panies a series of question, as fol- 
lows, in regard to their practice in in- 
suring married women: 

Do you insure married women? 

Do you insure them on the same terms as 
men, or do you impose special conditions as to 
rate, age, amount and insurable interest and 
beneficiaries in whose favor the insurance is 
written? ; 

Do you regard a young husband as having a 
ood insurable interest in the life of his wife 
or an amount which would not more than pay 
her sickness and funeral expense and hire a 
housekeeper to care for his children in case of 
his wife’s death? 


The replies of some companies were 
published in previous SupPLEMENTS and 
others are now presented as follows: 

Fidelity Mutual 

We do insure married women under 
certain restrictions. Believing that the 
danger of this class of cases lies in an 
antiselection due to an element of 
moral hazard that can be determined 
only with great difficulty we safeguard 
risks of this character in every way 
possible. 

We do not allow a husband as bene- 
ficiary nor is estate allowed, but we 
write them for the benefit of dependent 
children and usually insist upon the 
payor being the woman herself from 
her own estate. 

We limit the amount to $10,000 and 
write them on full rate plans, with divi- 
dends deferred. Occasionally we issue 
to husband and wife a contract known 
as our “home protection” policy, which 
is built on the lines of a joint-life en- 
dowment. Occasionally, in cases where 
moral hazard is absolutely eliminated, 
this is done. 

Answering your question as to the 
insurable interest of a young husband 
in the life of his wife, I would say 
that we do not insure married women 
when others pay the premiums, and 
only for the benefit of minor children 
or other dependents; speculative fea- 
ture absolutely eliminated, for the hus- 
band if disabled. Parenthetically, any 
change of beneficiary requires the ap- 
proval of the company. 

Mutual Benefit 


The y will ider applications for 
not more than $5,000 on the lives of women 
who are in receipt of an income from their own 
labor or property, and who expect to pay their 
own premiums. Such policies will made 
payable to the insured or their estates, or to 
any one dependent on them for support, or 
who would sustain a commensurate pecuniary 
loss by reason of their death. Domestic serv- 
ants and factory operatives are barred. Teach- 
ers, stenographers, typewriters, clerks, milliners, 
<peeemebere, artists, etc., form the most eligible 
class. 

Before subjecting the company to the expense 
of a medical examination, the agent should in 
all cases forward to the company a preliminary 
statement and await its approval fore the 
proposed applicant is asked to sign the application 
or is presented to the examiner. Failure to 
observe this rule will subject the agent to a 
charge for the examiner's fee if the application 
be declined. 

If the company receives an application for a 
policy on the life of a woman, without having 
first received and approved the preliminary 
statement called for in such cases, the agent 
will not be charged with the expense of the ex- 
amination if the application be approved. Nei- 
ther will he be necessarily charged with the 
expense of the examination if the application be 
declined. In the latter case the company’s 
action will be governed by the reason for the 
declination of the application, If the agent is 
satisfied to take the risk, he may forward the 
application without first having obtained the 
company’s approval of a preliminary statement. 
The preliminary statement need not be for- 
warded to the company unless it is sent in ad- 
vance of the regular application, 

The company does not propose to insure mar- 
ried women except under special and peculiar 
circumstances, and it is essential that a prelim- 
inary statement should precede all applications 
for insurance on the lives of married women. 
In forwarding the preliminary statement in such 
cases the agent should state whether the pro- 
posed applicant lives with her husband, the na- 
ture of his occupation, the condition of his 
health; and how it happens that she is sup- 
porting herself by her own exertions, if such 
is the case. The information regarding these 
matters must be tull and explicit. 

The company will not insure married women 
who do not propose to pay their own premiums 
out of their own income derived from their per- 
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sonal labor or from property held by them inde- 
pendently and in their own name. Cases will 
not be considered favorably where premiums are 
to be paid out of moneys received from the 
RE 

The company earnestiy requests agents to 
submit only such cases as come strictly within 
the category of acceptable risks, thereby avoid- 
ing needless trouble to the company and them- 
selves and disappointment to appl t: ce 

Policies issued on the lives of women will in 
all respects be similar to policies issued on 
lives of men. 


Rational, Vermont 

In reply to your inquiries, will state 
that: 

1st. We do insure them. 

2d. We insure them at the same rate 
with men and at the same ages, except 
the minimum age, which with males is 
17 and with women 20. We do not 
discriminate as to the amount and re- 
quire, as in the case of males, evidence 
of a good insurable interest on the part 
of beneficiaries. 

3d. We do not generally write insur. 
ance on the lives of married women 
for the benefit of husbands, and our 
general rule as respects the issuance of 
policies on the lives of women, married 
or single, is that they must be self- 
supporting or in receipt of an inde- 
pendent income. We require in all 
cases a supplemental statement from 
the soliciting agent covering financial 
responsibility and insurable interest 
and, unless both are clearly shown, de- 
cline to approve, as a rule. 

Rew York 


We do insure married women on the 
same terms as men, and impose no spe- 
cial conditions as to rate or age. Each 
particular case is judged upon its own 
merits, the insurable interest being 
very carefully scrutinized, and action 
is only taken by the company after a 
thorough investigation of all those 
facts, which, we believe, enable us to 
form a proper estimate as to the value 
of the risk. 





Northern 


I quote from rule, Nos. 1 and 2, in 
our rate book, as follows: No. 1. 
“Women who have passed the climac- 
teric. Insurable upon any plan justified 
by the medical and inspection reports.” 
No. 2. “Married women or widows who 
have not passed the climacteric but who 
have given normal birth to a living 
child insurable upon any preferred 
dividend plan, on the common dividend 
limited-payment plan, and in some 
cases on the guaranteed investment 
plan.” We impose no special condi- 
tions on married women excepting the 
above. The rate is the same as for 
male risks. 

In regard to your inquiry as to in- 
surable interests, would say, that we 
consider that a young husband has an 
insurable interest in his wife, provid- 
ing, however, the husband carries as 
much or more insurance in her favor 
than she carries in his favor. Of course, 
the above rules are subject to change 
at our discretion. In fact, I have in 
mind now a case where a married wo- 
man applied for a 20-year term policy. 
It was shown, after some little corre- 
spondence, that the woman was, besides 
her household duties, engaged in rais- 
ing chickens, and —— put up the claim 
that she was as much entitled to term 
insurance as any business man, cover- 
ing the risks until the business venture 
had been assured a success. 


Northern’s Instructions 

_In a number of instances applications on the 
lives of women have been submitted for term 
insurance, in which the interest to be protected 
did not come within the field of term insurance. 

The field of term insurance is generally un- 
derstood to be that in which a business interest 
is to be protected, or where the insured desires 
to provide for a contingency, which, in a cer- 
tain period of time will cease to exist; for ex- 
cugle, a term policy is considered legitimate to 
indemnify a partnership for a loss = prema- 
ture death, or for the education of children, 
who will reach the age of self-support about the 
time of the tion of the term period, or for 
the protection of a younger or invalid brother 





Connecticut General 


Life Insurance Co. 
Of Hartford 


Business of 1907 very largely increased 
over that of previous years in Illinois. 


Very liberal policies issued at low prem- 
ium rates. 


Agents wanted for some excellent terri-. 
tory. 


DR. H.C. CASTOR, Manager 


153 LaSalle St., Chicago 





The Indianapolis Life 
Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 
Never Issued Special Contracts. 
Never Issued “‘Dated-Back” Policies. 
Never Had an Agency Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 
Policyholders Well Satisfied. 
Agents Making Money. 


Apply to 
FRANK P. MANLY, Vice-Pres. & Gen. Mgr. 
Indianapolis 
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TO THE LIVE ONES! 


Investigate 


‘The Great Western 
Life Insurance Co. 


Kansas City, Mo. 
Organized April 20, 1907 


$20,826,750 Insurance in Force Oct. 31, 1907 


THE MOST ATTRACTIVE POLICY EVER WRITTEN 


ADDRESS ALL COMMUNICATIONS TO 


- KANSAS CITY, MO. 











WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 


For information and terms address 
COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 





REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 





Operates ander the 


Combulsory Deposit Law 


OF INDIANA 





Reliable Agents wanted. Address 








The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Acteary 





THE WoORLD’'S RECORD. 


Reserve and all Admitted 
Insurance im Foree Admitted Assets. — oy oe 
een $3,548, $18,300 
1809.02. Hissin sitrvel $256,246 shoi cos 
1901....... $33,615, $1,015,072 $699,418 $315,654 
1902...... $39,541,688 $1 527,036 $1,176,249 $850,786 


1008... $49,713,796 
1904....... 900,148,904 
588 


$2,205,636 
$3,160,083 
$4,126,682 


$1,815,059 $390,577 
$2,615,498 ’ 
$3,521,731 $605,317 


1905.. .... $74,440 
1906 $81,047,860 $5,353,744 $4,674,118 $679,626 


Growth of busin ceeds that of other com ever TEI at the end of its TWELFTH 
— ~ om FOUR MILLI 8 EI 


YEAR. The Com cee ous b ae « 
THOUSAND DOLLA ya with the State 
pulsory Legal Reserv: Indiana, to protect 


e Law 


GHT HUNDRED and FIFTY 
Com- 


and under the 


other governments 





Pittsburgh Life and Trust Co. 


ENDORSED AT HOME 
Insurance in force in Pennsylvania over 
$10,000,000 
W. C. BALDWIN, President 


Solicitors’ Contracts Direct with the Company 


NO CENERAL ACENTS 
Acsets Exceed Total Liabilities by More Than 
$800,000 





PITTSBURGH LIFE BUILDING 
Pittsburgh, Pa, 








bother handli an entire 
line of life policies, when a 
single Fidelity Policy more 


W hy sei nerishess 


pond by giving unique and complete 
nsurance 


Our Guaranteed Q. C. BE. L. Policy insures 
a man’s income and all his insurance; pro- 


vides a cash estate; is self-paying and a 
a life income if insured becomes ly and 
permanently disabled; pays a life income in 
any event at end of limited-payment period. 
Send for agency terms to Alexander 
McKnight, Vice-President. 


Fidelity Mutual Life 


Insurance Co. 
Philadelphia 


L. G. FOUSE, Pres’t 





























LIFE SUPPLEMENT TO THE WESTERN 
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or sister, the idea being that only in case of 
the insured’s death before the beneficiary either 
recovers r health or is otherwise provided 
for, would the insurance be required. 

The company will not in any case issue a 
term policy to a woman who has not — nor- 
mal byth to a living child, unless she passed 

climacteric, 
licies to women, the inter- 


the 
In issuing these 
must cover some one of 


est to be protecte 
these requirements. 


THE INFLUENCE OF WOMEN’S WORK 
IN THE FIELD OF INSURANCE 


By Carrie Kiatiey. 


Sometimes I have wondered what the 
leaven of woman’s work in insurance 
has done toward changing the whole 
viewpoint of the business. 

Women have always urged some in- 
vestment—there are more endowment 
and limited life policies soid to men 
today than ever before in the history 
of the work. Women have aiways 
talked life insurance, not death insur- 
ance, and it is now held by some that 
life plans should be the basis of the 
talk to men, that the bugaboo of death 
and protection alone did not give the 
iright that it once did and that a sen- 
sible man resented the fact that a pos- 
sible stranger should dictate to him 
how best to care for his family. Some- 
thing giving returns in life must be 
the plan. 








* * 


ihis has almost universally been 
true of women. Very rarely have 1 
met the condition of a daughter want- 
ing to insure her mother’s life on the 
cheapest death plan in order that she, 
the daughter, should be benefited by 
the death of her mother. 

The plan always struck terror to my 
heart, and I can truthfully say that I 
never wrote an application of this sort. 
One case where the daughter was ob- 
durate and had her mind made up that, 
if her mother would consent, she would 
carry a death policy on her and coldly 
said, “In the natural course of events, 
my mother will die before I do,”I said, 

“Well, if you insist on this plan, and 
if your mother did not propose it, you 
will have to find another agent to try 
persuading her.” Of course, I lost 
the business, but I did not mind. 

I have always argued that the daugh- 
ter carrying the policy on her own life 
gives the mother two chances—if they 
both live they can enjoy the money 
together, and if the daughter dies the 
mother will have the money to use in 
her extreme old age, and the death of 
the mother does not affect the earning 
capacity of the daughter. 


* * * 


Once a general agent in a city asked 
me to see a woman whose sons had 
agreed to carry a good sized policy on 
her life if she would consent. The 
boys were not willing to talk to her 
about the matter and yet they thought 
it a good possibility of having a a 
sum of money after a time. Well, 
went to see her, a dainty, loving, nad 
mother. She was proud of her sons 
and trusted implicitly in them. After 
a time, I came to the subject of my 
business and as delicately as possible 
made her understand my mission, not 
by saying anything direct to her, but 
by suggesting that children often 
wanted to insure the life of a parent 
for their benefit. Her eyes filled with 
tears as she said, “I hope my boys 
will never want me to do that. I would 
never be happy again if they wanted 
to carry a policy that they might be 
benefited by my death.” Then I said, 

‘They would not make you unhappy 
about it, and I want you to consider 
taking a policy for yourself.” She 
would not hear of it, as she had always 
been prejudiced against a woman’s in- 
suring. I could not talk with convic- 
tion as I could not tell her just what 
my instructions had been. I went 
back to the office and said to the gen- 
eral agent, “As far as I am concerned, 
that business is lost. I sympathize 
with the woman.” Sentiment, possibly, 
but any mother who has brought her 





sons or daughters to independent man- 
nood or womanhood should have her 
feelings and even her superstitions not 
only respected but reverenced. 

* . * 

Success or the show of success will 
bring more lasting satisfaction than 
begging. I remember once my com- 
petitor—a woman, by the way—had 
urged a prospect of mine to give the 
business to her, because she needed it. 
She said that I dressed well and lived 
well, so did not need the money, as 
she did. I said, “Did you tell her that 
I would solicit your business as busi- 
ness, and then walk miles if I did not 
have car fare, and would not tell you 
I had to have money for the necessary 
things of life?” My prospect said, “I 
knew you would do that very thing.” 
I was compensated, I wrote the busi- 
ness because the plea of my competi- 
tor was not true, and she was begging 
business under the guise of necessity. 

Once a man was my competitor, and 
I did not fare so well. His plea was 
that he had his family to take care of 
and people should help him. .He made 
a good living, and even went to the 
races, but this was a chance to down 
the woman who was his competitor, 
even if he had to beg. I could never 
beg business. Maybe that accounts 
for my extreme lack of money, some- 
times; still, I suppose the final balance 
will be all right. Peculiar soliciting 
may bring some success, but it is not 
lasting. There is no cooperation of the 
insured with the agent unless a straight- 
forward business deal has been made 
and, little as the agent may suppose 
at the time, any steady growth of good 
business depends much upon the help 
of the policyholder. 

* * * 


Coming back to the original sub- 
ject—talking life insurance is far more 
comfortable than death insurance. It 
has long been a joke of mine that an 
agent selling accumulative dividends 
can persuade a man or woman that he 
or she will live twenty years or more— 
and that in itself is good—while the 
annual dividend agent convinces his 
prospect that it is an absolutely sure 
thing that he will die before the policy 
matures. Now so many changes have 
been forced upon agents and they have 
such a necessity of living on something 
besides air that the preconceived no- 
tions of years of study have had to 
give way and they have to talk the 
plan that pays, and the choice is lim- 
ited in the old companies. 

Life insurance with features that 
promise something in after years to 
make the insured want to pay each 
premium must be sold. 


~ * * 


There have been many tragedies of 
the heart, if not of life and death, 
when the policy matures at death only. 
The old father, after everything else 
is gone, grows sensitive and feels that 
his children will be glad when he dies 
so they can have-the policy he strug- 
gled so hard to carry and, if any refer- 
ence is made to the money, his old 
heart aches more than any of his peo- 
ple can know. 

Only the living benefit appeals 
strongly to the wide-awake, energetic 
money-making woman. She wants the 
protection, but that is secondary. She 
is not so susceptible to change.. She is 
not attracted by the new plans for the 
years she has paid count for much. 

It will be a glad day when insurance 
or some other financial institution will 
safely carry small earnings to the 
large amount. Insurance can do it 
now, but the tragedy comes in compa- 
nies not paying enough for the agent 
to live by selling these policies. 

The vast and increasing number of 
working, income-earning women de- 
mand some solution to the problem. 
They do not have the time to seek in- 
surance, and many do not know of its 
benefits; agents must be the means of 
telling them, and agents must make 
enough out of their work to live. 

Life insurance, not death insurance, 
must be the theme. 





EVEN A SMALL ESTATE GOOD 

When panicky conditions prevail, the 
attention of men is drawn to the ex- 
travagance of this nation’s people. 
During the time of prosperity, when 
money was easy to make, habits of 
thrift and saving were not cultivated. 

Even the man of small income can 





save something. The very best outlet 
for his limited means is life insurance 
and no sounder preachment can be 
made by agents. It will not be a large 
saving but even a small estate is worth 
having. It instills a feeling of comfort 
in a man when he knows that he has 
something to leave his family. 





WANTED 
PlllBG 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W.B. LANE, Vice-President 
66 Broadway, New York 





NATIONAL 
LIFE INSURANCE CO. 


MONTPELIER, VERMONT 
Established in 1850 Operating in 38 States 
Joseph A. De Boer, Pres. H. M. Cutler, Treasurer 
Jas. T. Phelps, Vice- see A. B. Bisbee, Med. Director 


James B. Estee, 2d V-Pres. C. E. Moulton, Actuary 
Osman D. Clark, Secret’y F. A. Howland, Counsel 


This Company held Janusry 1, 1907, and gained dur- 
ing the past decade: 

Assets, - $ 37,511,373.24 Gain, 177% 

Surplus, - 4,224,287.21 Gain, 155¢ 

Insurance, 151,253,000.00 Gain, 109% 


Its life, term and endowment contracts are liberal 
and attractive. 


D. G. DRAKE, Gen. Mgr. 
426 Marquette, Bidg., . Chicago, Ill. 
OLMSTED BROS. & CO.. State Agents 
Williamson Bidg., Cleveland, O. 





THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 
Under a New Management, 


With the standard policies and the safe-guards established by the law of New York—the most 
ever enacted, 


ter by many millions than those of aay —_ company 
fitable securities consistent with 
by few and excelled by none, i. -~ 3 its place ir 


The best dividend-paying company, 


The best company for policy-holders, 


The best company for ageats. 


Apply for agency to 
GEORGE Tf. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS, CO, OF NEW YORK 


34 Nassau Street, 


New York, N. Y., 





Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


Is 
NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bldg. 
CHICAGO 








DO YOU BELIEVE 


in MASSACHUSETTS life insurance on 
the NON-PARTICIPATING plan with a 
DISABILITY, CONTRACT? 


But One Company 


combines these three great advantages. 


For terms of District Managers 
Agents write to 


The Columbian National Life 
Insurance Company 
176 Federal Street BOSTON, MASS. 





American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets ~ - 7 - 


Surplus Security to Policy Holders 


Insurance in force ~ ~ 


- - - $1,900,000 
425,000 
21.000,000 


Deposits with the State of Indiana, as required by law, non-speculative securities in an amount ex- 


ceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write today direct to 


the Company. 


ARBA T. PERRY, Supt. of Agenctes, Illinois Dept., 


1303 Tribune Bidg, Chicago, Ill. 





Opportunity is at Your Door 





if you are a “business getter,” 


to connect with an up-to-the-hour life 


company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


BL. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








As Seen by the Onlooker 


Some years ago a man who now is a 
veteran agent ran upon a policy held 
by a friend, which he thought was of 
little value. He told his friend so, but, 
by reason of his inexperience, he had 
no facts with which to back up his 
opinion. He went to the office, dug up 
the facts, returned to his friend next 
day and put up such a convincing argu- 
ment that the friend dropped his policy 
and his partner did likewise. 

A few days later it dawned upon the 
agent that he had never mentioned the 
policies he had to sell, so he went back. 
“Well, really,” said his friend, “I am 
sorry, but as you said nothing about 
taking insurance from you, my partner 
and myself each took $2,500 in another 
company last week.” And the agent 
who tells it adds: “I concluded it was 
a good thing to talk my own goods.” 











“You can’t go from a funeral and sell 
life insurance,’ said a large writer re- 
cently. It was a striking expression of 
the truth that a man brings out in oth- 
ers what is in himself. 

I know a woman who moved into a 
strange neighborhood. Her family had 
met with financial reverses ro | the 
question of money seemed constantly 
on her mind. In a few months she 
knew about the income, credit and 
wealth of everybody in the neighbor- 
hood. The milkman and the grocery 
boy told her which of their customers 
were good pay and which were not. 
It was not because she “pumped” them; 
they just told her naturally. 

Everybody has among his acquaint- 
ances some to whom all the gossip and 
scandal is recited. They attract this 
sort of thing naturally. Then there is 
also the person who always seems to 
call out what is best in everybody with 
whom he comes in contact, who knows 
no ill of anybody and to whom one 
would no more think of reciting scan- 
dal than he would of swearing in the 
presence of his wife. There are people 
who always make you teel blue anu 
grouchy, others who make you feei 
poor, and others who are a tonic, 

The first thing for a life insurance 
man to learn is to get his own mind in 
an optimistic mood. If he is thinking 
and. feeling happiness, prosperity ana 
success, he will make others feel the 
same way, and they can see their way 
clear to do things that would seem im- 
possible if they were in a dejected state 
of mind. 





“Have you ever noticed,” said a life 
man the other day, “that the loudest 
talking people against life insurance as 
a rule are those who do not carry any, or 
at most only a small amount, and many 
of them cannot afford to carry any? 
These are the fellows who say they 
can handle their money to better ad- 
vantage than the companies. They 
carry on a great harangue about ex- 
travagance, fraud, misrepresentation 
and the like and yet pin them down 
and in nine cases out of ten they have 
not enough insurance to justify even a 
whisper. 

“The same rule holds good about the 
banks. The fellow with the great lung 
power who has no deposit and is but 
little interested is the chap who does 
the talking and lambasts the banks. 

“The other day a man came into our 
office selling books. The general agent 
told him he was tired of buying from 
every one that came in and now felt it 
was his turn to sell. He struck the 
book fellow on taking a policy. The 
chap began a tirade of abuse against 
the life companies. The general agent 
got mad and told him he would bet he 
had not enough money to buy a $500 
policy. The fellow said that he could 
buy any sort of a policy he wanted, but 
he would not give the companies a 
chance to steal his money. Finally the 
general agent pinned him down and the 
chap confessed he only had a few dol- 
lars to his name. He was a fair type 
of the men who are howling about life 








insurance. They just like to hear them- 
selves talk.” 





“It does not pay to become antago- 
nistic to the home office,” said a gen- 
eral agent. “I know a prominent man- 
ager representing one company who is 
a chronic protestor. He 1s always 
against the government. If some ac- 
tion of the home office does not suit 
him he flies back in a fury. The con- 
sequence is the home office is always 
indifferent to assisting him. 

“T find that if we do not agree with 
the home office it is much better to go 
back in the nature of a friendly sug- 
gestion rather than a vigorous protest. 
To get at loggerheads with one’s su- 
periors, it seems to me, is very poor 
policy. 





An agent pretty closely mirrors his 
company. Pick out a crooked agent 
or one with a small-bored conscience, 
and it usually follows that he repre- 
sents a company whose officers lack 
moral tone. Take a company pursuing 
deceptive methods and you will find in 
its trail deceptive agents, the shysters 
of their calling. A life insurance exec- 
utive who is responsible for its man- 
agement and who gets business by fair 
means or foul, is sure to attract agents 
who stop at no: hook or crook to close 
a case. 

A wide open, high commission pay- 
ing, plunging company will have as its 
representatives rebating agents, round- 
ers and pullers of advances. An ex- 
travagant company begets extravagent 
agents. 

The company which is following a 
straight and honorable course and treat- 
ing its policyholders fairly has nothing 
in it to appeal to the irresponsible agent 
of warped conscience. Such a com- 
pany draws to it men of fine caliber, 
who are representative citizens of their 
community. 

The other day the Fidelity Mutual 
Aid Association of San Francisco, a 
disability concern of unsavory fame, 
happened to be under discussion. A 
field man said: “I can pick out its 
agents whenever I see them. They 
stoop to anything. They simply reflect 
the character of the home office.” 

And to trace this line of thought still 
further, you can pretty well gauge the 
quality of a man’s business he writes 
by his own character. 

A general agent, in commenting on 
this subject, told of an experience of 
his. A man came into his office one 
day and said he wanted some more in- 
surance, as he had one policy in the 
company. He brought his policy with 
him and the general agent looked it 
over. He had never seen the assured 
before. The general agent turned the 
case over to one of his men. The appli- 
cation was written, the examination 
made and the matter closed up. 

The agent was curious to know why 
the general agent had turned the case 
over to him. “Well,” said the gen- 
eral agent, “I never saw that man be- 
fore and know nothing of him. He is 
well appearing, but I will wager you a 
dinner you will not be able to collect 
the premium, or at least you will spend 
plenty of time to get it. I simply saw 
from his old policy, written eight years 
ago, what agent secured the applica- 
tion. I know what kind of business he 
wrote. It was worse than pulling 
teeth to get the premium.” 

But the agent was confident that he 
would experience no trouble, because 
the man had voluntarily applied for the 
policy. 

_ He changed his mind. The man 
lived in the top story flat of a once at- 
tractive residence, now in one of the 
undesirable localities. The agent 
walked up the three dismal flights and 
hammered on the door. A dirty youth 
answered and said the party sought for 
was out of town. He then called lustily 
for “Maw,” and “Maw” was attired in 
a mother hubbard with no ballast. She 
wanted the policy left, but the agent 
explained why he could not comply. 
She ripped off nine yards of profanity 
and ordered him to get out, threatening 
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Old Colony Life Insurance Company 
Old Colony Building, Chicago 


WE WANT MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, Virginia, 


W. Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put on the market. OD MEN who can produce business 
can get an UNUSUAL CONTRAOT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAGO 


$125,000.00 











CAPITAL, 


A Legal Reserve Company 


CLEVELAND LIFE 
INSURANCE COMPANY 




















W. S. SHELTON, SECRETARY P. W. WarD, PRESIDENT 


ISSUES ALL FORMS OF POLICIES ON STRICTLY 
NON-PARTICIPATING PLAN 


WILBUR WYNANT, AGENCY DIRECTOR 


HOME OFFICE: ROCKEFELLER BLDG., CLEVELAND, O. 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, IEb. 


YOU HAVE A RIGHT 


to expect your company to furnish you policies to sell that give tothe imsurea 
a SQUARE DEAL, to wit: A policy with GREATEST possible BENEFITS, 
LEAST possible RESTRICTIONS. 


YOU ALSO HAVE A RIGHT 


to expect for yourse/fa SQUARE DEAL, to wit: A contract with LARGEST 
possible COMPENSATION, LEAST possible RESTRICTIONS. 








We give BOTH to our agents. 


The Lincoln National Life Insurance Company 


OF FORT WAYNE, INDIANA 
ARTHUR F. HALL 
Secretary and Manager 


THEO. F, RUHLAND 
Supt. of Agencies 


F you want to connect with a company whose 
management is alive, whose policies are up- 
to-date, whose agents are appreciated, whose 


policies are sellers, with everything and every 
body right, address 





United States Annuity 6 Life Insurance Co. 
Heyworth Building, - - CHICAGO 
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to allow him to feel the weight of her 
foot. As he was walking downstairs 
he heard a noise above and dodged aside 
just in time to escape a deluge of slops 
that the loud-mouthed boy had emptied 
down the stairway to baptize the agent. 

And he never collected that premium. 


HOW AN AGENT CAN WRITE 
TEN APPLICATIONS A MONTH 


(By J. F. Johantgen, Member of the $200,006 
Club, New York Life.) 

To write ten applications in a month 
you must have confidence in your com- 
pany, your plan and yourself—then do 
honest, systematic work. 

To assure great and continued suc- 
cess, the first requisite is that vou be- 
lieve that the company you represent is 
so organized and managed that vou can 
hope for the best results for your 
would-be applicant, then offer the plan 
you honestly think best adapted to his 
condition. 

These facts being admitted, honest, 
well directed, systematic work will do 
the rest. If you would write ten annli- 
cations in a month you must first be- 
lieve that you can, then determine that 
you will do so. 

In order to keep up your confidence, 
so essential to success, you should make 
a strenuous effort to get at least three 
applications the first week; but should 
you only get two, then make a more 
determined effort to get four the next. 
in order to keep ahead of the average 
required. If you get five applications in 
the first half, there is but little danger 
of failure in the last half. 

To make sure of three the first week, 
you should have a carefully thought out 
list of 50 to 100 names of people whom 
you think it will do to call on, made 
out before the first day of the month, 
having them grouped as to locality, say 
ten or fifteen in a group, then start 
out on the morning of the first day after 
what you consider the best group. 

If you are switched from your pro- 
gram by a good lead, all the better; the 
program will keep for another day. If 
you are looking for a special plan to 
get at, or close people, I will just say 
that so far, at least, none has been de- 
vised. 

Now for a few general suggestions. 
If you have ever written ten applica- 
tions in a month, go about it as you did 
then. Be in earnest. Don’t let anyone 
joke about your business. Life insur- 
ance is not a joke, neither let anyone 
in any way belittle your calling. 

There is no nobler calling than in a 
proper way inducing responsible peo- 
ple to make provision for those depend- 
ent upon them. 

Be honest. Be in earnest. Get inter- 
ested yourself and you will be persist- 
ent. Don’t talk politics. Don’t talk 
hard times. Don’t talk anything but 
life insurance during your business 
hours. Learn a lesson from the man 
we call hard to get at, the man who re- 
fuses to see you during his business 
hours. He does this because of loyalty 
to his employer. Be as loyal to your- 
self and your family. 

If you idle away time during busi- 
ness hours. you defraud yourself and 
family, and the loss is total—you can 
never recoup for lost time, you will 
never achieve success, neither will you 
deserve it. Moreover, if your living 
and that of your family is dependent on 
your success, you have no moral right 
to waste your time. Get a good start. 

Just as a good start creates enthusi- 
asm, lightens labor, and almost insures 
success, a bad start discourages, and 
soon the agent begins to find fault. But 
instead: of placing the blame where it 
belongs, he finds fault with the com- 
pany, the kind of insurance it offers, the 
conditions, etc. He becomes discour- 
aged, then disgruntled, then more dis- 
couraged and disgruntled until he is 
finally “down and out.” This last dis- 
aster can at least be avoided by adher- 
ing to the suggestions in this article 
even if by its observance you should 
still fail to write eight or ten small ap- 
plications or a lesser number of larger 
ones in a month. 














Questions and Answers 


What would be the cash or loan value 
of a twenty-payment life policy, age 35, 
in the Mutual Benefit Life, if money 
were borrowed or cash taken before the 
end of the year, say the third year. 
The policy states the values to be “At 
the end of any policy year, the whole 
of which the policy shall have been in 
force.” Does it give the value of the 
preceding year or make some deduc- 
tion as to its present worth? 

Mathematician Rhodes replies as fol- 
lows: : 

I would say that in its policy con- 
tracts the company agrees to loan at 
any time while the policy is in force up 
to the limit secured by the cash sur- 
render value. In case of a twenty-pay- 
ment life policy issued at age 35 for 
$1,000 the cash surrender value at the 
end of the third year is $58.20. The 
company would, therefore, at any time 
during the third year loan such a sum 
as with interest to the end of the year 
would amount to $58.20. If desired, the 
company would make the loan when 
the third year’s premium fell due, re- 
taining the premium out of the loan. 











Question—What company will insure 
saloon-keepers? ‘ 

Answer—The New York Life will 
take saloon-keepers on the 15-year 
endowment plan. Some of its agents 
have captured quite a bit of this busi- 
ness. 


_—_-— 


Question—What is the capital stock 
of the American Investmet Securities 
Company, which is the subsidiary com- 
pany of the Columbian National Life? 

Answer—It has $2,000,000 common 
stock, all issued. In addition, it has 
$1,000,000 preferred, $500,000 of which 
has been issued. 





Question—Can you give in compact 
form a good argument to be used by 
an agent in case a man does not carry 
life insurance and seems to think there 
is but little value to it? 

Answer—The other day we saw in 
one of the New York Life bulletins an 
excellent argument along this line, 
which we give herewith: 

“By insuring his life he creates capi- 
tal. The investment of a small sum an- 
nually makes certain in the case of the 
policyholder’s death the payment to his 
heirs of a sum which could have been 
accumulated otherwise only by the slow 
process of saving. It perpetuates a 
man’s earning power. His salary, or 
his income from his business or profes- 
sion, ceases at his death; but if he has 
insured his life at a figure in proportion 
to his earnings, his family will continue 
after his death to enjoy as large and as 
certain an income as before. It is a 
safe investment. Every policy is an 
asset which, at maturity, cannot be 
worth less than one hundred cents on 
the dollar. The uncertainties of human 
investment makes life insurance imme- 
diately advisable. If you are poor, a 
life insurance policy is a necessity; it 
may be all you can leave your famil 
at your death. If you are rich, it is saf- 
er than many investments. It provides 
ready money at a time when valuable 
securities might have to be sacrificed 
to provide ready money for the imper- 
ative needs of the estate or the house- 
hold. The recent flurries in the money 
market, when securities as a_ rule 
reached the lowest point in years, af- 
ford the strongest possible reasons why 
men and women should insure at wnce 
and be beyond the hazard of ordinary 
business investments.” 





Question—I frequently have a heavy- 
weight risk that my company will not 
take. What company would be most 
likely to pass such a risk? 

Answer—We understand the Penn 
Mutual has had a favorable mortality 
on this class and will take risks of this 
kind on short term endowment plans, 
five, ten or fifteen years. 








AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 











ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
_ SPRINGFIELD, ILLINOIS 
1860 47th Year 1907 


Home Life Insurance Company of New York 
GEORGE B. IDE, President 





Assets, $19,009,550.82 LIABILITIES, $17,925,901.64 
(Including Dividend-Endowment Fund) 
Dividend Endowment Fund (Defered Dividends) : - - $1,621,413.00 
Insurance in Force, - - 86,1 13,559.00 





“Mr. Hughes failed to bring out a single questionable transaction.” 
New York Sun, 12-18-05 
THE YEAR 1906 SHOWS LARCEST GAIN OF 
INSURANCE IN FORCE IN COMPANY'S HISTORY: 











EVERY POLICY A SQUARE DEAL 


Michigan State Life Insurance 
Company 


Home office, 633-37 Majestic bldg, 
DETROIT, MICH. 


ve 





Cc. A, GOODALE, President. 
F. H. WATSON, Vice-President. 
J. W. McCAUSEY, Secretary. 


J. B. BRADLEY, Medical Director. 
A. M. HUME, Associate Med. Director, 
FRED APPS, Director of Agencies. 








The First company to organize under the new and stringent laws of 
Michigan. 

The Company for the agent because its policies are exceedingly liberal, 
teadily understood and easfly sold. 

If you have a clean record and are contemplating a change, we can 
SHOW YOU where it will be to your interest to be connected with this 
hustling home company. Address the Home Office. 














The Most Popular Up-to-Date Policies 
: CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted in Illinois, Obio, Pennsylvania and Georgia 


endid opportunity for men of capacity to make a t connection with a well-known Company 
- organised under The laws of Ohio — | subject to rigid annual examinations. 


Do not delay investigation but begin at once to profit by selling the matchless contracts of this 
progressive company. Address 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 
MOORE & HANSEN, General Agents, Suite 1100, First National Bank Bidg., CHICAGO, ILL. 


WANTED: Managers and General Agents for Pennsyl- 

x vania, ['linois, Michigan, Nebraska, Texas, 
Washington and Califorfia. Liberal Commissions and Non-forfeitable 
Renewal Commissions. New Attractive Policies. 


W. B. MUSSELMAN, Sup'’t of Agencies. 


WESTERN LIFE INDEMNITY COMPANY 


MASONIC TEMPLE, CHICAGO. 
GEO. M. MOULTON, Presipenr. 


COMBINATION OFFER 














TO ACENTS EARNEST WORKERS wen 
National Life Annoity Company Goon Tennitory | fi" “iil 


TO SELL tw o premety 

t 
PLAIN POLICIES | Union Mutual. 
Policies recently 


changed to com- 
ply with revised laws. Everything up to the times. 


Union Mutual Life Insurance Zo. 
Portland, Maine 


FRED E. RICHARDS, Presipent 
ADDRESS EITHER 
Thornton Chase, Supt., 84 Adams St., Chicago, Ill. 
Edson D. Scofield, Supt., 180 Broadw' y, N.Y. City 


Mutual Health and Accident Associatio 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, Accident 
And Health Insurance 











Ona Plan Everyone can Afford. Contracts Up-To- 
Date. One Agent can represent both Companies 
giving him a complete equipment. 


Address the Home Office 























SET 


LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








Taken from Bulletins 


Out of 531 death claims paid by the New 
York Life in the single month of Septem- 
ber, 1907, only one death was due to old 
age. In the same month in which the man 
died from senile heart trouble there were 
70 deaths from consumption, 28 from apo- 
plexy, 26 from pneumonia, 18 from appen- 
dicitis, 21 from typhoid fever, 24 from 
cancer and tumors, 44 from Bright’s dis- 
ease, 23 from paralysis, 59 from accidents, 
18 from liver disease, and so on through 
the list of 531 death claims paid by the 
New York Life for $1,419,470.50. What a 
slim chance people have of dying solely 
because the human machine wears out! 
The tendency nowadays is not toward 
death from senile causes, but rather to- 
ward an abrupt and hasty severing of the 
thread of life far this side of the allotted 
three score years and ten. Point the ne- 
cessity for every one to insure against a 
manner of death that rarely waits for old 
age. “With such fearful odds, surely no 
insurable person can refuse to insure on 
the assumption that he will live long and 
not need it. The chances are all against 
him.—New York Bulletin. 











After presenting your proposition clear- 
ly, proceed to close it. About the best 
way to get at the trouble that you will 
encounter is to put the direct question: 
“Now, Mr. Prospect, what stands between 
you and the signing of this application?’ 
If he answers your question he goes on 
record, and it is “up to you” to be versa- 
tile and forcible enough to meet and over- 
come the objection. I know of but one 
reason that cannot be successfully met and 
that is that the prospect hasn’t the money 
and doesn’t expect to have it. On this 
ground the interview is closed, but no 
other way. 

In soliciting, talk insurance. In compe- 
tition, talk contract. Know every point in 
your policy contract, and bring forcibly to 
your prospect’s mind the strong distinctive 
features of the same. 

Most of the little trials and troubles that 
interfere with the agent’s working power 
are but a misunderstanding due to insuf- 
ficient information. Your agency di- 
rector and the home office are working for 
your success, as the success of the man 
with the rate book means the success of 
all, If things don’t look just right, don’t 
jump at conclusions, fly into a state of re- 
bellion, or settle down with a grouch, as 
such procedures will surely unfit you for 
business. If the matter needs attention 
take it up in a sane and businesslike way 
and proceed to your business of getting 
applications. The application-getter can- 
not afford to be listening for discordant 
noises or paying any attention to them 
when they break in on him. Most of the 
little things that disturb men are nothing 
when it comes to investigation—Northern 
Life Bulletin. 





Have you a loan on your policy? Likely 
enough, inasmuch as about one policy- 
holder in eight has. No doubt the money 
obtained in that way was a great conven- 
ience to you at the time; possibly served 
you in a great emergency; but has it oc- 
curred to you that in making that loan 
you have reduced the amount of protec- 
tion to your family? Assume that your 
policy is for $10,000 and that you have bor- 
rowed $1,500; in the event of your death, 
then, your beneficiary would receive only 
$8,500 instead of $10,000 after payment of 
the loan. Why not take out an additional 
policy at once for $1,500, the amount of 
your debt? It will cost you only 2 or 3 
per cent additional, and in case of your 
death the new policy will cancel your loan 
and your family will receive the full $10,- 
000. If after three years or more you find 
it convenient to pay off the loan, you can 
continue your additional policy in force if 
you like or can surrender it for nearly as 
much in paid-up insurance as it has cost you 
—in fact, for a good deal more in the case 
of a limited payment policy. Don’t you 
think it just as well to insure at once for 
the amount of your loan, seeing that it 
can be effected on such favorable terms ?— 
Mutual Life Statement. 





MAY PAY TO LOOK FOR THE 
LINE OF LEAST RESISTANCE 


(From Northwestern Mutual Field Notes.) 


The following table shows the distribu- 
tion by plans of the policies written by 
the Northwestern during 1906, the num- 
ber of each kind issued being given to- 
gether with its percentage of the total 
issues of the year. It will be noticed that 
87 per cent of all the policies issued are 
on four plans, the 20 payment life, ordi- 
nary life, renewable term and 20-year en- 
dowment. Of the 39,600 policies written 
during the year 314 were on the various 
partnership and corporation forms divided 
as follows: Ordinary life, 126; renewable 
term, 87; 20-year payment life, 45; 20- 
year endowment, 32; 10-year endowment, 
12; 40-year endowment, 6; 15-year en- 
dowment, 2; 10 payment life and three 
endowment forms, one each. 

This information will furnish much 
food for thought to the careful worker. 
Are you creating friction by attempting to 
force the sale of plans which naturally 
are less popular with insurants than the 
ordinary and 20 payment life? Are you 
writing too much renewable term insur- 
ance that you do not afterwards convert 
to some more permanent plan? Remem- 
ber that a plan of insurance which will 
eventually call for an increased premium 
will not in the long run be satisfactory to 
your clients no matter how carefully you 
explain the contract. Consideration of 
the relatively small number of partner- 
ship and corporation contracts issued 
raises a question as to the wisdom of 
making a special canvass for that class of 
business. Compared to individual insur- 
ance the field seems limited. Perhaps it 
would be better to consider this form as 
a special tool in your kit to be brought out 
only for special cases or to serve as an 
introduction to the idea of personal pro- 
tection. 

This table showing the relative popu- 
larity of the different plans of insurance 
will also show how immaterial are divi- 
dend comparisons of certain plans, 10 pay- 
ment 20-year endowments for example, 
of which the Northwestern issued only 70 
out of 39,600. 

POLICIES WRITTEN DURING 1906. 








Plan. Number. Percent. 
CE CON éc005d%divanens 8,325 21.02 
I ER occ ccéetusecee 4 01 
Be IS NEOs i's ce stciccaccs 943 2.41 
16 payment life. ..........s00. 1,297 3.28 
er 18,544 34.20 
Single payment life........... 7 02 
10-year endowment............ 163 41 
15-pear endowment............ 844 2.13 
20-year endowment............ 5,813 14.68 
25-year endowment............ 398 1.01 
30-year endowment............ 542 1.37 
35-year endowment............ 44 11 
40-year endowment............ 144 86 
10 payment 15-year endowment 62 16 
10 payment 20-year endowment 70 18 
10 payment 25-year endowment 10 -03 
10 payment 30-year endowment 8 -02 
10 payment 85-year endowment 8 -01 
10 payment 40-year endowment 6 -02 
15 payment 20-year endowment 25 .06 
15 payment 25-year endowment 11 -03 
15 payment 30-year endowment 8 -02 
15 payment 35-year endowment 1 ee 
15 payment 40-year endowment 1 eens 
20 payment 25-year endowment 7 02 
20 payment 80-year endowment 74 19 
20 payment 35-year endowment 37 .09 
20 payment 40-year endowment 28 07 
Single pay. 10-year endowment. 1 oece 
Single pay. 20-year endowment. 5 01 
Single pay. 30-year endowment. 1 eoce 
Single pay. 40-year endowment. 16 -04 
10-year renewable term....... 7,158 18.08 





“SCHEMES” SPOIL AGENTS 

An official of a company that once 
employed a special sctieme in connec- 
tion with selling life insurance gives 
his experience in that connection as fol- 
lows: 

“Since we abandoned our side issue 
we found it necessary to revise all our 
agency contracts. We found that agents 
who sold insurance in connection with 
a special contract are entirely unfitted 
for selling straight life insurance. They 
become accustomed to laying great 
stress on the special and overlook life 
insurance arguments. A man_ thus 


schooled becomes unable to present life 
insurance on its merits. We have had 
to get an entirely new set of men to 
sell life insurance, and thus our plant 
has been revolutionizee.~ 





ANNUAL DIVIDENDS 


and all other up-to-date, attractive features are provided 
for in our 1908 policies, 


We want experienced men as general agents in Illinois, 
Indiana, lowa, Nebraska, Minnesota, South Dakota, Mich- 
igan and Pennsylvania, who can produce from one hundred 
fifty to two hundred thousand of paid for business annually. 


If you are not indebted to any other company, write us and 
we will submit a renewal contract that will inteyest you. 


Scandia Life Insurance Company 


159 La Salle Street : - . Chicago, Illinois 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 








ESTABLISHED 18686 





ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 

















Insurance in Force December 31st. - $47,656.411.21 
RECORD Gain in Surplus for Year. - - - 80,790.75 
OF 1906 Gainin Assets - - = «= = 1,014,011.66 
Excess of Income over Disbursements, 1,028,172.62 


INSURANCE IN FORCE APRIL Ist, 1907, $50,000,000.00 


CENTRAL LIFE INSURANCE COMPANY 


OF ILLINOIS 
H. W. JOHNSON, President 


A GREAT OPPORTUNITY FOR LIVE MEN 


We are out for our share of the 1908 business. We want Salesmen, Insurance or 
others, who have the habit of Delivering the Goods and Making Money. Wecan 
Develop That Habit and probably Double Your Income by our up-to-date con- 
tracts and selling methods. Our record, our standing and our connections, particularly 
in Illinois, are in some respects ———— and clean, energetic men who act promptly, 
have before them Permanently Profitable Positions such as only a Live Young 
Western Company can offer. Address with record and references (to save time). 


T. DeWitt Ganse, Director of Agencies, Ottawa, Illinois 


HOME OFFICE CHICAGO OFFICE 
Ottawa Banking and Trust Building 829 First Nattonal Bank Buildirg 
OTTAWA, ILL. CHICAGO 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 











If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


FRANK E. HITCHOOX, Field Manager 


DOUGLAS PUTNAM, Secretary WM. D. MITOHELL, 2nd V. Pres. and Gen’! Counsel 
H. W. COCHNOWER, Actuary and DR. CHARLES D. PIPER, Med. Director 
Assistant Secretary 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Life 


Should ——— to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recogn as the very best inthe country. The business getter 
will appreciate the advantages. 

The Company has never written any form of special contract. Its 
methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent connection, address 


THH COMPANY, Columbus, O. 


























